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A Lumber Shed That “Pays Its Own Way” 
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Interior of new, up-to-the-minute shed of Grand Ave. Lumber Co., Chicago. See story on pages 42-45 
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Bird’s-eye View of Our Sawmill, Remanufacturing Plant and Yards at Algoma, Oregon. 


20 Year Supply of fine soft textured, virgin growth timber is back of this plant. 


Surely, this is sufficient guarantee of a dependable connection for 


CLEARS, SELECTS, FACTORY PLANK, BEVEL SIDING, COMMON LUMBER AND BOX SHOOK 


Algoma Lumber Co., *# Fay Building, Los Angeles, Cal. 











WISCONSIN 
HARDWOODS 
HEMLOCK 
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UYERS will find the following offerings 

well worth their investigation. All of 

these items are cut from fine timber and 
thoroughly well manufactured. 


; The Stairway 


100,000 ft. 1” . 2 Com & Btr. Kiln Dried Birch 


3 Ele Aired ie to Your New York Home 
ft. 1” No. 2 rm i yy 

25.000 ft. 6/4” No. 3 Common Soft Elm HE broad and inviting stairway that greets 
KORRECT MAKE MAPLE FLOORING 


" your entrance to the Belmont has welcomed 
setts at la/ieaain” Thus Ou the footsteps of many notables who use the Bel- 
15,000 ft. 13/16x1'2” Second Grade Maple 


Paes wc t/ nut Pon enn mont as their New York home. 
KORRECT MAKE BIRCH FLOORING The location is unsurpassed, being opposite the 
50.008 fi. to/texmie, First Grade Grand Central Terminal, and within easy walk- 
5,000 ft. 13/16x2%4" Second Grade ‘ - e e 
40,000 ft. 13/16x2/4" Third Grade ing distance of the business, shopping and theatre 
78000 ft. 13/16x1/4” Second Grade districts of New York. 
Write or wire for delivered prices. JOHN McENTEE BOWMAN ROY S. HUBBELL 
President Manager 


NEELAND-McLurG | THE BELMONT 


, Park Avenue and 42nd Street, New York City 
LUMBER COMPANY 


Mill. Opposite the Grand Central Terminal 
ills at pa rd ae 
Morse,Wi s.- Phillips, Wis. PHILLI PSWIS. owman Biltmore Hote 
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Desirable Economies in Home Building 


CALIFORNIA correspondent, who is identified with a build- 
ing and loan association which is doing excellent work if 
encouraging home building, writes the AMERICAN LUMBERMAN: 

“The building industry has many serious problems that must be 
solved before there will be any large increase in home building. 
The cost of construction of homes is more than it should be. In 
my opinion there must be heroic changes in the present method of 
production, distribution and contracting. There is large room for 
elimination of waste and for greater efficiency. This applies to 
the cost of financing as well as of construction. Very likely there 
must be consolidation and elimination of a good many of the small 
dealers and contractors. At any rate, we find that the income 
of people generally is not sufficient to enable them to build homes 
at the present cost. This condition must be corrected. Ford and 
General Motors have done it in the automobile field by putting 
out good cars at prices people are able to pay, and very likely 
the same methods that they have used will have to be applied as 
far as possible to the building- industry. The industries repre- 
sented by the AMERICAN LUMBERMAN can cooperate with the build- 
ing and loan associations to that end.” 

While home building, from its very nature, is and must remain 
largely an individual proposition, every economy that can be effected 
in construction, without lowering or impairing the standards which 
must be maintained, redounds to the benefit of the lumber dealer 
and the lumber industry as well as to that of the home builder. 
No one understands this better than lumbermen, as evidenced by 
their endeavor to reduce construction costs through the more gen- 
eral use of short lengths, end-matched lumber, and other lumber 
products that tend to lower building costs while at the same time 
making for still better construction. 

It is not conceivable that the building of homes can ever be 
put upon a standardized quantity-production basis. Attempts in 
that direction have signally failed from both the aesthetic and 
the economic standpoint. There of course is much to be said in 
favor of standardized materials, but standardization of homes, as 
such, is not to be desired or even tolerated. Nevertheless, without 
interfering with individuality of taste, there are fields in which 
economies may be effected, and these fields are being carefully 
studied by those most interested in developing them. 





Growing Trees as Money Crops 


NNOUNCEMENT is made that one of the largest timber 
A owners and lumber manufacturers of the Pacific Northwest 
is disposing of some of its timber lands in plots of a size 
to permit buyers to engage in tree growing as a private venture. 
It is to be assumed that eventually the growing of trees will be 
as well established as a method of ground use as the growing 
of farm crops now is. While the lumber manufacturer, with a 
large investment in mill plant and standing timber and with large 
areas of cut-over land suitable for timber growing has a greater 
inducement than anybody else to grow timber, it is true also that 
timber growing ought to be profitable as an undertaking in itself, 
independently of any sort of conversion. 

Developments that already have taken place indicate that the 
uses of trees will increase in both number and importance. The 
forests already are a source of supply of a multitude of products 
that are indispensable, to modern society, and the number and 
variety of these products are on the increase. From the view- 
point of lumbermen, lumber is, and is likely to continue to 
be, the most important product of the trees, but it is quite likely 
that from the viewpoint of society as a whole, some of the products 
reclaimed from the wastes of lumber manufacture may come to be 
as important as lumber itself now is. 

Demands of paper manufacture upon the forests are increasing 
more rapidly than are the demands of lumber manufacture. Chem- 
istry is entering more and more as a factor in wood utilization, 
particularly in the conversion of so called wood waste into useful 
products. Lumbermen themselves are finding methods of con- 
verting the wastes of the sawmill into synthetic wood products 
that fit in with and supplement lumber in various uses. A record 
of achievement in this field with a record of investigations and 





experiments with a view to further similar developments suggests 
that only a fair beginning has been made in a field of utilization 
that promises to make rapid strides. 

A large part of the lumber industry already looks to independent 
owners of timber for supplies of logs for lumber manufacture, 
Immense quantities of pulpwood and pulp are bought by pulp ana 
paper manufacturers from private owners of timber. As tree 
growing becomes established it is to be expected that owners of 
timber will find profit in harvesting their own tree crops and mar. 
keting the different parts of the trees among the various industries 
that require them for conversion into merchantable commodities, 
That there is nothing fanciful in this prospect is proved by the 
fact that in numerous localities trees already are being marketed 
in this way. In one locality it may be lumber; in another it may 
be cordwood; in another it may be pulpwood; in all of them, how. 
ever, it is a means of realizing profit from tree crops. 





Haste and Waste in Lumber Manufacture 


UMBER MILL output is always reckoned in thousands of 

) board feet. That is to say, the accomplishment of the mill 

from day to day is measured in volume. It is a different 
story, however, when production ends and selling begins. Quality, 
not volume, determines values, and the work of the sales depart- 
ment is most successful at the same time that profits are most 
satisfactory when the product is well manufactured and when 
the percentage of high grades is large. The ideal sawmill opera- 
tion, therefore, is the one that turns out, not the most lumber, but 
the most good lumber possible from the logs available. 

The fact is so simple and elementary as to appear common- 
place that quality should never be sacrificed for quantity, but 
whether it shall be or not will be determined by the emphasis placed 
upon the’one or the other. In the AmerRIcCAN LUMBERMAN of last 
week, page 38, L. H. Street, of Clark Bros. Co., presented some 
telling facts to explain “Why Mill Output Per Man Has Not 
Increased.” Mr. Street makes the challenging statement that “in. 
no other industry is it such common practice to use second-hand, 
out-of-date equipment, and in no industry is there greater need 
for first-class equipment than in sawmills.” “Too many operators,” 
he says, “still look upon the manufacture of lumber as a crude 
process, not calling for or not lending itself to the painstaking 
refinement called for in other industries. The successful manu- 
facturer these days is not buying or equipping his plant with second- 
hand, out-of-date equipment; on the contrary, he is throwing out 
machines and replacing them with new ones.” 

No reputable lumber manufacturing concern cares to create the 
impression among buyers and users of lumber that its product 
is poorly manufactured, inferior and cheap. Neither does any 
reputable wholesale or retail distributer of lumber use inferiority 
as a sales argument. The intelligent buyer and user also is look- 
ing for quality, even though he may try to drive down the price 
on every purchase. In fact, quality is stressed at every stage of 
merchandising. Quality should be insisted upon, therefore, at every 
stage of manufacture, and it is in evidence that outstanding suc- 
cesses in lumber manufacture have been achieved most often by 
excellence of product, rather than by cheapness. 

The statement frequently has been made of late that the greatest 
possible economies have already been effected in lumber production. 
Lumber has been and is being manufactured economically and 
there is no further opportunity to lessen the cost of production. 
This must be taken to mean that there is little prospect of 
reducing the cost per thousand feet of total output. In the presence 
of such facts as those presented by Mr. Street, it will hardly 
be argued that further economies may not be effected by improved 
methods of manufacture. When a check-up shows that a mill 
cutting only 10,000 feet a day is losing 15 percent of its lumber, 
or $75 a day, the need of more frequent check-ups is suggested. 
The losses referred to were due to miscuts and to thick stock 
alone. The economies to be effected by elimination of labor, Mr. 
Street says, “are small compared to that obtained by more accu- 
rate sawing. If your mill is sawing 50,000 feet of lumber a day 
and you are losing 4 percent of it, you are losing from $50 to 
$200 a day, according to the quality of lumber being sawed.” 
He says further that shutdowns cost from $1 to $5 a minute 
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according to volume of output, and that of course the best insurance 
against such losses is good equipment kept in the best of condition. 

Excellence in manufacture is the first step in lessening sales 
resistance. Given a uniformly well manufactured product, the 
first sale is more easily made, and each additional sale contributes 
to the building up of confidence and good will that are reflected 
in price per thousand feet. Uniformly high quality affords the 
only sound basis for a consistent sales promotion program. It 
pegets confidence and pride in every member of the organization, 
inspiring each to do his best to maintain high standards, inevitably 
raising the entire operation to a higher level of accomplishment. 


Wood May Profit From “Color” Trend 


UL) tr vaxe THE prevalent taste for color is to be explained 





by psychology, by the blending of various races, or what 

not, the fact remains that color cuts a big figure in the 
sale of nearly everything offered to the present generation. It may 
be that the taste for bright and varied colors was first manifested 
in the dress of women, but it did not even hesitate, not to say 
stop, with dress; for now everything from automobiles to kitchen 
ranges and bath tubs is finished off in all the colors of the rainbow. 
Some old-fashioned persons may note this display of color with 
regret or even scorn, but even the old folks in the presence of 
so much change find it easier to go along with the crowd. At 
any rate there is a riot of color and everybody appears to get 
some joy out of the fact. 

Fortunately, wood can get in step with the march of color by 
merely changing the tints of the paints and stains used in finishing 
it. Indeed, it is quite possible to secure a wide range of colors in 
the natural finishes of the various species. Color, therefore, offers 
a sales argument and a sales opportunity to the lumberman that 


he would be unwise to neglect. Paint will quickly transform the 
old-fashioned house of somber hue into something quite as bright 
and cheerful as the most extreme of modern tastes could wish. 
Remodeling makes possible such rearrangement of interior and 
such change of exterior as are necessary to conform to the latest 
in notions of such matters. Paint then not only may cover up 
all signs of such rejuvenation but at the same time it may give 
the color that fits the fancy of the up-to-the-minute owner. 

When, as it has been said, the artist may require that his 
bath tub shall harmonize in color with his favorite ring, there 
surely can be no unreason in insisting upon harmony, or the 
absence of it, between dining room and living room, between house 
and garage. There will be found many to argue that this is a 
drab old world at best and if a little color here and there will 
put more cheer into life, by all means use it. Color does lend 
an air of cheerfulness to any atmosphere, and while those of 
cultivated taste may have a lot to say about harmony and discord, 
hoi polloi may use color to satiety, if they want to, without being 
restrained by artistic scruples. 

A good deal may be said in defense or in advocacy of color. 
Properly used color is an element of beauty not to be gainsaid. 
Color in interior finish offers opportunities not only to add to the 
beauty of the home, but to give distinctiveness to the various rooms. 
There is no special attractiveness about dead uniformity. There 
must be color of some sort, and there is nothing in reason that 
gives the somber hues preference over the gayer colors. Anyhow, 
bright colors are now fashionable and to most persons they are 
beautiful, so it is wise merchandising to furnish the colors. There 
is profit in doing so, and if, as is likely,,fashion shall in a few 
months or a few years decree a change, so much the better for 
the lumberman, because a little paint, and perhaps some remodel- 
ing, will put the wood house again in fashion. 








Sell [XL in Eastern Markets 


PHILADELPHIA, Pa., Aug. 1.—Arrangements 
have just been completed whereby the distri- 
bution of IXL maple, beech and birch flooring 
and other IXL products of the Wisconsin 
Land & Lumber Co., Hermansville, Mich., 
will be handled in this territory through J. E. 
Buck & Co., of 3106 North Fifth Street, this 
city. The use of this nationally known brand 
of flooring largely has been confined to the 
central and northern States, but increased ca- 
pacity will permit a wider distribution, and it 
is confidently felt that this excellent product 
will meet with wide favor in this territory. 
In this connection Jim Buck says: 


Negotiations now are under way for ware- 
housing IXL maple flooring in Philadelphia 
so that emergency orders can be delivered 
quickly. There is a good demand in this sec- 
tion for high grade rock maple flooring, and 
through the hearty co-operation of the Wis- 
consin Land & Lumber Co., of Hermansville, 
Mich., it will be possible for us to offer the 
trade either direct mill shipments or stock 
from the Philadelphia warehouse at the reg- 
ular wholesale prices plus the cost of han- 
dling only. 


_J. E. Buck & Co., who wholesale a complete 
line of lumber, flooring etc., organized and 
began business March 1, 1927, at a time when 
the lumber markef was entering into a period 
of depression, but, notwithstanding this handi- 
cap, have made steady strides and today oc- 
cupy a well deserved place high among the 
Philadelphia wholesale trade. Mr. Buck en- 
tered the lumber business 15 years ago, be- 
ginning his experience with the old Buck & 
Snodgrass Lumber Co., at Johnson City, Tenn., 
spending several years with that organization 
In various capacities, from “pushing” sawdust 
to grading and shipping. lumber. Later he 
was deputy inspector for five years for the 
National Hardwood Lumber Association in 
West Virginia and Philadelphia, four years of 
that time being in the latter territory. Prior 
to organization of the present J. E. Buck & 
Co., he was connected with the wholesale firm 
of Currie & Campbell for approximately five 
years, in charge of sales. He has a wide 


circle of friends both in the manufacturing 
end consuming ends of the lumber business, 
and this connection with the Wisconsin Land 
& Lumber Co. for the sale of the famous IXL 
maple flooring in this territory is just another 
indication of the progress Mr. Buck’s concern 
is making in developing a demand for good 
lumber. 


Back Grade-Marking Program 


[Special telegram to AMERICAN LUMBERMAN] 


WasuHincton, D. C., Aug. 2.—Written 
pledges and conditional verbal promises given 
the National Lumber Manufacturers’ Associa- 
tion to date show that approximately 8,600,- 
000,000 feet of regionally grade-marked and 
nationally trade-marked American standard 
lumber will be made available to the market 
by manufacturers as soon as the association’s 
guaranteed lumber program becomes effective. 
Subscribing members of the National associa- 
tion, in response to a questionnaire sent out 
in May, have thus far returned written pledges 
offering to comply with the program to an 
extent covering 6,785,000,000 feet. These mills 
are either manufacturing grade-marked lum- 
ber now or preparing their mills for such man- 
ufacture. In addition to the above group, a 
number of mills on the West Coast and in 
southern pine territory have given personal 
assurance to Wilson Compton, secretary-man- 
ager of the National association, or John M. 
Gibbs, manager of the trade extension depart- 
ment, that they will grade-mark and trade- 
mark their lumber. These assurances were 
given in nearly all cases before the question- 
naire was sent out. The additional footage 
counted on from these mills aggregates 1,816,- 
000,000 feet. The production assured is con- 
sidered sufficient to make possible the creation 
of a wide demand for guaranteed lumber. 


IN THE last ten years timber land on the 
eastern shore of Maryland has increased more 
than 100 percent in value, and the price still 
is mounting as the supply dwindles. 


Late Report of Coast Mills 


[Special telegram to AmerICAN LUMBERMAN] 

SEATTLE, WasuH., Aug. 1—For the week 
ended July 28, 149 mills*reported as follows 
to the West Coast Lumbermen’s Association: 
Production, 142,866,920 feet; shipments, 154,- 
985,944 feet; orders, 149,356,674 feet. 

For the same week, 116 identical mills re- 
ported : 

Production, 125,541,840 feet. 

Shipments, rail, 61,420,332 feet; domestic 
cargo, 52,024,401 feet; export 20,668,322 feet; 
local, 5,574,863 feet; total shipments, 139,- 
687,918 feet. 

Orders, rail, 64,799,190 feet; domesfic cargo, 
41,260,382 feet; export, 20,665,778 feet; local, 
5,574,863 feet; total orders, 132,300,213 feet. 

Unfilled orders, rail, 171,574,456 feet; domes- 
tic cargo, 141,739,102 feet; export, 122,945,719 
feet; total unfilled orders 436,259,277 feet. 

Special Production Report 

Actual production, and weekly operating ca- 
pacities, of 183 mills were reported as follows: 

Actual production during week ended July 
28, 154,800,264 feet; average weekly production 
for last thirty weeks, 151,472,170 feet; average 
weekly production, 1927, 158,689,990 feet; 
weekly operating capacity, 186,738,989 feet. 

The number of mills reporting production 
this week to the West Coast Lumbermen’s As- 
sociation is the largest ever reporting, and 
their cut during 1927 amounted to 8,250,000,000 
board feet, or 72 percent of the total cut esti- 
mated by the Loyal Legion of Loggers & Lum- 
bermen. 

This report was made possible by special 
effort of Col. W. B. Greeley, secretary-man- 
ager of the association, and is his first effort 
to get complete facts for the industry. 

The lumber produced at these 183 plants for 
the week ended July 28 was 17.10 percent less 
than their normal capacity, and 2.45 percent 
less than their average weekly production dur- 
ing 1927. For the thirty weeks of 1928 to 
date, the cut at these mills has been 18.89 per- 
cent less than their normal capacity, and 4.55 
percent less than the average weekly produc- 
tion during 1927. 


en, ae 


EST S? 


5 > i 


Sia = Se datas mia ee 


weree 


pie hagior ewe alt ae va 


on a aed eae gt 








AMERICAN 


LUMBERMAN 





Aveust 4, 1998 





TT 





Solving Lumber Sales Resistance 


While reading the July 14 issue of the 
AMERICAN LUMBERMAN from cover to cover, I 
was impressed with certain expressions in 
the editorial, “Moisture Content and Mer- 
chandising,” especially this excerpt: “No 
producer, distributer or user of lumber will 
serve himself or the industry best if he 
allows, not,.to say recommends, wood for a 
use to which it is not suited either because 
of the character of wood itself or because of 
its condition.” Taken as a lumber selling 
principle by the manufacturers of lumber 
and the sales force instructed accordingly, 
it would do more to solve the sales resistance 
to lumber than all the slogans and national 
advertising that can be bought. 

Then also in the same issue of the AMERI- 
CAN LUMBERMAN I notice that the laboratory 
tests confirm my statements that yellow pine, 
both southern and western, and Douglas fir 
will shrink as much from 12 percent moisture 
to 5 percent as they do from 25 down to 12. 
These shrinkage graphs are big league stuff. 
—INQUIRY No. 2,186. 


[The above comment comes to the AMERICAN 
LUMBERMAN from a reader in New York 
State, who is a student of lumber economics 
and lumber salesmanship.—Epror. ] 


Plans for Row Boats 


Can you inform us where we can secure 
blue prints and specifications for row boats? 
We have a dealer who would like to secure 
Same and we should appreciate any aid you 
can give us in this matter.—INQuriry No. 2,183. 


[This inquiry comes from a midwest retail 
lumber dealers’ association. The Pacific Lum- 
ber Co. of Illinois, 332 S. Michigan Avenue, 
Chicago, supplies boat plans through local re- 
tail lumber dealers. This inquirer has also 
been referred to several other sources of in- 
formation regarding boat plans.—Enprrtor.] 


Standard Millwork Lists 


Will you kindly let us know what people 
you consider have the best information on 
prices of doors, sash, window frames and mill- 
work generally? There must be some good 
authority on this kind of material. We seem 
to be lacking. Will you give us the names 
of manufacturers who publish what you think 
is the best price-list on millwork generally?— 
INQuIrRY No. 2,185. 


[This inquiry comes from a construction 
company in the East. It is assumed that what 
is wanted is a copy of the “Standard Lists of 
Open Sash, Glazed Sash, Panel Doors, Out- 
side Blinds, Moldings and Millwork,” which 
has been available in various forms at mod- 
erate prices. Although in the first sentence of 
this inquiry reference is made to prices, it is 
assumed that what is wanted is a price-list, 
from which discounts are commonly made. 
The standard lists of millwork are in process 
of revision and the latest report is that the 
new lists will not be ready for distribution 
for several weeks.—Ep1Tor. | 


End Piling and Parallel Storage 


I would like to get a few pointers on yard 
arrangement. Which method is best for stor- 
ing bundled stock, standing it on end and 
leasting against racks, or laid flat? It is gen- 
erally conceded that the most satisfactory 
manner of storing stocks in a retail yard is 
under a shed, sometimes the office part being 
at the front end of the shed used for lumber 
or general building material. I would like 
to get some idea of the size and arrangement 
of such a shed, to contain about 200,000 feet 
of lumber and extensive miscellaneous stocks 
of lime, cement, plaster etc. I would also 
like to find out if any yards have been able 
to avoid the large amount of handling that 
ordinarily is done from wagons to piles, and 
vice versa. Has there ever been any plan 
worked out that -would permit piling to be 
done parallel to the driveways, and thus per- 





mit quick loading and unloading? The ob- 
jection to this, of course, has been the extra 
room necessary to take care of length?—INQUIRY 
No. 2,180. - 


[The above inquiry comes from a British 
Columbia reader, who has been cited to ar- 
ticles that have appeared in the AMERICAN 
LUMBERMAN dealing with problems of yard 
layout. Suggestions or comments will be wel- 
comed from retailers who are in position to 
speak from experience with regard to the rela- 
tive merits of end piling and flat piling for 
bundled stocks; also with regard to piling 
stock parallel to driveways. Any information 
thus secured will be passed along to the ivi- 
quirer.—EpirTor. } 


Instructions for Log Setters 


Can you send us a pamphlet of instructions 
to setters for sawing logs?—INQuirRyY No. 2,184. 

[This inquiry comes from a Pennsylvania 
lumber manufacturing concern. In response to 
the request a copy of the AMERICAN LUMBER- 
MAN’S booklet, “How to Build and Operate a 
Sawmill,” containing a chapter on “Cutting for 
Grade,” has been sent. The title of this book- 
let sufficiently indicates its character. The 
text is made up of a series of articles that 
originally appeared in the AMERICAN LUMBER- 
MAN, including also a number of charts and 
illustrations. In addition to the chapter re- 
ferred to it contains considerable information 
that should be interesting and helpful to oper- 
ators of sawmills.—Ebrror.] 


Trellises and Garden-Yard Furniture 


If you have any plan books of garden furni- 
ture, trellis designs and pergolas, we would 
appreciate it if you would send us a copy as 
we are considering making some of these dur. 
ing the slack time in our shop. 

If you do not have any of these books your. 
selves, we should appreciate it if you woulda 
give -us the names of people that have them 
so that we may secure copies.—INQuIRY No, 

[This inquiry comes from a lumber manuy- 
facturer of North Carolina. The Southern 
Pine Association of New Orleans, La., some 
months ago published a very attractive book. 
let entitled, “Beautifying the Home Grounds,” 
which is supplied, it is understood, at 25 cents 
a copy. Also the Long-Bell Lumber Co., R, 
A. Long Building, Kansas City, Mo., has pub- 
lished a similar booklet. The terms on which 
the Long-Bell booklet may be obtained will 
doubtless be supplied by that concern on re- 
quest.—EbiTor. ] 


Victor Green Back Wallboard 


We are writing to ask if you can inform us 
the name of the manufacturer of “Victor 
Green Back” wallboard, also where this con- 
cern is located.—INQuIRyY No. 2,188. 


[This inquiry comes from a line-yard con- 
cern in Missouri. Readers are invited to give 
the name of the manufacturer of “Victor Green 
Back” wallboard for the benefit of this in- 
quirer, whose name will be supplied on re- 
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The Washburn mill at Anoka, 
Minn., sawed 145,000 feet of 
lumber one day last week. 


* * * 


Another shingle mill is to be 
started at Green Bay, Wis., to 
utilize cull pine stock. 


* * * 


Chancy Lamb, of Clinton, 
Iowa, has applied for a patent 
on an improved hanging for 
gang saws, which is said to be 
an ingenious invention. 

.¢ 6 

G. W. Bush, of Berlin, Mich., 
cut a tree on his farm recently 
which measured 19%, feet in 
circumference, and from which 
were cut eight and a half cords 
of stave bolts. 

* * * 

A cyclone struck the lumber 
yards at Albany, N. Y., on 
July 21, breaking and twisting 
the stock in a most wonderful 


manner. Thousands of feet 
were blown into the river. 
x * * 


A private letter from a lum- 
ber manufacturing point on 
Lake Huron contains the fol- 
lowing pithy remark: “More 
lumber is going to Chicago 
from here than usual, because 
the Cleveland dealers got into 
a foolish quarrel and went to 
work to see who could sell the 





most lumber for the least] 
money. Then they came to us 
to sell them low enough to 
make money at their ruinous 
rates, and we won't do it; 
hence no lumber of any account 
is going there from here.” 


* * * 


Palmer, Fuller & Co.; T. W. 
Harvey; the B. L. Anderson 
Co.; the Ludington, Wells & 
Van Schaick Co.; S. K. Martin, 
and a number of other Chicago 
lumbermen will have the 
American District telephone 
lines as soon as they can be 
put in. Every lumber yard in 
the city will eventually be con- 
nected by this system, enabling 
the proprietors of each to con- 
verse with the other, with the 
railway offices, or almost any 
business establishment in the 
city. 

** * 

The largest redwood tree of 
which there is any report was 
cut down recently in Mendo- 
cino County, California. It 
measured 100 feet in circum- 
ference after the bark was 
taken off. 


** © 
A yoke of oxen belonging to 
Frank May, a logger on Mud 
Bay, Washington Territory, 
were killed recently by logs 





rolling over them. 


/ 


E. Kellogg, of Bay City, 
Mich., advertises for five ves- 
sels to carry cargoes of lumber, 
furniture, farm tools, etc., to 
Africa, which articles are said 
to sell at fabulous prices in 


| that country. The vessels will 


leave Bay City next October 
and after going through the 
Welland Canal will sail for 
Algon Bay or East London, 
South Africa; from thence they 
will be taken 700 miles into 
the interior on wagons. 
‘.*- 2 

The Flint & Pere Marquette 
Railroad Co. has decided, it is 
said, to build a branch track 
for logging purposes, to inter- 
sect with its main line near 
Hinkle’s miil, two miles east of 
Farwell, Mich. 


* * * 
The Chicago buyers having 
entered into some kind of 4 


combination among themselvés, 
have had it pretty much their 
own way at the cargo docks 
during the last week, and prices 
are somewhat lower. Only good 
Manistee piece stuff will bring 
$8 now, inferior cargoes from 
White Lake and Ludington 
selling for $7.75, and occasion- 
ally as low as $7.50. Boards 
are still held at from $8.50 to 
$10 for common to fair; choice 
grades are nominal at the range 
quoted. 
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Southern Pine Stocks Low; Quotations Are Very Firm 


Southern pine production continues curtailed, the out- 
put for the week ended July 27 having been 12.88 percent 
below the 3-year average, while operating time was 10.86 
percent less than 60-hour standard. Shipments for the 
week were 17.98 percent larger than the cut, and those for 
the preceding twenty-nine weeks had been 7 percent above 
the cut. Rains are partly responsible for the decline in 
output at the larger mills, as in some sections logging has 
been next to impossible. Smail mill operations have been 
practically at a standstill in a good part of producing ter- 
ritory, and it has been so hard to obtain the short dimen- 
sion they produce that substantial premiums over list are 
being paid. The mills are getting most of their business 
from the country yards in the grain producing sections of 
the middle West, and the prospective bumper crops, and 
good prices for them, are likely to result in a large increase 
in buying by these yards. Country demand from the 
Southwest is also being increased by good crops, while the 
advance in prices of crude oil has stimulated well drilling 
and demand for rig timbers in this section. Southern trade 
is feeling the effects of a good crop of cotton. In the ter- 
ritory where southern pine meets with fir, marketing con- 
ditions are a good deal more favorable this year because 
of the firmness in West Coast prices. Export trade is con- 
sidered rather slow, but the timbers and other material 
that would usually go to foreign buyers are finding a bet- 
ter market in the interior. Lower grades are especially 
scarce at the mills, but stocks of practically all items are 
being greatly reduced, and prices are strong. 


Hardwood Markets Getting Into Strong Position 


Total reported hardwood production by both northern 
and southern mills during the first twenty-nine weeks of 
the year amounted to _ 1,406,867,000 feet. Shipments 
exceeded it by 32,541,000 feet, and orders in turn exceeded 
the shipments by 42,211,000 feet. These figures show that 
the industry as a whole is in much stronger position, with 
stocks reduced and order files built up, especially as there 
is general expectation that the second half of 1928 will 
see much greater industrial activity than the first half. 


Automobile plants are still taking good amounts, though 
their buying tended to ease off a little while they were 
making ready the new models they are now announcing. 
Export sales of automobiles have become an important 
factor in sustaining consumption of hardwood by this in- 
dustry. The furniture industry is finding that the results 
of its recent shows are going to be much better than was 
at first feared, a nice volume of business now being re- 
ceived based on the new styles. Sap gum and walnut are 
said to be in much greater favor this year, some oak and 
chestnut also being used, imported mahogany being dis- 
placed to a good extent. Flooring and millwork plants 
have reason to expect good orders as a result of the large 
volume of construction now under way, and it is believed 
that this fall a good quantity of these products will move 
through country yards to farm customers, who are feeling 
prosperous. Export sales are rather slow, probably be- 
cause of excessive shipments early in the year, but the sit- 
uation is improving, buyers in the United Kingdom espe- 
cially showing a renewal of interest. 

Production in all regions the northern, southern and 
Appalachian, is curtailed, and under the influence of in- 
creasing demand the quotations have shown a steady trend 


upward. The expected gain in business this fall will un- 
doubtedly enable the mills to bring their prices to a more 
reasonable level. 


West Coast Producers Report Active Demand for Week 


A telegraphic report from the West Coast mills repre- 
senting 72 percent of the capacity of the industry, says that 
for the first thirty weeks of 1928 their output has been 
18.89 percent less than normal capacity, and 4.55 percent 
less than their average weekly production during the cor- 
responding period of 1927. That business is now coming 
along in good volume is shown by the reports of 149 mills 
for the week ended July 28. While these mills produced 
142,867,000 feet, their sales amounted to 149,351,000 feet. 
That the mills have good order files is shown by the re- 
ports of 116 plants, which cut during the week 125,542,000 
feet, and had unfilled orders on hand at the end of it 
amounting to 436,259,000 feet. Shipments for the week 
exceeded the orders, but because of the lowness of stocks 
at the mills, difficulty is being experienced in placing a 
good deal of business, and numerous cars have been held 
up until the mills can run items that they do not have on 
hand. More and more the buyers are becoming convinced 
that the Coast mills do not intend to cut more lumber than 
the market can absorb at a fair price, and it seems not un- 
likely that fall requirements will be bought at an advance 
over present quotations, especially the mixed cars wanted 
in the rail trade. Intercoastal shippers are paying $25 
base for fir to fill space contracted for, and while a good 
deal of lumber is therefore moving unsold to the east 
coast, it is readily disposed of on arrival, and at firm prices. 
Oriental business is improving, both Japan and China hav- 
ing taken a great deal more in the first half of 1928 than 
in that period of 1927. Australian demand is picking up, 
for small purchases have resulted in low stocks there. The 
California market is taking a normal amount for this sea- 
son, with improvement in prospect. 


Inland Empire Pine Stocks Low; Prices Stronger 


The market for Inland Empire pines is showing a dis- 
tinctly strong tone. Bookings for the first twenty-nine 
weeks of the year were 18 percent in excess of the produc- 
tion, as compared with an excess of only 7 percent for the 
corresponding period of 1927, so that mill stocks are be- 
coming scarce and broken. This decline in‘mill holdings is 
the result principally of curtailment in the output, which 
since the first of the year has amounted to only about 91 


- percent of normal, whereas during the summer months it 


has reached as high as 100 percent above normal, normal 
being a constant for comparison throughout the year. The 
mills have good order files, these on July 27 amounting to a 
full output for four weeks at current rate. Prospects for 
fall demand are considered excellent, and prices are 
strengthening. Pondosa pine selects have been advanced 
$2 to $5, while Nos. 2, 3 and 4 Idaho are likely to be 
marked up soon. Quotations are less irregular, those mills 
that were below market having now come into line. 

California pine mills since the first of the year have 
booked orders for an amount 14 percent larger than their 
production, while their shipments have been only 2 percent 
larger than the cut. Production appears to have eased off 
‘a little, having been 91 percent of normal for the week 
ended July 21, compared with an average of 103 percent for 
the first twenty-nine weeks of the year. The mills have 
good order files, and have recently been marking up their 
quotations a little. 


Lumber Statistics Appear on Pages 48 and 49; Market Prices and Reports on Pages 74 to 77 
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TX Activities Are Continually Expanding 


Production Register Designed to Sim plify Lumber Buying — Hardwood 
Mills to Be Served by Southern District Office 


Wasaurncton, D. C., July 30.—The Produc- 
tion Register, prepared by the National Lum- 
ber Manufacturers’ Association, is a monu- 
mental job, requiring months and months of 
tedious correspondence and laborious compil- 
ing and editing. It is a directory of all of 
the lumber firms that are associated with the 
trade extension campaign, giving a summary 
of all the facts that a lumber buyer would 
like to know in advance concerning any firm 
in the list with which he might be thinking 
of dealing. 

The new publication gives the species of 
wood and nature of the products of each con- 
cern under a classification by names, and the 
work is so cross-indexed that a buyer inter- 
ested in particular items can quickly locate the 
firms supplying them and learn. the facts about 
manufacturing capacity, location of mills, 
offices, trade representatives and the like. 

An introduction to the book dwells on the 
fact that the mills listed are manufacturers 
of American standard lumber, that a majority 
of them are already committed to grade- 
marking, and bespeaks public patronage for 
these member mills as producers of American 
standard lumber, pointing out that such patron- 
age stimulates the production of high quality 
lumber. 

This Production Register—the only one of 
national scope ever published—was made pos- 
sible through the organization of the trade 
extension department of the National associa- 
tion. At the same time, full credit is given to 
the regional lumber manufacturers’ associa- 
tions as supporters of the TX campaign. Such 
credit is also given to the various lumber trade 
associations that are co-operating financially 
with the trade extension department and to the 
group of associations that are in alliance with 
the National Lumber Manufacturers’ Asso- 
ciation, such as Hoo-Hoo, Home Modernizing 
Bureau, American Farm Bureau Federation, 
and others. 

The practical value of such a publication is 
obvious. It is designed primarily to simplify 
the buying of lumber. The man who does not 
know just what he wants or where to get it 
and is inclined to say, “Oh, I’ll use something 
else,” need only look at the Production Regis- 
ter to find what he wants, where to get it and 
other facts he needs to know. 

Several hundred pages of typewritten mat- 
ter went into the making of the new book. 


* * * * * 


New Grade-Marking Leaflet Coming 


The publicity department is working on a 
4-page leaflet in the interest of grade-marking, 
with a view to distribution in large quantities 
to retailers without charge so they can use 
them as stuffers in inventory and other com- 
munications to the trade. The purpose is to 
assist retailers who favor grade-marking in 
helping to educate customers to the advan- 
tages of btiying grade-marked lumber. The 
leaflet will carry the grade- and trade-marks 
of all grade-marking regional associations. 

+ Sd . a a 


Broadside on Home Modernizing Activities 


Headquarters is getting out as part of the 
active co-operation with the Home Modern- 
izing Bureau a direct mail “broadside” to stim- 
ulate retail lumbermen to take the lead in put- 
ting over local bureaus in their communities, 
either initiating local movements or joining 
any that have been started. Two features of 
this “broadside” are a reproduction of one of 
the national advertising modernizing or re- 
modelifig pages on “before and after” lines 


and a reproduction of the Modernizing Bu- 
— graphic page of home modernizing 
elps. 

Another feature is a concise and striking 
reminder to retailers of the extensive help the 
National Lumber Manufacturers’ Association 
is giving them right now through its general 
and specific advertising, its promotion of the 
Modernizing Bureau by direct financial contri- 
bution and active co-operation along other 
lines. 

** * * * 


To Exploit Grade-Marked Lumber 


A feature of the fall advertising in pro- 
fessional and technical publications will be the 
exploitation of grade-marked lumber. The 
symbols of the regional associations, it is 
plahned, will be used in this advertising. It 
should be understood that this advertising of 
regional association marks is something entirely 
apart from the national trade mark advertising 
campaign that is expected to get actively under 
way after the first of next year. 

This advertising is intended to exploit actu- 
ally accomplished grade-marking. So far as 
feasible it is planned to exploit regional grade- 
marking in national consumer advertising in 
such publications as the Saturday Evening Post, 
but to delay the general national advertising 
of national trade-marking and regional grade- 
marking until the situation is such that they 
can be effectually advertised to the consuming 
public. 

** * * & 


Main Branch Office for Hardwood Mills 


John M. Gibbs, trade extension manager, 
today announced the opening of the twelfth 
of a series of field offices established for the 
promotion of lumber and wood products. The 
new branch office will be located in the Bank 
of Commerce Building, Memphis, Tenn., with 
Donald R. Brewster, hardwood specialist of the 
central division, as manager. 

The newly-created district will be known as 
the southern district and will include soythern 
Ohio, southern Indiana, southern Illinois, Ken- 
tucky, central and western Tennessee, central 
and eastern Arkansas and the lower Missis- 
sippi Valley. The territory embraces approxi- 
mately 200,000 square miles and is important 
both as a lumber producing and consuming 
region. Its production represents about one- 
sixth of the total national cut, while it con- 
sumes about one-eighth of the total quantity 
of lumber used in the United States. The dis- 
trict produces about 40 percent and consumes 
about 25 percent of the total hardwoods, and 
produces about 13 percent of the softwoods 
and uses approximately 10 percent. 

Because of its location in the center of the 
great southern hardwood producing territory, 
the new Memphis office, while co-operating 
actively with all regional associations, neces- 
sarily will place particular emphasis on re- 
search and trade promotion in the interest of 
hardwood lumber. 

In this connection it is pointed out that the 
Hardwood Manufacturers’ Institute already is 
actively promoting an increased- demand for 
hardwood products under the direction of 
J. H. Townshend, its executive vice president. 

Plans provide for close co-operation with 
the institute to enable the hardwood manufac- 
turers who are supporting the $5,000,000 trade 
promotion campaign of the National associa- 
tion to obtain maximum benefit from the na- 
tional program. In this way duplication of 
effort will be avoided and a close contact will 
be maintained between the institute and the 


research and field forces of the National TX 
organization, which includes more than thirty 
lumber specialists and engineers, who are con- 
tinuously engaged in fact-finding investigations 
and in furnishing advisory service to producers 
and consumers of lumber. 

Mr. Brewster is a forestry graduate of the 
University of Minnesota, with training in 
mechanical engineering. From 1910 to 1920 
he was with the United States Forest Service, 
the first seven years in national forest admin- 
istration work and the last three years in 
research and extension work as a member of 
the staff of the Forest Products Laboratory. 
Since 1920 Mr. Brewster has been engaged as 
a dry kiln specialist in woodworking plants, 
having been employed in more than sixty 
plants in fourteen States to study various prob- 
lems dealing with the seasoning, kiln drying 
and utilization of hardwood and _ softwood 
lumber. This consulting experience has given 
him a wide experience among lumber manu- 
facturers and consuming plants in the territory 
to be served by the new district office. 


* * * * * 


Letter on Use of Lumber in Oil Fields 


The salesmen’s letter on the use of lumber 
and its advantages over other materials in the 
oil fields, which has been under preparation by 


A. C. Horner and R. Y. Hanlon of the west- ’ 


ern division, San Francisco, has been com- 
pleted. In its present form the latest sales- 
men’s letter is considered only as a preliminary 
draft and it has been forwarded to a number 
of regional association headquarters and to 
the headquarters of the National association 
for comment and suggestion. After these or- 
ganizations have been heard from and the draft 
revised in the light of any suggestions received, 
the letter will be made available to retail deal- 
ers and others doing business in oil territory 
who may be interested in it. 


* * * * * 


Slow Delivery of Lumber Is Problem 


A complaint of importance to the lumber in- 
dustry has just been received from one of the 
larger railroads by the New York division 
office of the TX department. This railroad 
purchases about 50,000 feet of lumber every 
week. It has two shops shut down at present, 
according to the assistant superintendent of the 
car department, because it can not obtain de- 
livery of lumber. This railroad has taken some 
interest in the construction of steel freight cars. 
It says that slow delivery of lumber is a con- 
tinuous problem. 

x * * 7 * 


Railroad Storekeeper Gets Lumber Data 


The main office storekeeper of the Southern 
Pacific at San Francisco has requested to be 
supplied with literature on the handling and 
care of lumber, to he distributed to assistants 
along the lines of that railroad. The San Fran- 
cisco division office of the National association 
has furnished him a number of copies of 
“Seasoning, Handling and Care of Lumber,” 
and is forwarding other data and booklets that 
will be of service in the railroad stores depart- 


ment. 
oe - & 6 '¢ 6 


Miniature Retail Yard May Feature Exhibit 


A miniature retail yard is likely to form 4 
central feature of the pretentious commercia 
lumber exhibit being planned for the Field 
Museum of Natural History, in Chicago. A 
committee representing the National Lumber 














nan anal madnn bt 46 2 eee ea. ae eee ea 


1928 


| 
hirty 

con- 
tions 
cers 


f the 
x in 
1920 
vice, 
min- 
S in 
r of 
tory. 
d as 
ants, 
sixty 
rob- 
‘ying 
vood 
riven 
anu- 
itory 


ds 


nber 
the 
1 by 
rest- 
‘om- 
iles- 
lary 
nber 
to 
tion 
or- 
raft 
ved, 
eal- 
ory 


in- 
the 
sion 
oad 
ery 
ent, 
the 
de- 
me 
ars. 
on- 


bit 
la 
ial 
eld 


eT 





Aveust 4, 1928 


AMERICAN LUMBERMAN 


35 








Manufacturers’ Association recently met with 
Stanley Field and discussed a preliminary plan 
for the exhibit. Mr. Field advised that Mills- 
paugh Hall has been set aside for wood ex- 
hibits and suggested that its 48 large windows 
might be fitted with stained glass pictures of 
yarious phases of the lumber industry. 


The committee hopes to make this the 
world’s outstanding exhibit of lumber, and the 
present plan contemplates showing all: features 
of lumbering operations from the stump to the 
fnished product. Miniatures of logging oper- 
ations, milling operations, dry kilns, drying 
sheds and by-products plants will probably 
center about a miniature, bustling retail lum- 
ber yard depicted in every detail. 


* *+ * * * 


Wood Boxes Resist Fire While Others Burn 

A report to the National Lumber Manufac- 
turers’ Association concerning the recent fire 
in the Hobbs-Parsons warehouse at Stockton, 
Calif., reads: 

In one corner of the warehouse 82 fiber con- 
tainers, each containing 24 one-pound packages 
of Leslie’s salt, were stacked alongside 11 
wooden boxes of salt. A picture taken illus- 
trates very well a nearly 100 percent loss of 
material packed in fiber containers, while the 
material packed in wooden boxes remains un- 
damaged. 


In other words, the wood boxes completely 


the insurance interests, said that statistics gath- 
ered in all parts of the country over a period 
of years show greater losses from fires on 
unapproved roofs than on approved roofs. He 
denied the companies were seeking a general 
rate increase, but wanted merely to obtain 
adjustments in order to get proper recognition 
for so-called approved roofs. He was assisted 
in his obviously feeble attempt by R. D. Hobbs, 
assistant manager of the Western Actuarial 
Bureau of Chicago, as well as by a Mr. Parker 
of the General Inspection Bureau in Minne- 
apolis. 

These three gentlemen were repeatedly asked 
by representatives from all communities what 
the actual reasons for the increase were, and 
they made a feeble attempt to defend it, but 
on some direct questions were unable to an- 
swer. Even with the same old stuff, they did 
not have the figures available. 

C. E. Close, of the central division of the 
National Lumber Manufacturers’ Association, 


.sent to Minneapolis to assist E. J. Fisher, of 


the Minneapolis district office, at the after- 
noon session quoted figures as coming from 
the National Fire Protection Association with 
regard to communicated fires in several large 
towns in Minnesota, and the General Inspec- 
tion Bureau representatives felt very foolish 
in having to admit that they did not have these 
figures and had not seen them. 

Mr. Fisher added to the confusion of the 


discriminatory increased insurance rates. The 
Minneapolis and other newspapers quickly took 
mp the cudgels and the storm of protest 
certainly made itself felt at the hearing Thurs- 
day. A. C. Godward, Minneapolis city plan- 
ning engineer, appeared for the city govern- 
ment, and J. H. Boege and Perry S. Williams 
for the Minneapolis Civic & Commerce Asso- 
ciation. 
Demand Cut in Rates 


Demanding a cut in the rates, Mr. Boege 
said: “The committee feel that you fully real- 
ize the large number of citizens these increases 
will affect, but at the same time it has com- 
plete confidence in your investigation and be- 
lieves you will reach conclusions that are just 
both to the public and to the insurance com- 
panies,” 

A. A. D. Rahn, of the Shevlin, Carpenter 
& Clarke Co., proposed that the Minnesota 
legislature be asked to change the law which 
provides that 2 percent of fire insurance pre- 
miums be set aside for firemen’s pensions. Mr. 
Rahn agreed that pensions are desirable, but 
strongly contended that the plan .of putting 
firemen’s pensions “under the influence of the 
underwriters” has a bearing on the attitude 
toward so-called approved roofing. 

Speaking for his home city of Morris and 
for the League of Minnesota Municipalities, 
Harry Finney declared that the Rating Bureau 








.In this connection Secretary West says: 


terest your business. 








In a recent letter sent out to the members of his organization 
H. J. West, secretary-treasurer of the Georgia Retail Lumber 
& Mill Work Association, has called attention to the co-opera- 
tion being offered to dealers through the National Lumber Manu- 
facturers’ Association and urges their utilization of this help. 


“Your secretary's office is just in receipt of several letters 
from the trade extension bureau of the National Lumber Manv- 
facturers’ Association, offering the retail lumber dealers in Geor- 
gia its help and assistance in many ways. 
limited space I can only name a few of its offers. The bureau 
has gotten out for your use many publications that directly in- 
They come to you free, for the asking. 


Co-operating With the Lumber Retailer 


Some of them are as follows: Analyzed advertising claims for 
Gypsum wall board, and another for steel sash and another for 
common brick; details for heavy timber mill construction; maxi- 
mum spans for joists and rafters; airplane hangar construction. 
“There are many others already out and more to come that 
can be had for the asking, either direct or from your secretary's 
Why not cash in on some of the good things the Na- 
tional and local associations are doing for the retailers? 
“Airplanes are fast coming to the front. 
will sooner or later have a landing field. Get a publication on 
airplane hangar construction and be in a position to tell your 
people what it’s all about. 


office. 


On account of the 


sell the lumber.” 


Every community 


You will be in a better position to 














resisted the fire, according to the convincing 
photographic record. 
* *> * * * 


Public Hearing on Insurance Schedule 


Minneapoiis, Minn., July 30.—The insur- 
ance interests responsible for the discrimina- 
tory increased insurance throughout Minnesota 
in effect since June 15 found themselves in a 
decidedly tight corner when they sought to 
defend their action at the public hearing called 
by George W. Wells, jr., State insurance com- 
missioner, last Thursday. The new rates, 
which discriminate against frame dwellings 
and shingle roofs in favor of brick and tile 
and so-called “approved” roofings, were put 
into effect without notice to the public. This 
seems to be the rule under the existing system 
in Minnesota. 

The General Inspection Bureau, underwrit- 
ers’ representatives, and authors of the new 
Insurance schedule, -failed to make a conclu- 
Sive impression upon the State insurance com- 
missioner. In fact, when hard pressed, the 
bureau spokesmen found themselves decidedly 
up against it. C. J. Lund, assistant manager 
of the General Rating Bureau, speaking for 


‘ 


“enemy” by showing that 1,609 roof fires were 
reported in Minneapolis in 1927, of which 900 
were in homes with wood shingles, while ap- 
proximately 700 were in homes with so-called 
approved roofings. Fire losses paid in Min- 
neapolis last year, according to the city plan- 
ning engineer, were $85,000 on all roof fires, 
compared with $865,000 paid on fires from 
unknown causes. 


Mr. Fisher also told the insurance commis- 
sioner that both he and Mr. Close had called 
upon many insurance agents and they all 
agreed the increases were unjustified. He 
urged legislation to prevent “overnight in- 
creases” without public notice. As a matter 
of fact, through mismanagement, excessive 
overhead or what not, managers of the Gen- 
eral Inspection Bureau can, under the present 
system, meet any evening and increase the 
rates. No one knows about it except the 
bureau and the insurance people. The news- 
papers are not advised. 

Commissioner Wells at the close of the hear- 
ing, which was attended by 150 representatives 
of civic organizations and municipalities, all 
fighting the increase, called for formal briefs 
and specific data. 

Mr. Fisher deserves credit for uncovering 


4 


has failed to give specific reasons for the in- 
surance increase. He added that Morris had 
had just three fires due to wood shingles in 
an entire year. 

In a 31-year period up to 1923, Mr. Finney 
continued, fire losses paid in Minneapolis were 
65 percent of the total premiums paid; in 
Morris, 46 percent; in St. Paul, 70 percent; 
in Duluth, 64 percent, and over the States as 
a whole 6234 percent. He declared that small 
towns were paying unnecessarily high rates 
because of fire hazards in the cities. 

Soon after the hearing began the fight on 
wood shingles got under way. A man named 
Townsend, insurance patrol commissioner of 
St. Paul, started cracking away at the menace 
of the wood shingle. Mr. Fisher asked him 
what happened to his feeble attempt of two 
years ago to restrict the use of wood shingles 
in St. Paul, and warned him in the open 
meeting that the moment he moved his hand 
again in that direction he would be over there 
and give him plenty of fight. Everything, ac- 
cording to Townsend’s idea was a wood shingle 
fire in St. Paul, a statement ridiculous on 
its face. After the meeting Mr. Fisher met 
him and after a frank conversation expressed 

(Concluded on page 71) 
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Retailing Where Agriculture and Industry Meet 


The Dairy Cow and the Automatic Machine Co-operate to 


Maintain Business on a Profitable Basis 


If any one needs to be convinced that 
jumber retailing falls into many and widely 
varied patterns, let him make general in- 
quiries about so-called “service” policies, He 
will find them ranging from none at all to a 
complete building and decorating system. 
And each of these policies, in its own 
place, is likely to be right. 

“We're a little reluctant about centering 
too much service in the yard,” said Walter 
P. Prenzler, secretary and manager of the 
Corn Belt Lumber Co., Bloomington, IIl. 
“These things, such as architectural plans, 
building ideas, estimates and the like, have 
long been handled by our contractors. 
These men have a following, and it is 
doubtful if any yard could take over all 
these service factors of its own trade. The 
contractors would have more than an even 
chance to hold this, to them, vital part of 
their business. In fact without these 
things, contractors would cease to be con- 
tractors and would become carpenters and 
building mechanics. 

“If we undertook more than an advisory 
part in these things it would change the 
whole pattern of the building business. 
I’m not sure it would be improved. 

“In any event, so 
long as our con- 


so rich, has a well balanced source of in- 
come. It is an industrial point, and its in- 
dustries are steady and dependable. Hard- 
ware, hearses, wire, farm machinery, bolts 
and nuts for auto manufacture and quite 
an additional number of items of manu- 
facture make up the list. Employment has 
been steady, and for the last eight or ten 
years at least there have been no periods 
of depression. 

Some farm leaders, they tell me, have 
pointed to Sterling and to this entire sec- 
tion of Illinois to illustrate the effect which 
prosperous agriculture has upon towns as 
well as upon country districts. This is a 
dairy country, and the big outlet for milk 
is furnished by various condensing plants. 


Milk Checks Change the Character 
of Local Merchandising 
“These milk checks,’ Mr. Patton re- 
marked, “that come regularly clear through 
the year make a big difference in farmers’ 
economic condition. They change the char- 
acter of local trade. Instead of long credits 
or business crowded into a few weeks of 
the year, sales go on rather regularly at 
least during the months when the weather 


ducted with notable success. No Special 
effort is being made, I believe, in a con- 
certed way to promote this type of build- 
ing. But it is in the air and to a certain 
extent will create itself. 

*z a 7 

Across the river from Sterling is the 
town of Rock Falls. For all practical pur- 
poses the two places make a single city. 
Several of the industries mentioned by 
Mr. Patton are on this side of the river, 
notably a big branch of the International 
Harvester. 

R. E. Johnston, of the Johnston Lumber 
Co., mentioned an interesting item in con- 
nection with this Harvester factory. Years 
ago an old corn-planter corporation that 
had been successful for many years de 
cided to modernize its product. So it 
changed from a wooden to a steel frame. 
But the new frame didn’t stand up under 
the strain, and the company lost a good 
many sales. Later the big International 
took it over. 

This probably doesn’t mean a lot in the 
controversy about wood and its substitutes. 
It merely indicates that the engineers did 
a poor job in designing the frame. But 

perhaps it does 





tractors are as good 
as they are now and 
are as financially 
responsible, we have 
little temptation to 
enter a new busi- 
ness or even to do 










those things that 
might antagonize 
these men. We'd 


rather work in co- 
operation with them 
than to learn an ad- 
ditional business 
and carry the 
heavy responsibility 
involved in it.” 

On the other hand, 
it isn’t so hard to 
find equally success- 





A cow cannot change the composition of her milk, 
ration is short one milk-making ingredient, she makes 
milk in proportion to this scarce ingredient - not the 


abundant one. 


of proteins, 


ration; 


Abundance of carbohydrates aannot make up for lack 


Feed Purina Cow Chow; 
a replacement feed. 


HOME LUMBER COMPANY. 


throw a sidelight on 
the matter. 

The carefully fos- 
tered prejudice, 
nursed by certain 
persons, that steel is 
always _ stronger 
than wood, often 
breaks down in prac- 
tical tests. It’s a 
matter of good de 
signing and proper 
construction. The 
National Lumber 
Manufacturers’ As- 
sociation is doing 
the industry a great 


If her 


a balanced 


service in making 
much ofits engineer- 
ing advice. Wood 








ful yards that take 
over several or all 
of these contractor 
functions. Every- 
thing depends upon local conditions. It’s 
not a mark of sound mercantile wisdom 
to say that certain services must be offered 
or that they can’t safely be offered. The 
wise thing to do is to appraise local con- 
ditions, as Mr. Prenzler has done, and to 
be guidéd by the conclusions. 
oe * - 

S. N. Patton, of the Simpson-Powelson 
Lumber Co., Sterling, Ill., had an apprecia- 
tive word to say for his city. Sterling, in 
addition to being one of the very pretty 
little cities in which northern Illinois seems 


North English, Iowa. 


A sample of the multigraphed advertising done by the Home Lumber Co. head office at 
The drawings were made by Collin Martin, auditor of the company 


is favorable to building.” 

We saw the Moses Dillon Co. across a 
park, with a captured German field gun 
apparently trained upon the second story 
of the office. F. A. Grimes repeated the 
statements about steady town and coun- 
try trade. Mr. Grimes is doing some re- 
modeling on the yards and is adding some 
new structures. He mentioned the fact 
that several remodeling jobs were in prog- 
ress in town. These may well be the be- 
ginnings of an extensive campaign, such 
as several other Illinois towns have con- 


doesn’t reach its 
maximum usefulness 
unless it is em- 
ployed in the right 
way. The same may 
be said of any other building material. 
But if the lumber industry from manufac 
turer to retailer doesn’t make the effort to 
see that right methods are known, who is 
going to do this service for the public? 

Mr. Johnston spent his boyhood on @ 
farm near Galva and knows much at first 
hand about the farmer’s trials and re 
wards. 

“I notice these last few years that farm 
ers keep their accounts better paid up than 
they did,” he remarked. “I’m sorry to say 
that probably one reason for this is @ 
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smaller volume of farm sales. But many 
of my country customers pay cash and 
seem to have plenty of ready money.” 

*. * *# 


The town of Morrison, which is Sterling’s 
nearest neighbor on the west, reported 
about the same industrial, agricultural and 
mercantile conditions; namely, very satis- 
factory. 

At the plant of the A. W. Badger Lumber 
Co. we learned that Mr. Badger was out 
of the city. In this office we were told of 
a recent industrial development that is 
up-to-date in its efficiency plans. A big 
toy factory is located here; and the idea is 
for this factory and a refrigerator plant to 
work together. By pooling their buying 
each can get the particular stock it needs, 
and the toy factory can use much material 
that otherwise would be wasted at the re- 
frigerator plant. Pooled buying and close 
utilization are a couple of high cards whose 
trick-taking value is being realized by 
modern industry. 

Apparently toys are important matters, 
not only to the little folks who need them 


leased to a contractor. The rear of this 
building is used as a garage for the yard 
trucks, 

“I know our farmer customers are feel- 
ing better,’ Mr. Potter remarked. “I have 
a simple way of telling. If a farmer wants 
$5 worth of lumber and gets competitive 
figures on it all over the county, he’s feel- 
ing hard up. This year they’ve bought a 
fair volume of lumber, and they’ve bought 
and paid for it without complaint or shop- 
ping around. This is a dairy country. The 
fact that we no longer operate a grain 
elevator will tell you something about local 
agriculture. There’s a good deal more 
grain shipped into this county and bought 
by farmers for stock feed than there is sold 
and shipped out.” 

ak ca + 

M,. A. Martin, manager of the Eclipse 
Lumber Co.’s yard at DeWitt, Iowa, has 
been with this big lineyard corporation for 
a good many years. He has managed this 
yard for some two and a half years or a 
little more, and to all appearances he is 
making it a useful and appreciated part of 


‘ciate, 


Maintains a Department for Building 
Portable Farm Equipment 


“There,” said Mr, Martin, pointing to a 
ground-floor shop where several men were 
at work, “is a department which I appre- 
The yard men build hay racks, port- 
able brooders and hoghouses and the like 
for our farm customers. It uses up ma- 
terial that is good for this purpose but 
that is not so salable; stock cut from 
broken or crooked pieces. But this kind of 
lumber does not in itself nearly fill the 
demand. During the first six months of 
1927 I sold more than 30,000 feet of lum- 
ber in this form; all of it made up into 
these various articles in this little shop. 
This trade is not steady. This year it has 
not been quite so large, and I can think of 
no reason why unless it might be that 
these sales run in groups; a purchase by 
one man suggesting the same sort of thing 
to his neighbors. These sales depend upon 
advertising of a sort, but it’s the sort that 
gets going of itself. It may be I’ve cov- 
ered pretty thoroughly the groups where 














(Left) New office of Potter Bros. at Morrison, III. 
guardian of the park. (Right) Big sign along one side of the Simpson-Powelson Lumber Co.’s Yard, Sterling, Ill. 


in their business, but also to lumber pro- 
ducers. This is another instance of imagi- 
nation and cleverness being added to a not 
extensive quantity of raw material, cer- 
tainly not extensive when a single toy is 
considered, and thereby multiplying the 
market value by many times. 

The Badger company has been doing 
quite a lot of yard and office improvement. 
The office has been veneered with brick, 
and other building was in progress at the 
time of this call. 


Old Grain Elevator Gives Place 
to a Modern Office 


M. B. Potter, of Potter Bros., told the 
Realm that when the grain buying business 
no longer was profitable the company pulled 
down the old elevator. The office had 
been in the elevator building; and accord- 
ing to Mr. Potter’s humorous account the 
Place was not a thing of beauty. Whatever 
may have been the shortcomings of the 
earlier building, the present one is as 
handsome as a person could hope to find. 
It is roomy and well lighted, and it has 
ample space for sales displays. F 

Among these displays we noticed exten- 
Sive lattice work with the price of each 
section plainly marked. This line of 
goods has a steady and constant, though 
not voluminous sale. We also noticed some 
attractive framed wood panels bearing the 
information that the company has a house 
Planning service. 

Across the street from the office is a car- 
Penter shop owned by Potter Bros. and 





the community equipment. Mr. Martin 
mentioned the fact that the Eclipse people 
acquired the yard fairly recently and took 
it over in a rather haphazard physical con- 
dition. As the needs grew, the former 
owners added a room or a shed without 
much consideration for unity of plan. The 
present owners have been gradually re- 
building and rearranging it to suit their 
own ideas. 


In addition to the lumber stock, Mr. Mar- 
tin handles a very complete line of build- 
ers’ hardware and a quite extensive assort- 
ment of mechanics’ and farmers’ tools. 
The hardware is a good line and ranks as 
a best seller. Recently the yard changed 
its brand of paints, and not enough time 
has elapsed to see if the new brand and 
the promotion work that goes with it will 
bring this part of the stock up to the im- 
portant sales volume Mr. Martin hopes for. 


In walking through the yard we noticed 
an electric bench saw. Mr. Martin men- 
tioned that he wouldn’t want to try running 
the yard without the saw. It saves a con- 
siderable amount of lumber that otherwise 
would be a complete loss, and it makes 
possible a customer service that costs but 
little and is much appreciated. 


On the second floor is a carpenter shop 
equipped with some power machines, These 
machines belong to the company, and the 
shop is loaned to the carpenters and con- 
tractors dealing with the yard. The car- 
penters furnish their own bench tools, but 
the shop, which is large and convenient, is 
entirely at their disposal. 


(Center) Office of, the Moses Dillon Co., Sterling, Ill, under the muzzle of the 


my sales have happened to go. I know 
well that I’ve not nearly covered my trade 
territory. You can see we have some or- 
ders, and I know that I’ll get a great many 
more. It’s trade that I like.” 

This yard has a big lumber warehouse, 
and Mr. Martin showed me some of the 
nicest piling in his bins that I’ve seen for 
many a day. Much of his stock is on sticks. 

In the main alley, on an overhead bridge, 
I noted a cement advertising sign upside 
down. Mr. Martin explained that he is an 
experimenter in advertising and that he 
had put the sign in this position to see how 
many people would notice and comment 
about it. This, he thought, might give him 
a line on the pulling power of these signs. 
He said few people noticed it; which may 
mean that to make signboard advertising 
effective the signs must be striking and 
unusual; even more unusual than to be 
displayed with the bottom at the top. 

Mr. Martin stated that there seems to 
be a great amount of repair work going 
on in the country; a fact which is cheer- 
ing. He said in answer to a question that 
he delivered to the country and was sorry 
he had to do it. Up to the present he has 
made a charge for this service; but a local 
hardware man is making free deliveries to 
the country, which indicates the possibility 
that in the future it will be increasingly 
difficult to collect for this hauling. 

At the office of the George A. Elder Lum- 
ber Co., Mr. Elder told us he had just suc- 
ceeded in loaning some lumber to be used 
as a band stand! 

This company contracts as well as selling 
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at retail. It normally does a large amount 
of country building; but this year that part 
of the trade is not quite so good. Storms 
hurt the crop somewhat. Mr. Elder added 
that it was a splendid farming section and 
was not especially depressed, even though 
sales were a little off. 
+ * + 


At Mt. Vernon, Iowa, F. H. Capion, of 
the Home Lumber Co., mentioned the need 
for repair and new buildings on farms. 
Storms have made the crops short for a 


couple of years. A. good crop this year 
will put a smile back on farmers’ faces. 


This lineyard corporation is much inter- ¢ 


ested in its farm customers and has fitted 
its stock to farm needs. The company 
does a great deal of direct mail advertising. 
It handles stock feed and the like, which it 
advertises in this way. Last winter Hugh 
Harrington gave us some of this multi- 
graphed material; some of which is sent 
out to the customers and some to the local 
managers for their information about sales- 


~~~ 


manship. This is very attractive and must 
aid in making sales. In part, at least, jt 
is the work of our good friend Collin Mayr. 
tin, auditor of the company. 


The Hedges Lumber & Grain Co. reported 
about the same sales conditions; somewhat 
thin, due to light crops the last two years, 
It is interesting to note that the “grain” 
part of the business consists of shipping 
in feed to be sold to farmers and not of 
buying local crops to be sent to the big 
markets, 


American Lumberman House Plan No. 162 


Show this plan, Mr. Retailer, to 
that young couple who have confided 
to you their ambition to build a “cute 
little bungalow,” or that other family 
which you happen to know is think- 
ing of building and who need a house 
of about this size. 

Here is a house that will look well 
in any environment. Of generous 
proportions, yet well balanced and 
harmonious in all its lines, any family 
might be proud to call this place 
“home.” The roomy porch imparts 
a pleasing air of hospitality and com- 
fort. 

The combination of stained shin- 
gles and white painted siding is very 
attractive, the contrast imparting an 
air of individuality and distinction 
not always obsefvable in houses of 
this type. 

The floor plan reproduced herewith 
shows a thoroughly practicable and 
desirable layout of the living space. 
Moreover, the “workshop” of the 
home, comprising kitchen and its ac- 
cessories, is well planned for con- 
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EEMEXT STEPS 








venience and saving of labor for the 
housewife. 

The two bedrooms both have good 
cross ventilation, provided in the case 
of the rear room by having the rear 
porch cover only half the room space, 
leaving the corner clear for a window. 

Complete lists of material, speci- 
fications and working drawings of 
this plan may be ordered from the 
AMERICAN LUMBERMAN at $3.50 per 
set. 

Electrotypes of elevation, (four 
inches wide) for newspaper advertis- 
ing may be had at $2.75 each, and 
electrotypes of the floor plan (two 
inches wide) at $1.65 each, postpaid. 

coczesezezes 

MonTGOMERY Bros & Co., one of the 
largest as well as oldest retail lum- 
ber firms of Buffalo, N. Y., has added 
a new paint department. This is in 
line with similar action ‘by many 
other progressive retailers’ who are 


catering to the needs of intending 
builders. 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


Ig two men swap Dollars neither profits — but if they swap Ideas both profit 

















Company’s Managers Given Banquet 


INDIANAPOLIS, INpD., Aug. 1—F. M. Vick- 
ery, head of the Lapel Lumber & Grain Co., 
at Lapel, Ind., recently was host at a banquet 
given to managers and officials of the com- 
pany, which has branches at several points in 
that section of the state. Those attending 
were: George Baker, Muncie; I. W. Lewis, 
Elwood; Reese Davis, Anderson; Charles Ver- 
non, Anderson; Bert Woods, Cicero; I. W. 
Hilderbrand, South Bend, and Glenn Turner 
and Harold Vickery, Lapel. 


Expresses Appreciation 

The AMERICAN LUMBERMAN is in receipt of 
a letter from George de Lucas, chairman pub- 
licity committee United States League of Local 
Building & Loan Associations, New Orleans, 
La., reading in part as follows: 

“It is my privilege to convey to you the sin- 
cere thanks of our committee as well as of the 
United States League which held its annual 
convention at Dallas, Tex., May 22 to 25, 1928, 
for the splendid co-operation which you have 


given us through your valuable journal.” 

Accompanying Mr. de Lucas’ letter was a 
pamphlet containing the printed report of the 
publicity committee presented at above meet- 
ing, in which prominent mention is made of 
“the co-operation and the splendid front-page 





Neat wood fence hides a gully and beautifies home environment 


article, editorials etc., appearing in the AMERI- 
CAN LUMBERMAN,” 





This Week’s Timely Tip 


Constructs Billboards in Yard 








The Standard Lumber & Millwork Co., of Green Bay, Wis., has 
developed a side-line which not only keeps its workmen busy dur- 
ing dull hours and enables it to use up a lot of odd lumber items, 
but which also returns a handsome profit. The idea occurred to 
Manager Benoit Wittig that the retailer might just as well build 
up the signboards that are being so liberally used by advertisers 
throughout the country as to sell the material to someone else and 
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let him do it. Accordingly, he went after that business, and was 
so successful that he now builds a good many of the signboards 
put up in the Green Bay region by various outdoor advertising 
concerns. Note the solidity of construction as shown in the illus-- 
tration. By building these boards to stand up and to give service, 


Mr. Wittig has created for his concern outlet for an amount of 


lumber that is really surprising. 








Concealing an Ugly Spot 


A use for lumber, well worth cultivating, is 
suggested in the accompanying illustration of 
a home in Manitowoc, Wis. At the back of 
this home is a gully, which, seen from the 

street, would make an 
———————=—=— te backeround. In 
order to hide tunis un- 
| favorable view and 
thereby increase the at- 
tractiveness of his 
home, the owner built 
the handsome wood 
fence shown in the il- 
lustration, at the pcint 
where the gully began. 
The fence not only ac- 
complishes this pur- 
pose, but also lends a 
pleasing effect to the 
residence. There are 
in every community 
homes such as this one, in unfavorable loca- 
tions, with backgrounds that detract from the 
appearance of the handsomest of houses. 
Probably in many cases it would only be nec- 
essary for the retailer to suggest this method 
of beautifying what otherwise might be an 
unfavorable environment, to result in a sale 
of the required material. 


(See aeaeeaeaaean: 


A Retail Stock Control System 


Stock control embodying some of the prin- 
ciples of a perpetual inventory system, and 
those of physical inventory systems taken at 
intervals of every few days or weeks, is em- 
ployed by the Weller Bros. yard at Greeley, 
Colo., in some lines of merchandise. Stock 
control necessitating a physical inventory once 
a month is employed in other lines of mer- 
chandise. 

Once a month a physical inventory of all 
stock in the yard is taken, but not neces- 
sarily at one time. In his spare time the 
yard man invoices what he has on hand, in 
this department and that. Perhaps he will 
invoice two departments, or sections, today 
and one, two, or three tomorrow, but effort 
is made to follow a definite system which 
will permit each section to be inventoried every 
thirty days. 

From the yard man’s report the accounting 
department and the buyer may determine just 
how much of any variety of building material 
is on hand and how much should be ordered 
in proportion to the speed with which it is 
moving, 

But when it comes to paints, windows, doors 
and some other special lines, what might be 
likened to a perpetual inventory is carried. 

C. T. Andrews, the assistant manager, goes 
over the sales tickets each day and_ takes 
off from them the sales of doors or windows 
or paint.- On a large piece of smooth card- 
board, from which pencil marks are easily 
erased, he has a list of the various sizes 
and styles of doors and windows in stock. 
If the sales slip shows that a door of a certain 
size has been sold, he erases the figure on 
his chart showing the number on hand, sub- 
tracts the one sold and enters the new num- 
ber on hand. This applies to all sizes of 
doors and all sizes of window sash. 

“Calls for doors and windows, except those 
on which we bid, come in suddenly and at 
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indefinite intervals,” Mr. Andrews explained. 
“A small yard can not afford to carry a big 
stoék of any variety of door or sash, hence 
we must watch our stock and always be 
certain to have on hand what the customer 
may call for, yet not have so many that large 
sums of money will be tied up in stock. 
“If a customer telephones in and asks if 
we have a certain number of this or that va- 
riety of door or sash, I turn to my chart and 
can tell him immediately. We follow a sim- 
ilar plan on paint, only it is a trifle more de- 
tailed and we carry figures to indicate the 
minimum amounts we should have on hand.” 
The paint stock is divided into several 
classes, of which house paint, barn paint, 
porch paints, varnishes, interior floor paint, 
stains, colors in oil and interior enamel finish 
are examples. The chart shows the colors 
carried in each class and the sizes, by col- 
umns running vertically down the page. In 
red ink are indicated the amounts of each 
size, color and variety that should be in stock 
for safety sake. The red figure is indicated 
in the upper left corner of the square formed 
by the vertical and horizontal rulings. Then 
the amount on hand is indicated in pencil in 
the right lower corner. By running through 
the sales slips each morning noting the paint 
sales and subtracting the amounts from that 
on hand, the company has what equals a per- 
petual inventory of the stock. When the 
amount on hand closely approaches the mini- 








STANDARD VACATION 
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Use the Telephone 


If you can’t 
make a personal 
call. Cultivate 
a pleasant tele- 
phone manner 
and have some- 
thing definite to 
propose to jus- 
tify calling a 
man. Some re- 
tailers have 
found this a 
good paying way to get into per- 
sonal touch with prospective 
patrons. 

















Advertises Vacation Close-Down 


“Back on the job in full force August 27, 
full of vim, vigor and vitality” is the nub of 
an announcement in folder form sent out by 
Yoho & Hooker, retail lumbermen of Youngs- 
town, Ohio, for the purpose of informing their 
trade that the entire 
plant will be practically 
closed down from Aug- 
ust 13 to August 25 for 
the annual vacation of 
all employees, excepting 
a skeleton crew for 
maintaining the plant 





FROM 
( Both dates inclusive ) 


Most of us take our 


period. 


to take care of emergency 





you before we leave. 


Sales have been going up, Up and UP™ 


we'll be 


Back on the Jobin full Force 
August 27th 









to serve you better than ever before. 





YOHO & HOOKER 


“Originators in the Lumber Industry 
of uniform vacation with pay” 


Youngstown, Ohio 


August 13th to August 25th 


ANNUAL VACATION 


As is our custom, we shall virtually close 
the entire Yoho & Hooker Plant during that 


There will be a Skeleton Crew on Duty 
orders. 


It will help a lot if you anticipate your re- 
quirements now so we miay properly serve 


We have had a strenuous year so far. Our 


But after a couple of ‘weeks of golf, tennis, 


full of vim, vigor and vitality, and a desire 


and taking care of 
emergency orders. 

This announcement,— 
which thoroughly radi- 
ates the vacation atmos- 
phere—is reproduced, 
much reduced in size, 
herewith. It is attract- 
ively printed in red and 
green on canary card- 
board measuring 8% 
by 11 inches flat, and 4 
inches by 11 inches 
when folded for mail- 
ing. The address side 
bears, in big letters, the 
single word “Remem- 
ber,” printed in red. 

There recently was 
reproduced in this de- 
partment an attractive 
card which Yoho & 
Hooker sent out as a 
preliminary announce- 
ment, which now is 
supplemented by the 
larger and more strik- 
ing ‘‘proclama- 
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mum an order is sent in for an additional 
supply. 

The stock record is checked once a week 
with a physical inventory to prevent errors, 
and orders for additional supplies go in at 
least once a week, 

The sash and door record is checked once 
a month for errors, but orders for -additional 
stock are held until the accumulation permits 
ordering 100 items, which entitles the firm to 
a quantity discount. An exception is made to 
this rule in case a customer desires a quan- 
tity of items and desires them in a hurry. 


tion” herewith shown, 
the purpose of the firm 
being to strongly im- 
press its trade with the 
desirability of antici- 
pating requirements so 
far as possible, so that 
quick and efficient serv- 
ice may be given while 
the full force of something like thirty em- 
ployees is still on the job. 

_ The idea of uniform and simultaneous vaca- 
tions which this firm is putting into effect is 
something of an innovation, results of which 
will be watched with considerable interest. At 
any rate, Yoho & Hooker are to be congrat- 
ulated upon their initiative and courage in 
testing out so radical a departure from the 
accepted system of handling the vacation ques- 
tion, and also upon the thorough and systematic 
manner in which they have prepared for it by 
ees attractive and forceful printed pub- 
icity. 
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This Week's 
AD-IDEA 


USE OF “PAID LOCALS” 


Snappy little locals scattered through the 
news columns of the weekly newspaper are 
used by the French Lumber Co., Hawarden, 
Iowa, to keep its name before the public and 
also to call timely attention to special items. 
These little locals, which reflect the person- 
ality of S. Q. (“Squeal”) French, supplement 
the firm’s regular newspaper advertising car- 
ried in the form of a column headed “Fir 
Cuts,” which ties up with the company’s 
slogan, “Home of Fir Cuts.” Concerning use 
of these items Mr. French says: 

“For a long time we have been using locals 
in our regular advertising, linking them up 
with our regular ‘Fir Cuts’ column. Enclosed 
are some that we have used recently. We 
think there is no doubt that they are read 
and that they do pull to a certain extent. 
In the smaller places, in fact everywhere, local 
newspapers are pretty thoroughly read, and 
anything appearing in the ‘news’ items is not 
likely to be overlooked. In preparing these 
items it is well to ‘hook them up’ with prom- 
inent national or local events or with the 
season of the year, or give them some other 
twist so that the reader’s eye will be caught.” 

Although some of the locals reproduced be- 
low refer to past events, or to special items 











of stock that are not seasonable just at this - 


time, they nevertheless are quoted here in 
order to illustrate the individuality that has 
been injected into these little advertising 
“teasers”: 

Roll on a heavy roll of Mule-Hide from 
French's and let’er rain. 

Time flies—and it is fly time. Get your new 
screen door of white pine at French’s. 

Let us help you with your lattice and you 
can pick your lettuce, says the Fir Cut yards 
of French, 

The mule market is strong, so is their hide 
at the Fir Cuts Yard. 

Lettuce and lattice come up in June—see 
French’s, 

Didja ever see those big clear lumber pan- 
els at French’s? 

Read about the next war in Fir Cuts. 

Republicans are in session but Mule-Hide 
from French’s is taking care of those at home. 

Saturday is the circus, Wednesday the 
Fourth and the Fir Cuts Yard of French at 
your service, always. 

The Fourth falls on Wednesday this year 
and the bright hard coal on track at French’s 
is good for any fall. 

Cal is fishing in Northern Wisconsin and 
let the Fir Cuts Yard of French help you fish 
for a float for the Fourth. 

You can ruff ’em up now with some of those 
dry, new rough boards at the Fir Cuts Yard 
of French. 

Did you get fooled last Sunday? Those who 
use Mule-Hide from Fir Cuts don’t. 

Weather changes but that famous coal from 
Zeigler doesn’t. Ask Fir Cuts. 

You can always get coffee at home, but next 
Saturday is the time to get it at the Fir Cuts 
Yard of French. 

Tick tock—Rep Top—now is the time to 
fence—from French, 

Good Friday is here and the time to put 
Mule-Hide on the roof, from French’s, 

Geese and dux see a lot of Mule Hide from 
Fir Cuts when going over. 

Women raise the chickens and men the dick- 
ens (sometimes), but everybody is coming to 
the Fir Cuts Yard the 18th. 

Think of fences—think of French’s. 
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New York Retail Concern Adds Unit * 


New Yorx., Aug. 1—As a means of solv- 
ing a serious traffic problem and to provide the 
quickest possible service to a large clientele 
on the upper West Side of Manhattan, the 
Dykes Lumber Co., of which Andrew H. Dykes 
is president, announces the opening, today, of 
its ninth metropolitan yard, at 238 west 108th 
street. It will be known in the Dykes or- 
ganization as the “Cathedral Heights Yard.” 

Explaining the addition of a new link in 
his ever-lengthening chain of yards, Mr. Dykes 
today said that traffic conditions in New York 
have become such that it requires approxi- 
mately two hours for a truck to make the 
trip from 42nd street to 110th street, and 
that the only solution, to retain the uptown 
patronage, was to open a yard adjacent to 
the new territory that the firm intends to serve. 

Mr. Dykes further said that a business of 
the character done by his company made it 
imperative that deliveries be made with the 
least possible delay, and that with the crowded 
conditions now existing on the thoroughfares 
other firms would face the necessity of es- 
tablishing branch yards or giving up a big 
perceniage of their trade. 

The building acquired for the new Dykes 
branch, where all stocks will be kept under 


thoroughly remodeled and has been outfitted. 
as nearly as possible, with samples of all the 
stock that the Dykes company carries. Thus 
the prospective customer may not only inspect 
what he desires to buy but see it in actual use. 


The Dykes company recently established a 
warehouse and yard at 310 east 117th street, 
from which supplies are delivered to other 
retailers and a reserve stock of lumber kept 
for other Dykes yards. This venture has 
proved, within a few months, to be a big 
help in solving the firm’s traffic problems and 
has helped to relieve stock congestion, which 
has been a serious issue with the organization, 
because all materials are kept indoors and 
all the yards are located in thickly populated 
areas. 


Besides the two new yards, other units in 
the Dykes system are located at 137 west 24th 
street, where the general offices are located; 
260 Front street, 158 Prince street, 348 west 
44th street, 702 Clinton street, Hoboken; 648 
Atlantic avenue, Brooklyn, and 286 Jackson 
avenue, Long Island City. Each yard has its 
particular function and appeals to a special 
class of trade. For instance, the yard in 44th 
street supplies the theatrical needs, and the 
latest yard, in 108th street, is located in the 
heart of an apartment house area. 


this fact, combined with “prompt service,” pro- 
vides the organization’s motto. A fleet of 
thirty-two motor trucks makes deliveries from 
the nine yards, and the efficient operation of 
these trucks in the most thickly settled parts 
of Greater New York is worked out by ex- 
perts at headquarters. 


Mr. Dykes realizes that the company is do- 
ing business on a basis different from any 
ever attempted in the lumber industry, and he 
hopes to develop a system that will be of as- 
sistance to other firms here and in other 
large cities. 





A PETRIFIED OAK tree, said to be hundreds 
of thousands of years old, has been unearthed 
lately by workmen who have been straighten- 
ing a highway at Penfield, near Rochester, 
N. Y. The tree was about 15 feet below 
the surface. The part exposed measures about 
60 feet in length and the base is at least 2% 
feet thick. Dr. Herman L.. Fairchild, profes- 
sor emeritus of the University of Rochester 
and a leading geologist of the country, says: 
“The tree lived before the latest ice age, if 
this region has been swept by more than one 
glacial period, and was brought down by an 
ice flow in that latest glacial or inter-glacial 
period to round out the surface of this vi- 








cover, was formerly occupied by a plumbers’ 
supply house. The old structure has been 


Mr. Dykes said that every piece of stock cinity. If we have had but one, then it 
his firm carries is 100 percent usable and that 


lived before any ice age here.” 





Practical Help in Plan Reading and Quantity Survey 

Some time ago the Wilbur Lumber Co., West Allis, Wis., conducted 
a school of’ instruction for its yard managers and other employees. 
The main object of this course of instruction was to insure having 
in each of the company’s yards men who are competent to take off 
material lists from blue-prints and sketches. The company has found 











Elsewhere in this issue of the AMERICAN LUMBERMAN, im connection 
with the article on the new establishment of the Grand Ave. Lumber 
Co., Chicago, A. A. Siegel, manager of that company, makes the 
statement that in designing the lumber shed he omitted a guard rail 
for the second deck for the reason that it was an obstruction to the 
free handling of lumber. The above illustration shows how the Mc- 
Clure & Struckman Co., Elgin, Ill., has solved that problem. Its 
guard rail along the upper deck consists of 2x4's slipped into slots’ 
at the sides of the vertical posts, and removable by simply lifting them 
up when desired. Cut in the tops of the posts are also slots, so that 
the rail can be raised about a foot and a half above its normal position 
when this would facilitate loading or unloading. In other words, this 
rail is quickly and easily adjustable to two heights or is removable, 
altogether, whichever seems most expedient under the circumstances 





that with a little study the average lumber dealer or yard man can 
learn to list materials from ordinary plans of houses, garages, barns 
etc. 

For use in this course of instruction the Wilbur company prepared 


a textbook which is the most complete yet concise handbook for the 
use of lumbermen in connection with building, quantity surveying, 
estimating etc. that has come to the attention of the American Lum- 
BERMAN in some time. It is not strange that this should be so, 
when it is considered that this handbook is the result of fifteen years of 
experience and has been revised and checked by the company from 
time to time until it is as nearly absolutely correct as possible, both 
as to the general text and also as to the useful estimating tables and 
other data contained therein. The nature and content of this book is 
perhaps best shown by quoting from the title page the following 
description: “Handbook of Plan Reading and Quantity Survey for 
Lumber Dealers, Estimators, and Designers—containing useful infor- 
mation and data appertaining especially to frame dwelling construction.” 

With the aid of this handbook, supplemented with blue-print of a 
house and a five-times tested list of all the materials, it is only neces- 
sary to refer to the check list in the handbook, then to the blue-print, 
and then to the correct answer on the list. With a little practice it 
becomes a simple matter to take off materials for any ordinary building. 

Perhaps the most useful feature of the book is the tables showing 
construction costs per cubic foot for various types of construction. 
By use of these figures the estimated cost of any ordinary house or 
other building can be arrived at in a few minutes. Naturally, the 
cubic foot costs printed in the book are figured for the territories in 
which the Wilbur company does business, but any dealer can easily 
find out the completed costs of a few structures in his locality, and 
with the cubic foot contents can arrive at a figure that is approximately 
correct for use as cubic foot basis in his territory. 

“We find that our most profitable business can be traced to the fact 
that so many of our employees are able to make up correct lists of 
materials,” said Hawley Wilbur to the AMERICAN LUMBERMAN recently, 
when commenting upon this handbook and the use which his company 
has made of it. “After a little practice,” he continued, “it is a very 
simple matter for dealers or others to become proficient in quantity 
surveying.” 

The Wilbur company had so many calls from lumber dealers and 
others for this handbook that a special edition has been printed, hand- 
somely bound in black leatherette covers, with title gold-lettered thereon, 
which is now being offered by the American LUMBERMAN at $2 per 
copy. In addition to the handbook, we can also supply a blue-print of 
a representative home, together with a correct material list showing 
all the materials that go into the structure. The items on the list 
are numbered to correspond with the numbers of the check-list in the 
handbook, thus making it easy for anyone who wishes to become pro- 
ficient in this work to study and prove same. The cost of the blue- 
print and material list is $1 for both. A special price will be made 
to line-yard concerns or others ordering in quantities of 25 or more. 
All orders for the handbook, blue-prints and material lists should be 
sent to the AMERICAN LuMBERMAN, 431 South Dearborn Street, Chicago. 
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Exterior view of the new lumber warehouse and offices of the Grand Ave. Lumber Co., Chicago 


A Lumber Shed That “Pays Its Own Way” 


“A scientifically planned, modern, efficiently equipped retail lumber 
yard pays its own way, year after year. The elimination of loss through 
breakage and deterioration of stock, the lessened labor charges on ac- 
count of increased ease of handling and the many other savings effected 
through the operation of a twentieth century yard, as contrasted with a 
nineteenth century one, more than cover interest charges on the money 
invested in the improvements, and go a long way toward meeting the 
taxes and insurance premiums besides. Every year that we occupied our 


The speaker quoted above is A. A. Siegel, 
co-partner and manager of the Grand Ave. 
Lumber Co., Chicago, which concern on Sat- 
urday, July 21, celebrated its twelfth anni- 
versary by holding a grand opening of its 
new home at 4815-25 Grand Avenue. 

This new yard, construction of which was 
completed only about sixty days ago, is just 
the type of yard to which Mr. Siegel referred 
—unquestionably one of the finest in Chicago. 
It is the result of long study of handling and 
merchandising problems, with every factor 
carefully analyzed and every detail laboriously 
worked out. It is of particular interest to the 
average lumber retailer because this is an 
average-sized operations, and is so planned 
as to solve the problems and meet the require- 
ments of the average yard. The architects for 
this yard were Reichert & Finck, 35 South 
Dearborn Street, Chicago. 

The commodious ofhce and the two-alley 
shed, double decked, are all under one roof, 
in a, brick constructed building covering half 
a city block. The shed holds a carefully se- 








[Continued from Front Page] 


lected stock of rough timbers, joists, dimen- 
sion and sheathing, as well as finish items. 
The yard, which is located across the alley, is 
served by a four-car railroad siding. The 
entire building is steel framed. It is built 
on an irregular shaped lot, making the depth 
at the office side 116 feet 8 inches, and at the 
other side 157 feet 4 inches. The entire width 
is 133 feet. 


Some Details of Shed Construction 


Each of the two shed units is 60 feet wide, 
with a concrete driveway 20 feet wide and 
bins 20 feet deep on either side. The en- 
trances from the alley at the back and from 
the street at front are 15 feet wide. A fea- 
ture is that between the rear and front en- 
trances, the driveways have a drop of 13 
inches, giving just enough gravity to make 
it easy to move a wagon or truck forward 
by hand. The stock is so arranged that the 
items first entering the construction of a 
house, such as timbers and dimension, are kept 
at the back of the shed, the items next used 








old yard, which was of the average type, we were in reality paying for 
our new yard without having it. And in addition to the savings in 
overhead, there is another factor of even greater importance—the appeal 
of an attractive, modern yard to the public, cutting down sales resist- 
ance enormously and in fact bringing in a great deal of business that 
has never been solicited. Were it possible to reduce this factor to 
mathematics, it might be found that it in itself would within the space 
of a comparatively few years have the whole yard paid for.” 


toward the middle and those used last, such 
as roofing, are stored toward the front. Con- 
sequently, a wagon for loading can be pulled 
up before the proper bin at’ the rear, and as 
loading progresses it can easily be pushed by 
hand down the driveway as required.- The rough 
lumber is stocked downstairs and the outside 
dressed lumber on the upper deck. Moldings 
are stacked on end in a specially designed 
series of racks reaching the roof of the 
building. 

The ‘driveways, as stated, are 20 feet wide. 
However, the posts, which perform the double 
duty of separating the bins and supporting 
the upper deck, afe placed four feet back from 
the driveway on both sides, in reality giving 
a clearance of 28 feet. Thus, if a truck is to 
be loaded, it can be backed up as far as the 
piles will permit and as far as the wheels can 
go before striking the foot-high platform on 
which the piles rest. This also makes for 


ease in turning the trucks or wagons around. 
Also, in handling lumber, the posts are set 
so far back that they offer no obstruction but 














Left—View in office, showing (right) A. A. Siegel and (left) Bernard Siegel. Right—One of the entrances to shed, showing the “fold-up” 


door described in story 





Aut 





28 








Avuoeust 4, 1928 


AMERICAN LUMBERMAN 43 








SS tote cobuiq t 



























































































































































rF—~suaqg Suice J 
yy, 
dness'bo Pl & q~ D . 
‘ 14 hertut Nuloon | % 
gua mies ” btrrat door 
! be. Sut i 4 ze 
: = 3 
peessto Saick % ‘ 
a », sathoe 4 
1 ‘@ ' 
ee ee tition ee ee ee ee PR. UES SO Ce lett 
| cea. ---------- —-- 9 to tee ae eee me a a eS me we ee ee es me ee i en ee ee ee es ee ae ee eee wee ter honbte os yebeeae: # 


Section of side elevation showing some details of construction of shed of Grand Ave. Lumber Co., Chicago 


the lumber can be freely swung around. 

The bins measure 14 feet in width by 20 
feet in length by 9 feet in height, each being 
designed to hold one carload of material. The 
center bins are continuous from driveway to 
driveway, making them in reality 40 feet deep. 
The yard handles very little material longer 
than 20 feet in this shed, but where some 
items run longer it is piled into a center bin, 
the other end of which contains shorter lengths 
—for instance, 24-foot lumber off one drive- 
way and 16-foot off the other. In the bins 
given over to other items than lumber, the 
heavy items, such as plaster board, are stored 
on the outside, next to the driveway, and the 
lighter items that may easily be ‘carried by 
hand, such as roofing and building paper, on 
the inside. This arrangement is used where- 
ever practicable, for the sake of economy of 
space. As the bins are separated from each 
other only by steel posts it is ordinarily very 
easy to gét around to the back of the bins. 

The second decks are of double-strength con- 
struction, resting on steel I-beams supported 
by the steel posts. referred to. In fact, this 
part of the shed was built to carry just twice 
the average weight of the lumber it is de- 
signed to hold, so as to make sure against any 
break-down even though it becomes necessary 
to stock green lumber up above. 

Reference to the illustration of this shed 
appearing on the front page of this issue re- 
veals that the upper decks are not equipped 
with railings. Mr. Siegel states that after 
careful consideration of this detail he reached 
the conclusion that railings were obstructions 
rather than aids in handling lumber and that 
they were not essential to the safety of careful 
workmen. [In this connection, a method used 
by another concern, illustrated and described on 
page 41 of this issue, is of interest—ED1Tor.] 

The shed is lighted by means of four sky- 
lights, each eight feet wide and 50 feet long, 
two placed directly over each driveway. In- 
stalled at an angle of 45 degrees, these throw 
the daylight to the very rear of the bins, in- 
stead of only at the front as would be the case 
with skylights at lesser inclines. Ventilation is 
provided through these skylights, and the 


























driveway doors are kept closed as much as 
possible to keep dust and dirt out and away 
from the stock. 

These doors are worthy of particular note. 
They fold upward and in, sliding out of the 
way on a pair of steel runners. Though they 
are massive, weighing about a half a ton each, 
they are especially easy of operation and can 
be opened or closed with one hand, a push 
being sufficient to send them all the way up 
or all the way down. On being pushed down 
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Detail of a typical lumber bay, from driveway 


they lock automatically from the inside. These 
doors were made especially for this company 


by the Super Door Co, of Detroit, manufac-. 


turer of garage door hardware. 


Offices Are Company’s Display Rooms 

The offices are excellently arranged. They 
are in fact the company’s display rooms, being 
finely finished in all the various woods and ma- 
terials handled by the company, so as to give 
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the customer an exact idea of how each item 
will look in actual use. For instance, doors 
are of different woods, and each is of a dif- 
ferent finish. The walls are differently treated 
and finished off with varying patterns of mold- 
ings, the whole preserving a harmonious dec- 
orative effect that’ is particularly pleasing. The 
various kinds and sizes of flooring are also 
shown as they appear when laid. This idea of 
visualizing the use of the materials handled is 
carried even to the outside of the office. The 
side fronting the east driveway is built like the 
exterior of a residence, with eaves, cornice 
and other construction details faithfully repro- 
duced. This outside wall is finished in sec- 
tions in various ways, with wood siding, brick 
veneer and other materials, while one small 
section is left uncovered to show the use of 
insulation material underneath. 

In addition, the company has three large 
display windows in which it systematically fea- 
tures various materials in an attractive way. 
The company handles only widely known, na- 
tionally advertised materials and makes it a 
point to hook up its displays with the manu- 
facturers’ advertising campaigns and other pro- 
motional activities. 

Mr. Siegel in his interview with the Amer- 
ICAN LUMBERMAN emphasized the value of an 
attractive looking office and yard as a business 
builder. He said that many people of whom 
he never knew before, some of them from 
considerable distances, had come to the Grand 
Ave. Lumber Co. with their business only be- 
cause, they said, in passing they had been at- 
tracted by the appearance of the plant. They 
noted that everything looked up-to-date, clean, 
progressive, and formed the idea that here was 
a lumber yard operated by people who meant 
just exactly what their prominently featured 
motto said— ‘Quality, Personal Service, De- 
pendability.” One man who lives about twelve 
miles distant one day happened to see this 
lumber yard from a passing street car. He 
was in the market for building material, but as 
he could not come to the yard himself he told 
his wife about it. She came over, talked to 
Mr. Siegel, liked the place, the consideration 
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Showing arrangemett of diaia of Grand Ave. Lumber Co., Chicago. For location see ground plan of entire shed on another page 
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view of the lumber shed 


shown her, and the service offered, and the 
Grand Ave. Lumber Co. got her business. 


Personal Service Is Secret of Success 


In general, Mr. Siegel does not engage in 
any advertising or promotion work. He fea- 
tures personal service, first, last and all the 
time. He has let this personal service be the 
company’s greatest piece of advertising and at- 
tributes to this principle the substantial growth 
of the concern. When the Grand Ave. Lum- 
ber Co. was founded twelve years ago by I. 
Siégel and his two sons, A. A. and A. H. Sie- 
gel, in its present location, it possessed only a 
very small stock of lumber in a small shed, 
one horse, a poorly equipped office having just 
enough room for three people, and only a 
very few names on its books. Today it owns 
one of the most modern establishments in Chi- 
cago, carries over 3,000,000 feet of quality lum- 
ber in stock and also a complete line of mill- 
work, roofing, plaster board, insulation ma- 
terials and hardware, and has on its books 
over two thousand customers. 

“There has been no miracle about this con- 
tinued advancement,” declared A. A. Siegel, 
“Personal service, plus high quality, depend- 
able merchandise, hon- 
esty and responsibility 
have built an organiza- 
tion which has_ kept 
pace throughout’ these . 
twelve years with this — 
community’s develop- 
ment. Through per- 
sonal service we have 
helped many individuals 
to become home own- 
ers and many home 
owners to modernize 
and improve their 
dwellings, not only in 
our immediate territory, 
but in Cragin, Hanson 
Park, Mont Clare, Elm- 
wood Park, River 
Grove. Belmont 
Heights, Portage Park, 
Austin and Oak Park.” 

One piece of promo- 
tion work in this con- 
nection, however, which 
has been consistently 
employed by the com- 
pany has been with the 
real estate firms 
throughout the western 
part of the city. From 
time to time it has 
done considerable busi- 
ness with these firms, 
and through personal 
service has won the 
friendship of most of 
them. This good will has enabled the Sie- 
gels to keep in close touch with real estate 
transactions. When they learn of the trans- 
fer of a piece of unimproved property, they 
make it a point to write the purchaser a 
personal friendly letter to the effect that, if 
he contemplates building, the company will ‘be 
very glad to place its experience, facilities and 
service fully at his disposal, at the same time 
inviting him cordially to get in touch with it 
should there be, any information of any kind 
that he would like to have. 

More than two hundred friends of the Grand 
Ave. Lumber Co.—contractors, mill represen- 
tatives, lumber wholesalers and commission 
men and fellow members of the Chicago Re- 
tail Lumber Dealers’ Association—attended 
the company’s formal opening of its new home, 
of which it is justly proud, and upon which 
it was highly complimented by its many well 
wishers. 











“We ARE promoting this season the remodel- 
ing of old houses to make them like new. 
There is boundless opportunity in that field.” 
Thus writes W. W. Ireland, secretary Mont- 
gomery County Building & Loan League, Day- 
ton, Ohio. x 


Home Modernization Competition 


Mu.waukEE, Wis., July 30.—The Milwaukee 
home show committee of the Milwaukee Real 
Estate Board has prepared a tentative program 
for a competition for the modernization of an 
old home, which will probably be held in con- 
junction with the next annual home show in 
Milwaukee. 

The first tentative rule calls for the home 
designing committee to select one single type 
dwelling adaptable to modernization to be used 
as a subject for the competition. 

Contestants are to be furnished with the 
following information: Location of home to 
be modernized; estimate of present value of 
the land and also of the home and a definite 
figure showing a reasonable amount to be ex- 
pended for improvements, to be referred to 
the committee which will work out the final 
program; photographs of front, side, and rear 
elevations with dimensions of floor and win- 
dow heights; all present floor plans; a brief 
outline of the present construction and equip- 
ment in the home; if possible, photographs 
should be procured to show the present interior 
arrangement of the home; a description of the 
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Detail of molding rack, built out of two-by-fours. 

groups, as indicated in the ground plan appearing on another page. 

At left is shown width of aisle and arrangement of racks on each side. 
At right, view facing rack from aisle 
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Racks are built in 


lot and plot plan shall be given to show the 
possibilities of landscaping ; an outline showing 
the essential requirements of the owner which 
brought about the plan for modernization. 

The contestants themselves are to furnish 
drawings showing the four elevations and all 
floor plans are to be submitted on standard 
size sheets, showing location of all electrical 
equipment, plumbing and heating, and descrip- 
tion of materials for the improvements. 


Map of Oregon’s National Forests 


Wasuincton, D. C., July 28—The United 
States Department of Agriculture has just is- 
sued a new map of Oregon, showing the na- 
tional forests of that State in distinctive colors, 
together with the recreation spots in such forests 
and the roads by which they may be reached. 
Brief descriptions are also given of the prin- 
cipal recreation features of each of the four- 
teen national forests within that State. Visi- 
tors to the forests are also given suggestions 
covering care with fire while therein. Copies 
of the map may be had without cost by apply- 
ing to the United States Forest Service dis- 
trict library, New Post Office Building, Port- 
land, Ore., or to any of the fourteen forest 
supervisors in that State. 
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“Lumber Store” Proves Stimulator of Sales 


City Retailer No Longer Dependent Upon C ontractors’ Trade—New Demand 
Created by Attractive Displays Counteracts Summer Slackness 


PHILADELPHIA, Pa., Aug. 1—How can a 
steady flow of business be maintained through- 
out the midsummer period of depression? 
The seasonal slump is one of the “big city” 
problems, although in certain rural sections 
“dog days” are also synonymous with slacken- 
ing in trade. 

One Philadelphia concern that has satisfac- 
torily worked out a way to overcome hot 
weather lethargy in the order department is 
the James Shaw & Son Co., situated at 52nd 
street and Woodland avenue. The methods 
which they employ emphasize the importance 
of carrying a full line of building specialties, 
maintenance of a well located retail store and 
judicious advertising. What this concern has 
accomplished may make profitble reading for 
retailers in towns and cities where summer 
slumps cut heavily into the profits accrued in 
other months. 

By removing these periods of depression, the 
Shaws, father and son, discontinued using red 
ink, and today may be termed a success in the 
full meaning of the word. This success is per- 
fectly evident to even the casual observer. On 
entering the offices and store of the Shaw com- 
pany any day in the summer, the atmosphere 
of businesslike efficiency, combined with the 
vigorous hustle and bustle of the employees, 
make one feel that here, at least, business keeps 
going on, even though industry in general, and 
lumber in particular, may slacken. 

“But it wasn’t always like this,” confides Mr. 
Shaw. “I remember when we had to depend 
upon building operations for our business, and 
of course when the contractors got slack our 
business was also a heavy loser. And that’s 
not so very long ago, either. But that was be- 
fore we had our retail store here. Do you 
know, this retail store right here on this cor- 
ner, is one of the best moves I ever made?” 

To one who is merely casually acquainted 
with Philadelphia, the mention of 52nd and 
Woodland avenue brings to mind a_ broad 
street, tree lined in certain places, with double 
trolley tracks, which is Woodland avenue, 
crossed by another not so broad street with- 
out trolley tracks, which is 52nd street. Not 
a very prepossessing neighborhood, with noth- 
ing very unusual or inviting about it. But to 
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JAMES SHAW and SON CO. ' 
Jobbing Millwork and Lumber I 
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and operated by the James Shaw & Son Lum- 
ber Co. 

The story of the beginning of this retail lum- 
ber store, which draws so much business to 
the Shaw company, as told by Mr. Shaw, is 
a very interesting one. 

“We have had our lumber yard located here 
at 52nd and Woodland avenue for quite a num- 
ber of years,” he began, “but it was never ac- 
cessible from the main thoroughfare, Wood- 
land avenue. The corner, a most valuable spot, 
was occupied by a dilapidated garage that very 
effectively blocked any view of our yard from 











James Shaw and his son, constituting the 
James Shaw & Son Co., Philadelphia, Pa. 


the highway. Many times I thought I would 
like to take over the property and extend my 
yard out to Woodland avenue, but just as I 
would be about ready to get things started busi- 
ness would go on the bum and I’d have to post- 
pone it to a more propitious time.” 
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while watching the number of trolley cars 
traveling toward the western suburbs, not to 
mention the automobiles plying between the 
city and goodness knows how many points 
west, I was struck with the value of the cor- 
ner for the purpose of advertising my business, 
I notice that quite a few of the passengers jn 
the trolleys, perhaps for the lack of something 
better to do, looked squarely at the ramshackle 
building on the corner, but, owing to its unpre- 
possessing aspect, soon looked away again. 

“I made up my mind that I would get con- 
trol of that corner and give them something 
to look at that would hold their attention. At 
first my only idea was to extend the lumber 
yard to Woodland avenue, but upon thinking 
the matter over, I hesitated. The lumber yard 
was already quite large enough—extending 
from the old garage back to the railroad, 
where we have our own siding, a distance of 
some 600 feet. ‘Why not build a store there’ 
I asked myself, ‘with large plate glass windows 
to show off the many commodities which the 
Shaw company handles?” 

Mr. Shaw knew exactly what he wanted to, 
and proceeded to do it with alacrity, so that 
within two months a beautiful new structure 
stood on the corner for the passengers of the 
automobiles and trolleys to look upon and 
admire. And little wonder, for in the window, 
attractively displayed, are suggestions for all 
parts of the home, breakfast nook, oak flooring, 
screening materials for the windows and sun 
porches, ironing-boards, beautiful medicine 
cabinets, insulating board to keep out the sum- 
mer heat and winter cold, plasterboard, wall- 
board, in fact items too numerous to mention, 
of lumber, millwork or various other special- 
ties for home building, all attracting the eye 
and making the modern housewife feel ab- 
solutely sure she simply must have the ador- 
able little so-and-so, or this beautiful set of 
this-and-that. 

“As a result,” Mr. Shaw states, “In one 
month our sales jumped so high that we had a 
hard time keeping track of them. You really 
couldn’t believe the amount of sales that can 
be created by window displays. Before we 
opened up this retail store here, our material 
went out on jobs, just as it was brought in— 





Left—Entrance to the yard. Right—Front of the lumber store, showing window displays 


Philadelphians and residents of Swarthmore, 
Sharon Hill, Darby, Media and the various 
suburbs of the west mention of 52nd and 
Woodland avenue would promptly bring the 
vision of a store, with three enormous plate 
glass windows—one facing on 52nd street and 
two on Woodland avenue; not just an ordinary 
shop, but a modern retail lumber store, owned 


One can picture Mr. Shaw looking yearningly 
at the old garage every time he passed the 
corner, and envisioning in its stead a long 
black fence, painted in bright red letters “James 
Shaw & Son Lumber Co.—Lumber and Mill- 
work.” 

“T was beginning to figure it was all a dream 
—just a dream,” he continued, “but one day, 


never taken out of the crates. Now, with our 
three large display windows, it becomes neces- 
sary to uncrate it and fill them up, and the 
sales have.bounded upwards. A short time 
ago we were only using sample lots of special- 
ties, now we have to order in carload lots. 50, 
you see, the demand is there if the product 1s 
properly displayed.” 
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Mr. Shaw quotes a striking example of this, 
occurring shortly after the opening of the re- 
tail store. A man from Ridley Park came in 
for some wallboard of a particular brand, and 
of course Mr. Shaw was interested to know 
why he had come such a distance to buy it. 
“Why,” answered the gentleman, “because I 
knew I could get it'here. I saw it displayed 
in the window.” 

“Now, I know for a fact,” asserts Mr. Shaw, 
“that there are any number of places between 
here and Ridley Park that handle that brand 
of board, but I got the sale, simply because 
that man saw it while motoring past.” 

This incident brings to light another inter- 
esting feature, that of handling alternate com- 
modities. Mr. Shaw said, “I’ve found that by 
having these items in stock I do more lumber 
business than if I did not carry them. A man, 
will come in for some specjal item—say he’s 
building a house—and after he gets what he 


Items of 


Buys Ground for Concentration Yard 
JACKSONVILLE, Fra., July 30.—Twelve acres 
of ground at the municipal docks here has 
been leased to the Wells Hardwood Lumber 
Co. of Troy, Ala., which will be used as a 
concentration and distribution yard. The 
Wells company controls the output of twelve 
hardwood mills located in Alabama, Georgia 
and Florida, and the Jacksonville yard will be 
used for the distribution of the output of all 
of these mills. The company proposes, it is 
said, to have approximately 5,000,000 feet of 
lumber drying on this yard at all times. It 
will also concentrate here all hardwood lumber 
for export, which at present amounts to 
around 200,000 feet a month. 


Retailers Can Sell Seed Corn Racks 


New Or_eAns, July 30.—Demonstration of 
the model corn seed dryer as a means of ob- 
taining more business is urged on retail lumber 
dealers by Reding Putman, field representa- 
tive of the Southern Pine Association, who 
suggests that retailers construct the type illus- 
trated in the accompanying photographs and 
place it on display. The model and specifica- 
tions used are those of F. C. Staehlin, well 
known nurseryman of Bridgeman, Mich. Mr. 
Staehlin has one of the largest seed nurseries 
in Michigan and reports that the drying rack 
illustrated has demonstrated an even drying 
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Design of southern pine seed drying rack 


result with a very low percentage of unproduc- 
tive seed. 

_ The racks consist of two yellow pine 2x4’s 
joined by 48-inch lath placed on the 2-inch 
sides of the pieces, and about 4-inches apart all 
the way up and down both sides. These are 


wants, and starts looking around, he’ll perhaps 
see a pair of garage doors that he could use— 
then, our breakfast neodk sets are great sellers, 
and suppose he’s building an enclosed porch— 
well, we have the screen material right here, 
and the only thing he has to do is give us the 
measurements and his screens will be made up 
for him.” 

“Just a little example of how newspaper ad- 
vertising works,’ remarked Mr. Shaw. “A 
certain brand of oak flooring is manufactured 
in Williamsport and a short time ago I got an 
order from a town twenty miles away from 
Williamsport for this flooring, agcompanied by 
my newspaper ad featuring it. We have lots 
of cases like that. These garage doors that 
I handle are manufactured in Wilkes-Barre, yet 
I get orders for them to be sent to that city 
from here. I’ve found that this form of ad- 
vertising not only brings in local trade, but it 
brings trade from remote places.” 


Interest From 


kept in a long low frame shed. By nailing the 
lath to the 2-inch sides of the 2x4’s a tray- 
like effect in which the corn is laid was at- 
tained. The frames are attached one to another 
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Seed corn stacked in rack built of southern pine, the design of which 
has been recommended to nurseries and farmers by the Staehlin 


nurseries of Michigan 


about 8 inches apart. According to Mr. Staeh- 
lin this method permits the addition of frames 
to those already built and in. use with- little cost 
or trouble. 

The suggestion is made that. retail lumber- 
men could build model sets for. display and for 
demonstrating corn drying to the farmers and 
could either sell the materials or the assembled 
driers. The space utilized by these driers is 
said to be small in proportion to the amount of 
seed corn that can be accommodated. 


Consider Grade-Marking Important 


New Orteans, La., July 30.—An investiga- 
tion recently conducted by the Southern Pine 
Association has developed the fact that builders 
and home financiers of Detroit, Mich., consider 
the grade-marking of lumber as an important 
step in meeting the problem of constructing 
better buildings. When properly used in con- 
struction, grade-marked lumber is a certified 
product and thus becomes more attractive; to 
the building and loan associations and other 
financing institutions. In this connection E. B. 
Tyrrell, president of the Michigan League of 
Building & Loan ,Associations, said that home 
financiers» more and more are turning their at- 


a* 


2a, 





This new business has become so extensive 
that Mr. Shaw is now dealing only with deal- 
ers with guaranteed credit records. He has 
employed salesmen who are devoting their time 
to the development of the specialty business. 
They take as leads requests for information 
received by manufacturers from their national 
advertising, records of new building permits 
granted, etc. 

“Ours is one of the lumber yards that are 
really busy,” said Mr. Shaw, “and, contrary to 
the workings of most places, orders are coming 
in thicker and faster every day. In April alone 
our sales exceeded those made in the first three 
months of the year put together—and they 
were no small item.” 

All this they have achieved as the result of 
building a retail store on the corner of 52nd 
Street and Woodland Avenue, stocking it with 
a full line of building specialties, and making 
that fact known by judicious advertising. 


the South 


tention to homes of a better type of construc- 
tion. This has become necessary because of 
the number of failures resulting from poor 
construction and the use of inferior materials. 
Grade-marked lumber 
- he considers one method 
<i fa of certifying the con- 
pit” struction of a home and 
making it attractive as 
4 a financing project. 

The C. W. Kotcher 
Lumber Co., of Detroit, 
which has a reputation 
for stocking grade- 
marked lumber and 
quality materials, re- 
ported that from the 
standpoint of service as 
| well as merchandising, 
g grade-marked lumber is 
PES re preferred by the ma- 

jority of its customers. 
C. A. Stewart, manager 
of the company, said 
that this policy of his 
organization of han- 
dling grade - marked 
lumber had resulted in 
satisfactory service to 
large builders. 

W. B. Hartness, a 
well-known builder of 
homes in Detroit, wrote 
Mr. Stewart as _fol- 
lows: “I have been 
building homes in De- 
troit for more than 
twenty years using your material exclusively 
and I can state that a great part of my suc- 
cess in selling these homes ‘has been due to the 
high grade of stock which I have used.” 

Another builder in Detroit, who is committed 
to the idea that quality lumber pays in the 
long run, is Edward Leszezynski, who has built 
more than 2,000 homes. and who says: “We 
attribute our success in having all of our con- 
tracts carried out to the quality of materials 
we have used in these homes. Lumber is a 
very important factor. I feel certain that the 
best paying proposition in the long run is to 
use a high grade of lumber.” 


Lumber Company Sells Buildings 


MELLEN, Wis., July 31—The Mellen Lum- 
ber Co. has sold all the buildings in the village 
of Foster; near here, to the Hansen Lumber 
Co., this city. For fifteen years the Mellen 
company had operating headquarters in Foster 
but. since the close of operations there last 
fall the village has been deserted. The site 
has been retained by the company. The Han- 
sen company will sell many of the buildings 
as they stand, while others will be torn down 
and the material moved to Mellen. 
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National Production, Shipments and Orders 


WasuHIncrTon, D. 
Softwoods: 


C., July 30.—The —_—— statistics were compiled by the National Lumber Manufacturers’ Association : 








not 1928 1927 1se0 <a 1927 — 1 
Week ended: 1928, 21; 1927, Jul. 23— 1008, 1927 927 

I Fy Fh dma spears 106 73,559,000 61,661,000 79,355,000 62,420,000 —_— 81,869,000 —_ 59,966,000 
West Coast Lumbermen’s Association........ 12a 128 128,135,000 120,634,000 118,922,000 118,718,000 118,464,000 114,269,000 
Western Pine Manufacturers’ Association.... 32 34 33,824,000 ,000 25,662,000 20,277,000 23,400. ,000 
California White & Sugar Pine Mfrs.’ Assn... 21 19 31,015,000 27,174,000 28,747,000 20,424,000 36,544,000 17,982,000 
North Carolina Pine Association..........++.-. 51 32 9,405,000 5,554,000 9 6,180,000 8,134,000 5,572,000 
California Redwood Association.........++s.e-. 15 16 7,904,000 8,555,000 6,204,000 7,682,000 5,487,000 8,965,000 
Northern Pine Manufacturers’ Association.... 8 Ss 9,452,000 10,143,000 8,244,000 7,839,000 9,367,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 48 20 5,893,000 2,887,000 3,654,000 7,807,000 3,196,000 
Total softwoods, one week.........- 450 358 300,387,000 269,741,000 293,137,000 252,984,000 286,421,000 242,717,000 
pee Ee Ses SENS eae dates— 3421 ... -1,968,248,000 1,922,480,000 2,099,677,000 1,879,662,000 2,112,097,000 1,899,253,000 
West Coast Lumbermen’s Association........ 3294 eos 3,349,544,000 2,184,898,000 558,530,000 2,275,529,000 3,647,635,000 2, 320, 135 ,000 
Western Pine Manufacturers’ Association.... 894 768,102,000 783,908,000 861,174,000 836,590,000 908,372, 838,706,000 
California White & Sugar Pine Mfrs.’ Assn. 693 655,801,000 582,208,000 735,296,000 670,337,000 747,300,000 659,609,000 
North Carolina Pine Association...... coeeeees 1339 228,408,000 8 212,407,000 238,977,000 214,509,000 221,911,000 186,869,000 
California Redwood Association...... caeneuu Se 227,173,000 205,393,000 215,388,000 241,785,000 223,224,000 270,686,000 
Northern Pine Manufacturers’ Association.... 242 231,375,000 237,481,000 239,530,000 231,797,000 239,343,000 232,488,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 1006 181,862,000 91,810,000 106,751,000 105,915,000 111,109,000 100,578,000 
Total softwoods, twenty-nine weeks.. 11335 7,560,513,000 6,220,585,000 8,055,323,000 6,456,124,000 8,210,991,000 6,508,324,000 

pers Sta 5 lock & Hard d Mf A t 

th H ardwo rs.’ Assn.t. 
rae We 21. cuss scene rec devcress ae 20 9,565,000 3,179,000 —*10,965,000 = 3,865,000 8,556,000 ~—_—5, 257,000 
SORTED WHGEE  ccccccecoeraccesosdece 1006 — 268,191,000 162,351,000 200,597,000 125,256,000 205,279,000 122,080,000 

P itute— 

wesc ~~ eppegeygy ° = e ¥ ,aoones e 325 128 41,719,000 18,270,000 48,902,000 15,573,000 48,256,000 13,239,000 
TOOREPRINS DWOGNE ccc ccccccssccceweces 8710 een 1,138,676,000 642,768,000 1,238,811,000 759,555,000 1,276,340,000 756,372,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for 28 weeks. 
Northern Hemlock & Hardwood production footage is log converted to lumber scale. 


tUnits of 35,000 feet daily capacity. 





California Redwood 


San Francisco, CauiF., July 28.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 21: 

Redwood. White- 


No. of Percent of wood 
Mills Feet production Feet 


Production .... 15 7,904,000 100 604,000 
Shipments ..... 15 6,204,000 79 758,000 
Orders— 
Received .... 15 5,487,000 70 1,496,000 
On hand ..... 13 33,080,000 6,920,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* .«... 2,980,000 2,80Q,000 
Southern California* ..... 1,309,000 772,000 
DE saceee teeaveannwn 34,000 33,000 
Pe |. we@ecatheeweaees 1,610,000 1,111,000 
0 ae 271,000 771,000 

ee eee 6,204,000 5,487,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


OsuxosH, Wis., July 30.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended July 21: 


Hardwoods Hemlock 
Units of 35,000 feet daily 


SP .6cctedatesens 82 111 
Productive capacity ..... 17,347,000 23,463,000 
Actual production ....... 7,792,000 6,177,000 

Percent of capacity.... 45 26 
DE San weak cw eanake 11,031,000 6,392,000 

Percent of actual cut.. 1 100 
Orders received ......... 8,953,000 4,316,000 


Percent actual cut..... 106 92 
Orders on hand end week.67,807,000 20,404,000 
Lumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments. 


Production is based on mill log scale. 


North Carolina Pine 


Norrotk, Va., July 30.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty-one mills for 
the week ended July 31: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet om ae ments 
Normal® ...... 14,610,000 ose 
MOE icccvnve 9,405,000 “64 on 

Shipments ...... 9,943,000 68 106 ‘nial 

.., Fra 8,134,000 56 87 82 

Unfilled orders... 46, 276, 000 


tAs compared with preceding week, there is 
a decrease in orders of 6 percent, though that 
week only fifty-eight mills reported. 

*“Normal” is based on the amount of lum- 
oer 5 mills would produce in a normal work- 
ng day. 


West Coast Review 


SEATTLE, WasH., July 30.—For the week 
ended July 21, 122 mills report as follows to 
the West Coast Lumbermen’s Association: 





Production . .128,134,680 
Shipments ..118,021,683 7% below production 
OvGerS 202. 118,463,609 8% below production 
Shipments— 
Water delivery: Feet Feet 
rrr er - 87,142,757 
|! ee cooes 14,004,486 
MOtns Welter €4E%). cceccccicsce 48,494,213 
f | a rereeeeenen Te 64,163,170 
Re WED “Gebacdscane oveeeuse ne 5,364,300 
en SEES. nc ccvcvsevscees 118,021,683 
New Business— 
Water delivery: 
BEEN necceceoceeee 29,390,055 
ree ee 21,869,892 
Total water (43%)........+<« «ee 51,359,947 
i ee ce haus a whe baeo ae 61,839,362 
Tf ee ae ee Pee 5,364,300 
Tetel MEW WOSIMOSD. .. 2 ccccececs 118,463,609 
Unfilled orders— 
Water delivery: 
Domestic cargo ..... 161,315,925 
pS ee eer 126,399,353 
ee WHOOP % occ ccsoccseee ecoeee 287,714,218 
SE Piudnevsedbevdceessetaeedseé 169,079,472 
Total unfilled orders............ 456,793,750 








Southern Pine Barometer 


New Orteans, La., July 30.—For the week ended July 27, Friday, 162 mills of total capacity 
of 206% units (a unit representing monthly output of 1,500, 000 to 2,000,000 feet between Nov. 1, 
1924, and Oct. 31, 1927), report as follows to the Southern Pine Association. : 


Percent Percent 
3-Year Actual 


Production— Carst Feet Av. Prod. Output 

Average 3 yrs. .... 86,988,988 ° 

Actual ...... «+++ 75,783,647 87. 12 
Shipments* .... 4,268 89, 410, 332 102.78 117. 98 
Orders— 

Received*® ....4,250 89,033,250 102.35 117.48 

On hand end 

a 13,019 272,736,031 .... eoee 


*Orders were 99.58 percent of shipments. 

tOrders on hand showed an decrease of 0.14 
percent, or 377,082 feet during the week. 

tBasis of car loadings is June average, 
20,949 feet. 


One hundred and fifty-seven mills reported 
net undertime of 1,023 hours, which is 10.86 
percent less than full 60-hour week basis. 





National Analysis 


Wasuincton, D. C., July 30.—The National 
Lumber Manufacturers’ Association issued the 


following analysis for the period ended July 


21—orders and shipments being shown as per. 


centages of production: 





One Week 29t Weeks 

Cc An ~>T Te 

No.of Ship- Or- Ship- Or- 

Association— mills ments ders ments ders 
Southern Pine ...153 108 111 107 107 
West Coast ...... 122 93 92 106 109 
Western Pine .... 32 105 94 112 118 


California Pines.. 21 93 118 112 114 
N. Carolina Pine.. 51 106 87 105 97 
California Redwd. 15 78 69 95 98 
Northern Pine ... 8 83 64 104 103 
N. Hem. & Hdw... 48 102 132 81 84 





——-  -—_—_—- 


All softwoods.. .450 98 99 107 109 
N. Hem. & Hdw... 72¢ 115 89 75 77 
Hadw. Mfrs. Inst..3257 117 116 109 112 


All hardwoods..397 117 111 102 = 105 

All woods ..... oe 100 100 106 108 

Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 





1928 1927* 
nv a — ‘ 
No. 1 29t No. 1 29% 
Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 
South, Pine....A 153 88 93 106 88 89 


West Coast...A 122 112 107 123 119 109 
Western Pine..A 32 94 91 384 103 76 
Calif. Pines...A 21 97 103 as cn ae 
N. Car. Pine...C 61 65 74 32 63 70 
Calif. Redwd..A 15 91 92 16 92 83 
North, Pine...A 8 96 91 oa oe ee 
N. Hem.&Hdw.C 48 oe — ais os 


All softwoods. 450 94 96 311 103§ 


HarpDwoops— 
N. Hem.&Hdw.C 72+ 63 es ie oa oe 
Hdw. Mfrs. 

eer C 325¢t 62 63 128 85 72 


All hardwoods 397¢ 62 67 “a oe *e 
AM WeOGS «cc ce 87 91 ik ° 


*Normal production had been established “i 
only six associations for 1927. §Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 

C—Norma] based on estimated mill capacity. 

tUnits of production, having daily produc- 
tive capacity of 35,000 feet. 

tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages are for only 
28 weeks. 
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Western Pine Summary 


PorTLAND, OrE., July 28.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 21, from 
32 member mills: Per- 

cent 
Percent Ship- 
Carst Feet ofcut ments 

Normal® ...... --. 38,125,000 otae axes 

Botusl ..6ccees eos 32,246,000 .... ans® 
Shipments (car).1262 82,812,000 .... . 

Local deliveries .. 1,027,000 


Production— 





Total shipments ... 33,839,000 104.94 .... 


Orders— 
Cancelled ..... 6 a Cee 
Booked (car)..1,125 29,250,000 .... ... 
SOCK ccccsens cv 1,027,000 





Total orders.. 


On hand end 

RTT lS eee 

Bookings for the week by thirty-two iden- 
tical mills were 105.05 percent of those for the 
previous week, showing an increase of 1,404,- 
000 feet. 

7Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 97 percent 
of normal, shipments, 102 percent of normal, 
and orders 91 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production, 104 percent; 
shipments, 91 percent, and orders, 96 per- 
cent of normal. 

Production is so seasonable that, during two 
winter months, actual production amounted 
to only 53 percent of normal, while during two 
peak summer months the production increased 
to 114 percent of normal. 


30,277,000 93.89 92.43 


Northwest Cargo Shipments 


SeaTtLe, WasH., July 28.—Northwest cargo 
shipments for the first six months of 1928 
showed a gain of 8 percent, or 228,237,912 
feet, over those for the first half of 1927, ac- 
cording to the report of the Pacific Lumber 
Inspection Bureau. Shipments to the Atlantic 
coast alone gained 123,848,194 feet, or 13.4 per- 
cent, over 1927, and the smaller footage gain 
in shipments to eastern Canada represented 
49.2 percent larger shipments than in 1927. 
There was a decrease in shipments to Califor- 
nia of 1.5 percent, amounting to 12,566,370 feet, 
anda decrease of 4.4 percent, or 2,535,203 feet, 
in shipments to miscellaneous domestic desti- 
nations. In shipments to foreign destinations 
there was a substantial gain of 11.9 percent, 
or 103,981,478 feet. Oriental business was 
chiefly responsible for this gain. China took 
20,963,310 feet and Japan 111,385,131 feet more 
than in 1927, total gain for both being 132,- 
348,441 feet. There was also a substantial gain 
of 63,502,400 feet in shipments to the United 
Kingdom and Continent. The most serious 
loss was in shipments to Australia, which fell 
off 63,648,871 feet; there was a loss of 16,- 
658,593 feet in shipments to South America, 
both east and west coasts, and also consider- 
able losses in shipments to Mexico, the West 
Indies and South Africa. The shipping State 
making the largest gain was Oregon, of 153,- 
441,368 feet, 27.8 percent; Washington ship- 
ments gained 45,468,003 feet, or 2.5 percent, 
and British Columbia shipments gained 30,- 


328,541 feet, or 8.6 percent. 
parative figures follow: 
Shipments by Destinations 


Detailed com- 





Domestic— 1928 1927 
BT abs ent eww ne 7,345,386 6,309,806 
Hawaiian Islands.... 39,888,163 43,768,963 
Panama Canal Zone.. 4,872,310 2,236,022 
Philippine Islands . 2,433,931 3,824,949 
Unclassified ......... 118,983 1,054,236 

54,658,773 57,193,976 
CONS. nas cicves 780,629,680 793,196,050 
Atlantic coast ....... 1,046,623,778 922,775,584 
Eastern Canada ..... 46,994,947 31,485,134 





1,928,907,178 1,804,650,744 








Export— 
ee 89,663,308 153,312,179 
Africa (South)....... 10,909,092 6,209,276 
Central America..... 108,636 398,075 
TN? sacvetbtebovens 97,805,946 76,842,636 
DT EP rr et Lager ( séevedunes 
SEL sings” :¥ x00 bet 1,950,939 5,289,835 
py Pee oF 510,388,471 398,993,340 
DED i cdbad ee <biess 7,487,658 11,758,458 
New Zealand ....... 8,721,755 9,439,074 
South America (E.C.) 30,142,265 34,290,255 
South America (W.C.) 56,088,523 68,599,130 
South Sea Islands... 2,297,040 3,999,434 
United Kingdom and 
OE” Perey 145,062,018 81,559,618 
Weoet TRGOS cevccces 11,036,228 18,176,912 
Unclassified ........ 112,850 74,602 
972,924,302 868,942,824 
TE 4 Ox aS ecseweds 2,901,831,480 2,673,593,568 
Summary by Districts of Origin, 1928 
District— Domestic Export 
British Columbia .... 206,819,532 174,641,336 
Puget Sound ........ 685,649,469 330,783,581 
Grays Harbor ...... 375,088,043 185,397,005 
Willapa Harbor...... 56,829,872 6,850,874 
Columbia River...... 476,032,770 258,226,456 
COGN WS bees oeseves 128,487,492 17,025,050 
1,928,907,178 972,924,302 








The Elder, who 
gets that name not 
because he is a church 
dignitary but because 
his last name is Berry, 
laid his copy of the 
AMERICAN LUMBER- 
MAN on the floor of 
the office porch and 
took off his glasses. 
“Come on up here, son,” he said. “I’ve been 














aiming to talk to somebody; so maybe you've 


been sent here for a purpose, even if you don’t 
look much like a providential accident. 

“It’s about these jazz ideas in the old army 
game of business. The new era has slipped 
up on us old fellows so fast we ain’t been in 
shape either to think up a welcome or to give 
it the bum’s rush. And here the thing is, mak- 
ing out like it’s going to stay. 

“Yes, sir, the new salesmanship has hit this 
town like a case of poison ivy. I reckon it 
got in along with golf; for when our leading 
storekeepers started playing the great American 
curse they put on the garments of the new 
commercial era along with short pants and 
lady-bug sweaters. Our prominent business 
and professional men, who used to be respec- 
able and healthy, now begin every afternoon 
about half past one to worry over their high 
blood pressure, and at a quarter to two you 
see them driving out toward the country club 
dressed up like a peacock who has lost all 
sense of shame. : 

“But that ain’t all. If they look queer in 
the afternoon out in the cow pasture, you ought 
to see how they behave in the morning in 
their stores—I mean in their shoppys and 
salons, 


“Yesterday I saw old John Peters standing 
on the curb with a big package under his arm 
and scratching his head so that his hat hung 
over his left eye. 

“Doggone it,’ he said, ‘somethin’ has hap- 
pened.’ He looked at Ye Red Geranium Haber- 
dasherie from which he had just emerged. ‘I 
went in there to get me a pair of galluses; and 
that clerk who doesn’t know me from anything 
else he has to keep from steppin’ on, met me 
like he was runnin’ for office. I thought he 
was goin’ to kiss me. He began showin’ me 
stuff, and I admit it was classy drygoods, and 
askin’ me what would I say to some nice Scotch 
somethin’-or-other. I asked him how they got 
it past the revenue officers, and he laughed a 
kind of a polite heh-heh like I’d cracked a 
joke instead of askin’ a question that I wanted 
to know the answer to. Then he picked up a 
coat and said to notice how the hames had 
been set back so the collar had the correct 
angle with the pole strap, and all this and 
that. Things is still kind of hazy, and I didn’t 
have none of that Scotch stuff, either; but I 
must of spent about sixty-five dollars for duds 
that would make the old lady think she’d 
missed Beulah Land by an awful wide margin. 
I’m goin’ back in there and get my money.’ 

“‘No, you’re not,’ I said. “Times are chang- 
ing, and we’ve got to change clothes to match 
them. This here is an age of color and prog- 
ress. Just look around.’ 

“So John looked; and there was Tom Wilson 
wearing a purple smock and directing a sign 
painter who was putting ‘Maison de Bolony’ on 
the front of the Wilson butcher shop. 

“‘T don’t know what ma’ll say,’ said John, 
not to be diverted from his own troubles by 
the sight of a prominent butcher gone native. 
But he didn’t need to worry; for ma was com- 


Elder Berry on the New Era of Business 


Discourses on Modern Merchandising Methods 


ing out of Ye Niftie Bande Box with a parcel 
a lot more expensive looking than John’s. They 
eyed each other in silence like a couple of 
strange bulldogs and after a minute climbed 
into the flivver and drove home. 

“And so it goes. A merchant would as soon 
admit that he carried his ball around the water 
hazard on number three as to admit that he 
still bought and sold in the old-fashioned way. 
It’s a dull sales director in our town who can’t 
think of eight or ten new ways an afternoon 
to tackle an uninterested citizen who doesn’t 
even suspect that he is about to become a cus- 
tomer. The process may leave the citizen 
ruined for the common uses of life, but com- 
merce must go on; and how! 

“Yes, I admit that I myself have begun to 
creep under the wing of modern service. _I 
don’t spend near as much time as I used to 
here in the office, smoking bad tobacco and 
hearing worse stories. At any moment I’m 
liable to take after a potential customer on 
purely circumstantial evidence and to put him 
through the third degree. 

“I haven’t fixed up the yard like a country 
club yet, but I wouldn’t put it past me. I do 
go around selling porches and roofs and gass- 
ing with farmers about changes and additions 
that'll take some of the curse off the early-to- 
bed-and-early-to-rise stuff that all farmers 
claim to love but never learn to like. 

“It’s not half bad sport; especially since it’s 
a game that the customers and I can both win 
simultaneously. But when I watch myself and 
these other old storekeepers taking to the night- 
life of business and learning to play our com- 
mercial policies on a saxophone, I’ll be a 
sonova gun if I don’t feel like apologizing to 
flaming youth for the funny things I’ve 
thought about them.” 
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Hardwoods ShowContinued Improvement 


Market Is a Little Stronger 


LouIsvILLeE, Ky., July 30.—Business with 
local hardwood houses has been a trifle off 
the last week. There have been fair inquiries 
and a few orders. There has been some oak 
sold to the furniture trade; some red gum 
to the interior trim plants, and flooring oak 
has been moving at somewhat better prices 
than at the start of the month. Poplar de- 
mand has not been quite so active, due to 
higher asking prices. Cottonwood, sound 
wormy chestnut, walnut and sap gum have 
been very fair. Thick automotive woods con- 
tinue in good demand, and fair amounts of 
ash, elm, maple and a fair amount of oak 
and magnolia having been sold. Prices are a 
little better. With demand showing some in- 
crease, and production low, the situation looks 
promising. Asking prices of inch stocks at 
Louisville: Walnut, FAS, $240; selects, $160; 
No. 1, $90@93; No. 2, $40. Appalachian pop- 
lar, FAS, $100; saps and selects, $75; and 
common, $55. Southern poplar, $80, $65 and 
$50, for FAS, saps and selects and No. 1, while 
No. 2A is $38. Appalachian red oak is priced 
at $95 for FAS and $56 for common; with 
southern at $68 and $46. Appalachian white 
oak is $100 and $60; southern, $80 and $50. 
Plain sap gum is $54 and $38; quartered sap, 
$60 and $45; plain red, $95 and $50; quartered 
red, $100 and $55. Cottonwood is $54 and $36. 
Ash, $80 and $50. 


News of Baltimore Trade 


Battimore, Mp., July 30.—Mr. Coney, of 
the Coney Lumber Co., of Jacksonville, Fia., 
who -had been in Detroit and was on his way 
back South, took occasion to stop over in 
Baltimore and called on some of the whole- 
salers here. Mr. Coney, whose, corporation 
makes a specialty of cypress and hardwoods, 
said he found prices of hardwoods stiffening, 
but thought this was due more to a growing 
scarcity due to a curtailment in production 
than to an active demand. The southern mills, 
he said, had been hindered considerably in their 
operations by wet weather, which slowed up 
drying and delayed the getting out of stocks 
ready for the market. Prices on cypress, he 
stated, were getting firmer. 

F. Bowie Smith, vice president and sales 
manager for the James Lumber Co., has re- 
signed and engaged in the wholesale and re- 
tail trade on his own account. He is located 
at 717 South Caroline Street. 


More Inquiries Being Received 

Cincinnati, Onto, July 31.—Conditions in 
the hardwood market here are showing steady 
improvement. More inquiries are coming in, 
but in many cases the prospective buyers have 
price ideas which do not meet the views of 
the wholesalers or the mills. This is the case 
in such woods as walnut, ash, oak and poplar 
particularly, and on this account most of the 
buying has been held down to scattered lots 
of single and mixed cars. Business is fairly 
steady at some of the Cincinnati offices. Plan- 
ing mills are beginning to be active buyers, 
and the flooring business is gaining momentum. 
Prices for oak flooring are stiffening up a 
little. Wholesalers say their customers seem 
to be feeling their way along, and buying in 
hand to mouth lots and for immediate needs 
only. They are not carrying stocks as they 
used to do. This is the case particularly with 
the furniture factories. Later reports from 
furniture shows received here were not so 
gloomy as those of ten days ago, and orders 
began to trickle into furniture plants of south- 
ern Ohio and Indiana and northern Kentucky 
in a rather encouraging fashion. Buying of 
small lots of sap gum and walnut resulted 


from these orders received by furniture fac- 
tories. Some sound wormy chestnut and oak 
were also ordered in small lots. This year 
appears to be an off year for mahogany. Most 
of the business is in walnut, oak and fancy 
gum. 

Walnut specialists are complaining about 
prices. Some of their items are scarce and 
they think they ought to have an advance, 
but the furniture executives are fighting for 
the basis of forty to sixty days ago. Prices 
of sap gum common are also tending higher, 
dealers asking an advance of $2@3. Many 
orders are said to be held up because of the 
variance in price views. Box factories are 
in the market for 2-B poplar, but there is a 
difference of $1@2 in the bid and asking 
prices. Export lumber dealers are still far 
from busy. - Prices offered are unsatisfactory. 
Old customers in the United Kingdom who 
hold quality above price are coming back to 
the Appalachian hardwoods after having tried 
substitute woods from foreign fields. 

Southern pine buying is much more active 
than it has been. The demand is principally 
for dimension stock, sheathing and finish, and 
prices of sheathing are up 50 cents to $1. 
The buyers are retail yards in the city and 
suburbs, and in surrounding country districts. 
Building in the small towns of Ohio, Indiana 
and Kentucky is rather extensive. Cypress has 
been rather slower, with prices barely steady. 
Pacific coast woods are cutting into the sales 
of cypress and competition is very keen. 

Further delays in giving out the specifica- 
tions for the lumber to be used in the new 
$35,000,000 union passenger station at Cin- 
cinnati are expected, on account of notice that 
changes in location and elevations of the work 
are to be made if the city council gives its 
approval. There is to be a change which 
may result in the purchase of a number of 
wholesale and retail lumber yard sites in the 
Millcreek section around the Eighth Street 
viaduct. 

Sessions of the Ohio board of building 
standards now being held here are being 
watched with interest by lumbermen, as the 
board is said to be considering a unification 
of codes of the various cities and towns of 
Ohio. It is claimed that many of the building 
codes of smaller cities do not conform to 
Ohio statutes. : 

Dwight Hinckley, president Dwight Hinck- 
ley Lumber Co., left last week with his family 
for the Pacific coast, where they will spend the 
remainder of the summer. Mr. Hinckley was 
formerly president of the American Whole- 
sale Lumber Dealers’ Association. 


Orders Coming More Freely 


BrookHAVEN, Miss., July 30.—The hardwood 
market is a little more active than it was 
in the early months of the year. Orders come 
with just a little more ease than recently. Pro- 
duction has about caught up with shipments for 
the month, and it is unlikely that there will 
be any appreciable decrease in hardwood stocks 
for July. Orders have been somewhat more 
plentiful the last few days, and there has 
been a really active demand from box manu- 
facturers, such items as 2-B and 2-A poplar 
having been active,*also No. 2 magnolia, No. 
2 tupelo and No. 2 gum. In fact all of the 
lower grades of hardwoods are now sold ahead, 
including 4/4 No. 2 common oak, as the hard- 
wood flooring manufacturers are very active 
in their purchases of flooring oak, and today 
are paying prices they would have scoffed at 
thirty days,ago. Other items of oak have 
remained sluggish, and very little activity is 
noted in the gums. Poplar continues exceed- 
ingly active in all grades, and stocks are be- 
ing rapidly depleted. 


Better Demand for Some Items 


PitrspurcH, Pa., July 31—Oak and maple 
flooring are in improved demand, and prices 
are being well maintained. There is a slight 
improvement in the demand for West Vir- 
ginia hardwoods, particularly red oak, of which 
the flooring manufacturers are using more. 
There has been a decline recently in the de- 
mand and price of 2A poplar, but there is 
a slightly increased demand for the higher 
grades of white and red oak and soft yellow 
poplar, used by the big retail yards in the 
East to supply the demand for interior trim 
and the requirements of the furniture industry, 


Careful About Accepting Orders 


Mempuis, TENN., July 31.—With prices up 
$2 to $3, and production continuing below the 
level of new business, the hardwood market is 
apparently getting into the best condition in 
months. For the week ended July 24, produc- 
tion totalled but 61 percent ef normal, while 
orders were 70 percent—or nearly one-sixth 
more than the output. The automobile and 
the flooring industries continue to be heavy 
consumers. Export business is n6t as active 
as it was earlier in the year. It is generally 
known that stocks in the hands of consumers 
are low, and if business.in the East and North 
expands this fall, there must be extended hard- 
wood buying. Manufacturers here are accept- 
ing only orders that bring fair returns. 


Better Prices Being Received 


Jackson, Miss., July 27—The hardwood 
lumber market has shown a slight improve- 
ment. Orders are easier to secure, and prices 
on some items are better. Production has been 
greatly hampered by bad weather, and logs are 
now scarce. Some mills report shutdowns due 
to log shortage. 

Marcus Love, general manager Love Wagon 
Co., of Durant, Miss., when in Jackson stated 
that business is very good, and advises the 
company has sold more lumber to date this 
year than it had up to this date last year. 


To Cut Large Timber Tracts 


Erxins, W. Va., July 31—Plans have been 
matured for the reorganization of the Hard- 
man Lumber Co. With additional capital in- 
vested, a tract of twelve thousand acres of fine 
hardwood timber has been purchased on Balti- 
more Run, in the Elk River section, not far 
from Bergoo, Webster County. Tracts of 
timber purchased from the West Virginia Pulp 
& Paper Co. and the Bennett heirs, together 
with timber previously purchased, will give 
the company about 15,000,000 to 20,000,000 feet 
of hardwood, said to be one of the pest tracts 
in the State. 

With a view to early operation, a large force 
of men has been put to work erecting a saw- 
mill and building a bridge across Elk River. 
The company plans to have its mill in opera- 
tion by October. General offices will be main- 
tained in Elkins. 

The organization of the company was per- 
fected by the election of the following officers: 
Troy E. Hardman, president; M. N. Wilson, 
vice president; Ross J. Leader, secretary and 
treasurer; David Cogar, superintendent in 
charge of operations; D. H. Hill Arnold and 
Phil Williams, stockholders. 

The new operation will not be far from the 
large new mill of the Pardee-Curtin Lumber 
Co., at Bergoo, in a large section of virgin 
timber, and, with this company operating, the 
freight traffic over the Western Maryland 
through Elkins will be further augmented. 

Those identified with the new company are 

(Continued on Page 61) 


For Current Market Prices on Hardwoods See Pages 75 and 76 ; 
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Growing Industrial Uses for Lumber 


New Orveans, La., July 30.—The present 
rate of lumber consumption by, America’s 
greatest industrialists clearly indicates a grow- 
ing demand in this field for a well manufac- 
tured and lasting supply. Five hundred thou- 
sand feet of lumber is an impressive figure, 
yet at normal productivity, it supplies the 
needs of the Ford Motor Co. for only one 
day. 

In order to ascertain at first hand the ac- 
tual uses and requirements in the industrial 
field, the Southern Pine Association more than 
a year ago started a survey which included all 
classifications. Outstanding among these users 
was the automobile industry, and within this 
classification the Ford Motor Co. was con- 
sidered as exemplifying the present and future 
demands for a reliable source of timber supply 
on the part of all industrialists. 

Reding Putman, field representative of the 
Southern Pine Association, in investigating the 
lumber needs of automobile manufacturers 
found that the Ford Motor Co. made its lum- 
ber supplies a point of greater importance than 
probably any of the others. Lumber was found 
to be used not only in the body construction 
of the Ford motor car, but for domestic and 
export shipping practices and numerous other 
requirements. 

While various species of lumber, much com- 
ing from saw mills owned and operated by 
the Ford company, were in use, Mr. Putman 
learned that longleaf and_ shortleaf southern 
pine was considered an important item. The 
Ford officials have found it an economical prac- 
tice to furnish the boxing, crating and ship- 
ping needs of many of their American plants 
and branches from southern pine sources 
within comparatively easy reach. 

Branches at Memphis, Charlotte, N. C., At- 
lanta, Jacksonville, New Orleans, Houston, 
Chicago, Cleveland, Oklahoma City, Louisville, 
Pittsburgh and Dallas, are being supplied with 
longleaf and shortleaf southern pine for the 
Ford requirements, Mr. Putman learned. Even 
during 1927, when production was at low ebb, 
Ford purchases of southern pine for crating 
and boxing purposes alone averaged 50,000 
board feet a working day. 

Most of the southern pine cited was used as 
framing lumber for the Ford export crate and 
2x4’s make up the largest item in this bill. 
As in the case of other automobile manu fac- 
turers using both longleaf and shortleaf south- 
ern pine in their shipping practices, it was 
learned that the Ford company holds the 
strength and durability of this lumber in high 
esteem. 

It was pointed out that by using southern 
pine at its numerous southern branch plants 
and distributing points shipping charges on 
company produced wood are being saved. In 
export shipping a frame of soft wood of high 
structural strength is used in every box, 
whether hardwood of low grades or soft wood 
forms the tops, bottoms, ends and sides, the 
Ford officials said. 

The general attitude of the Ford Motor Co. 
toward the necessity of a proper timber supply 
for its products was impressed upon the 
Southern Pine Association investigator. Large 
tracts of virgin timber are owned and logging 
operations carried out on a plan of conserva- 
tive cutting. Utilization of the log is as near 
100 percent as possible with the most minute 
care being given to manufacture. 

Proper drying and seasoning of its lumber 
has for some time been one of the most im- 
portant items of this division of the Ford in- 
dustries. Body parts of wood are dried in 
steam heated dry kilns. There are, at one 
plant, 52 kilns, each kiln is 222 feet long and 
20 feet wide, with doors 12 feet high. Body 
Parts are loaded on specially designed trucks 
each with a capacity of 1,122 cubic feet. A 


kiln holds 36 of these trucks, making the total 
capacity of each kiln 40,392 cubic feet of body 
parts. The kilns are kept full all the time 
and every time a truck is taken out, another is 
pushed in. Accurate records are kept of each 
truck load and it is not removed until an 
analysis shows the moisture content properly 
reduced. Green wood contains about 40 per- 
cent water which is dried down to 7 percent 
before it leaves the kiln. About twenty days 
is allowed for drying, the exact time depending 
upon the, thickness of the part of the cellular 
structure of the wood. The estimated evapo- 
ration per kiln is 13,000 pounds every twenty- 
four hours. 

There is less end-checking and warping by 
drying shaped parts than there was when the 
boards were first dried and then sawed into 
parts. The time required, for proper drying 
has also been reduced by approximately ten 
days, Mr. Putman was informed. 


is not used for small body parts but for other 
purposes. It would be as absurd to cut up 
clear lumber into small pieces for body parts 
as to build crates out of solid mahogany, the 
Ford officials believe. Great care is taken in 
piling clear lumber in order that the air may 
circulate freely and also to prevent one board 
from staining another. 

Attention given to proper drying and season- 
ing by the Ford Motor Co. supports the atti- 
tude of longleaf and shortleaf southern pine 
producers in making efforts to improve this 
phase of manufacture for not only industrial 
uses, but all others. 

WHILE APPRENTICESHIP is not now widely 
practiced by indenture, much the same end is 
achieved, according to the Bureau of Labor 
Statistics, through joint apprenticeship com- 
mittees composed of workers and employers 
who work through local school boards under 


Clear lumber is dried in the open air. This 


the Smith-Hughes Act. 








Business in Brief 
Encouraging developments in several of the major industries, notably steel and some of the 
textile branches, indicate a resiliency in the general situation that causes quick response to 
every favorable stimulus. For many months production has been fairly bal- 
GENERAL 2" ced against consumption and the slightest stimulus to the latter is imme- 
diately reflected in enlarged output. Bank clearings for the latest week 
totaled $8,853,836,000, compared with $8,756,846,000 for the corresponding week of 1927. Dun’s 
reported 356 failures for the latest week of 1928, compared with 436 for the corresponding week 


of 1927. Revenue car loadings for the week ended July 21 totaled 1,033,816 cars, compared 
with 1,024,534 cars for the week ended July 14. 


It may be taken as generally true that for several months prices have been unsatisfactory to 
producers of commodities, regardless of volume, and yet recent financial reports of some of the 
larger corporations have revealed net profits of unexpected amounts. Evi- 

PRICES 
profit almost equivalent to those realized in former times when the so-called 
hand-to-mouth method of producing and distributing did not prevail to so great an extent as 
at present. Last week saw an advance of % of 1 percent in bankers’ acceptances. Harvard 
Economic Society’s wholesale commodity price index dropped to 99.3 for the week ended July 
25, from 99.8 for the week ended July 18. Dun’s reported 18 advances to 29 declines in com- 


modity prices for the latest week, compared with 30 and 26 respectively for the corresponding 
week of 1927. ae 


In general, agricultural products show a wider range of price fluctuation than the products 
of shop and factory, and such variations as have been indicated by indexes are largely at- 
tributed to changes in prices of farm products. At the latest week end No. 2 
PROVISIONS red wheat on the Chicago market was priced at $1.56 a bushel, compared 
with the latest preceding week-end of $1.715g a bushel. No. 2 yellow corn 
advanced a bit, ending the latest week with a value of $1.25% a bushel, compared with the 
week-end immediately before of $1.24. Beef steers have been advancing for some weeks, 
making slight gains each week and holding them, the latest price being $16.25 a hundred. It 
has been much the same with pork, the latest price being $11.10 a hundred, $2.05 a hundred 
above the price of six weeks ago. Creamery butter was priced at 45 cents a pound at the 
latest week-end. 


Steel, as the barometer of the industrial situation, continues to reflect a fundamental sound- 

ness in that industry at the same time that it indicates both an activity and a steadiness in 

other major industries that are reassuring. The steel output at pvesent is 

STEEL being maintained at unaccustomed levels for the time of year, the major 

operators producing at about 75 percent of capacity. This output, it is to be 

observed, is in response to actual demand, the product moving into immediate use. There is 

no anticipating of orders, but the automobile industry, farm implement manufacturers and the 
construction industry are sustaining demand with sizable requisitions. 

The total production of bituminous coal, including lignite and coal coked at the mines, for 

the period from Jan. 1 to July 21, 1928, amounted to 258,358,000 net tons, compared with an 

output of 299,491,000 net tons for the corresponding period of 1927. The total 

FUELS production of soft coal for June, 1928, was 35,963,000 net tons, and for the 

week ended July 14 the output was 8,607,000 tons, compared with 6,830,000 

tons for the week ended July 7, according to an estimate of the bureau of mines. The National 

Coal Association estimates the total output of soft coal for the week ended July 21 at 8,600,000 

net tons. Estimates made by the American Petroleum Institute place the average daily output 


of crude oil at 2,401,850 barrels for the week ended July 21, compared with 2,391,500 barrels for 
the week immediately before. 


dently, smaller inventories and quicker turnovers afford opportunities for . 
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News of West Coast Lumber Activities 


Plant to Begin Operations 


Ausurn, Wasu., July 28—W. T. Behne, 
president of the National Lumber Distributors 
and also president of the First National Bank, 
this city, has announced that the plant of 
the National Lumber Distributors will begin 
operations here about the middle of August. 
Lumber shipments from mills will begin to 
arrive before that time but Mr. Behne says 
that shipments both in and out of the plant 
will be under full headway by Aug. 15. J. E. 
Dodds, president of the Dodds Lumber Co., 
of Omaha, Neb., and vice president of the 
local company, has been here for some time 
conferring with other officials of the plant in 
connection with the fall buying schedule and 
purchase of 15,000,000 feet of lumber. 

It is the plan of the local plant to carry 
a complete stock of all kinds of lumber and 
make prompt shipments either in mixed or 
straight car lots. 


Form Railroad Material Sales Group 


Tacoma, WasH., July 28.—Sixteen lumber 
mills of this city have joined together for 
the purpose of marketing their railroad and 
car material. With a single exception, this 
group includes all the 
mills of this city. 


Coast Lumbermen’s Association. The meeting 
was attended by thirty-four representatives of 
forest products producers and trade associa- 
tions. The group voted to adopt the name, 
Pacific Forest Products, Traffic Conference. 
Mr. Proebstel was elected permanent chairman 
of the conference. 


The purpose and aims of the conference are 











The  Karlen-Davis 
Lumber Co. has been 
formed to handle the 
sales of the group of 
mills, and will have its 
nain office in the Wash- 
ington Building, Ta- 
coma, with branch of- 
fices at Chicago and 
New York City. G. E. 
(Fred) Karlen, for- 
merly of the Schwager 
Karlen Lumber Co., 
Seattle, who has’ spe- 
cialized in the sale of 
railroad and car mate- 
rial, will be in charge 
of the Tacoma office, 
while Dwight Davis, of 
Dwight Davis Lumber 
Co., Chicago, will 
handle the Chicago of- 
fice. Mr. Davis is also 
a well known factor in 
this trade in Chicago 
territory. 

The mills that have 
signed individual con- 
tracts with Karlen- 
Davis Lumber Co. are: 
Pacific States Lumber 
Co., (mill at Selleck) ; 
St. Paul & Tacoma 
Lumber Co., North End 
Lumber Co., Clear Fir 
Lumber Co., Defiance Lumber Co., Western 
Fir Lumber Co., Puget Sound Lumber Co., 
Dickman Lumber Co., Henry Mill & Timber 
Co., Mountain Lumber Co., Tacoma Harbor 
Lumber Co., Ship Lumber Mill Co., East Side 
Mill Co., Ernest Dolge, (Inc.); Eatonville 
Lumber Co., (mill at Eatonville, Wash.); Pa- 
cific National Lumber Co., (mill at National). 

The last three mills named have sales offices 
in this city. One other mill, outside the city, 
is expected to sign a contract soon. 





far-away countries. 


Form Traffic Organization 


PortLanpD, Ore., July 28.—A permanent or- 
ganization formed to handle traffic problems 
common to the forest products industry of 
six western States developed from a meeting 
of commercial traffic managers serving this 
industry called in this city on July 12 by 
H. N. Proebstel,: traffic manager of the West 








One of the large industrial users of woods for crating is the Cater- 
pillar Tractor Co. As indicated in above photographs these machines 
must be substantially crated and protected, especially when destined for 


Above is shown part of a shipment of “Cats” 
purchased by the Russian Soviet Government, boxed and loaded ready 
to start on their long journey 


outlined in the following resolution adopted at 
the meeting: 

The Pacific Forest Products, Traffic Confer- 
ence shall be a voluntary organization of man- 
ufacturers’ and shippers’ representatives lo- 
cated in Washington, Oregon, Idaho, Montana, 
California and Nevada, organized for the pur- 
pose of handling traffic problems common to 
the forest products industry of those States, 
with the view to the promotion and extension 
of markets for the forest products production 
of those States. Views and proposed action 
of the conference shall be subject to ratifica- 
tion by principles such as the executive com- 
mittee thereof shall determine. On matters in 
which the interests of the various districts 
are in conflict, the organization recognizes the 
right of such districts to take individual or 
group action. Officers of the organization are 
to consist of a permanent chairman, vice chair- 
man and secretary; also an executive commit- 
tee to be chosen from executive officers of 
member companies as follows: Two from the 
West Coast Lumbermen’s Association, one 
each from the Western Pine Manufacturers’ 


Association, California White & Sugar Pine 
Manufacturers’ Association, California Req. 
wood Association and Western Door Manufac- 
turers’ AsSociation. 

The morning of July 14 was devoted to dis- 
cussion of a number of specific traffic problems, 


Fire Damage in Fir Region Negligible 


SEATTLE, WAsH., July 30—The fir region 
of Washington has been exceptionally for- 
tunate thus far during the present fire season 
with relation to amount of damage suffered 
from fires in the woods. Up to now there 
has been practically no loss in green timber 
in the district. The ten days, which ended 
on Thursday of last week, were the most 
dangerous days for fire this year. The rela- 
tive humidity was very low, with the result 
that fires broke out in many sections, but 
practically all of them were confined to cut- 
over land. Trespassers were for the most part 
responsible for these fires. 

Eastern Washington has not been so for- 
tunate. Some pine timber has been burned and 
more is menaced by the blaze north and west 
of Brewster in the Methow Valley. A large 
crew is fighting this fire: The wheat fields of 
eastern Washington within the last week have 
also suffered a loss estimated at more than 
$100,000 by fire. 


Vancouver Hoo-Hoo to Meet 


St. Louts, Mo., July 30—The Vancouver 
Hoo-Hoo Club will hold an important meet- 
ing Aug. 14 with a number of prominent 
speakers scheduled, according to information 
received at local headquarters of the order. 

Those expected to attend include: Wilson 
Compton, secretary-manager, and John M. 
Gibbs, director of the trade extension depart- 
ment, National Lumber Manufacturers’ Asso- 
ciation, both of Washington, D. C.; Snark of 
the Universe James M. Brown, representing 
Hoo-Hoo International; W. B. Greeley, who 
has been invited to appear for the West Coast 
Lumbermen’s Association and the trade ex- 
tension managers of the West Coast including 
A. C. Horner, San Francisco, and S. V. Full- 
away, Portland. 

The meeting will consider, among other 
things, the splendid opportunity before the 
lumber industry of taking advantage of the 
coéperation of Hoo-Hoo in the promotion of 
wood use. Members of all branches of the 
industry in the Northwest have been invited 
to attend the affair, which is being arranged 
by W. H. Crowe, A. F. McDonald and Col. 
James Lightbody. 





Elected President of Company 


New York, July 31—Frank S. Davis, for- 
merly vice president of the Frost & Davis 
Lumber Co., has been elected president of the 
company in a reorganization necessitated by 
the death of William G. Frost. Mr. Davis 
has heretofore been in charge of the firm’s 
activities through the Montgomery (Ala.) 
office, but it is announced that he will move to 
New York and have his headquarters at the 
home office in the Woolworth Building. 

T. R. Preston is the new vice president, and 
the other officers are Howard W. Mulford, 
secretary; C. H. Rawson, assistant secretary; 
Luther H. Frost, treasurer, and W. F. Lan- 
ning, assistant treasurer. Mr. Rawson has 
been in charge of the Montgomery office for 
some time and will continue in that capacity. 
All of the subsidiary officers have been con- 
nected with the firm fer years. 

Luther. Frost is a son of the late W. G. 
Frost and as treasurer will continue to cover 
the New Jersey territory. It was announced 
that there would be no change whatever in 
the company’s policies. 
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Alabama-Florida Millmen Meet 


CHAPMAN, ALA., July 30.—The July meet- 
ing of the Alabama-West Florida Mill Man- 
agers’ Association was held here last Tuesday 
at the plant of the W. T. Smith Lumber Co. 
and was largely attended. 

H. C. Berckes, secretary-manager of the 
Southern Pine Association, New Orleans, La., 
in an address on “Some Problems of the 
Manufacturer of Lumber,” told of the prog- 
ress made by the pine association in working 
out a definition for the moisture content of 
lumber. He explained that tentative plans 
were to classify lumber containing various 
degrees of moisture, as green, shipping dry, 
and commercially dry, but that the plans were 
only tentative and would probably undergo 
some change before taking definite form. He 
expressed the belief that moisture content 
would soon become part of the American Lum- 
ber Standards, and of the Southern Pine Asso- 
ciation grading rules. 

Mr. Berckes also explained that the South- 
ern Pine Association had been working on the 
matter of more clearly defining the density 
rule as it applied to both longleaf and shortleaf 
pine, and discussed the better construction pro- 
gram undertaken by the Southern Pine Asso- 
ciation some time ago. He referred to the 
work done in Birmingham and Mobile in con- 
nection with the better construction program, 
and said that the reaction of the building pub- 
lic to the work done at these points was satis- 
factory in every respect. 

Attention was directed by Mr. :Berckes to 
the small mill problem, said to be growing in 
importance, but without facilities for the 
proper merchandising of its product. He ex- 
pressed the view that the larger mills should 
be interested in the affairs of the small mill 
owner and manufacturer, and urged that the 
members do everything possible to assist the 
small mill operator in the proper preparation 
and merchandising of his lumber. 

E. C. Gates, of the Jackson Lumber Co., 
Lockhart, Ala., talked on the proposed new 
end-matched lumber rules and_ specifications. 
He said that the End-Matched Bureau of the 
Southern Pine Association was working on 
rules and specifications which would apply to 
end-matched lumber, and that instead of such 
lumber being graded under plain end rules, 
the rules would apply specifically to -end- 
matched lumber, and that the grade designa- 
tions would be first grade, second grade, third 
grade, fourth grade, end-matched form lumber, 
and end-matched sheathing and sub-flooring. 
These rules, Mr. Gates said, had not been put 
into effect by the various members of the 
End-Matched Bureau, but he expected them 
to do so shortly. 

After the talks by Messrs. Berckes and 
Gates, the members discussed the various 
points brought up by the speakers, and for 
more than two hours the session centered 
around the problems of moisture content, the 
density rule, proper construction, the small 
mill problem, and end-matched lumber. 

Soon after the meeting adjourned, the mem- 
bers were invited by J. G. McGowin, vice pres- 
ident of the association, to his private lodge, 
where he acted as host and treated the mem- 
bers to a barbecued chicken dinner. The 
host, with Mrs. McGowin and the boys, saw 
to it that everybody received all they could 
eat of the delicious spread. 

The next quarterly meeting of the asso- 
ciation is to be held in October, the place and 
time to be selected by the board of directors 
within a few weeks. 

Among those present were the following: 

E. G. Gates, Jackson Lumber Co., Lockhart; 
Edward A. Hauss, Alger Sullivan Lumber Co., 
Century, Fla.; F. J. Burroughs, Sipsey Valley 
Lumber Co., Buhl; H. C. Berckes, Southern 
Pine Association, New Orleans, La.; W. 8S. 
Probert, East Alabama Lumber Co., Tuskegee; 
J. B. Swift, Swift-Hunter Lumber Co., Atmore; 


R. E. Allison, Allison Lumber c., Bellamy; 
J. R. Bennett, Schuster Springs Lumber Co., 
Ruthven; John F. Andrews, Kaul “Lumber Co., 
Birmingham; J. L. Thomas, B. W. Carter, Da- 
vid B. Miller, R. H. Strain, and John R. Miller, 
T. R. Miller Mill Co., Brewton; Peter Vreden- 
burgh, III, Peter Vredenburgh, jr., C. C. Moore, 
Charlie Turner, and W. D. Rowland, Vreden- 
burgh Saw Mill Co., Vredenburgh; J. G. Mc- 
Gowin, J. C. McGowin, sr., W. M. McGowin, 
Cc. T. Canathan, W. C. James, W. B. McGowin, 
W. H. Nall, G. H. Adams. E, H. Rosenberry, 
N. F. McGowin, and J. E. Hathcock, W. T. 
Smith Lumber Co., Chapman. 


Wholesalers’ President Visits East 


New York, July 30.—Ben S. Woodhead, 
Beaumont, Tex., president of the National 
American Wholesale Lumber Association, has 
been spending a week in the Metropolitan 
wholesale district, visiting the members and 
conferring with Secretary W..W. Schupner on 
association activities. He also conferred with 
Vice President George M. Stevens, who has 
just returned from a trip to the Pacific coast, 
during which association matters were dis- 
cussed with Manager R. A. Dailey, of the 
north coast office at Seattle, and other west- 
ern members. Mr. Woodhead himself will go 
to the Pacific coast the latter part of August. 

The New York directors, G. M. Stevens, 
A. E. Lane and O. N. Shepard, and Frank A. 
Niles, chairman of the membership committee 


for the Metropolitan section, arranged a lunch- 
eon at the Republican Club Friday, which was 
attended by thirty-five wholesalers from this 
territory, and which was addressed by Mr. 
Woodhead, E. V. Babcock, of Pittsburgh, who 
was in the city this week, and Secretary 
Schupner. 

Mr. Woodhead’s message was of a most 
practical character and expressed his -confi- 
dence in the present status of the wholesaler 
and his improved standing in’ the industry at 
large. “I believe,” said Mr. Woodhead, “that 
this is due entirely to the fact that manu- 
facturers and retailers fully appreciate that 
the National-American is sincere in its pur- 
pose of promoting efficiency in distribution and 
a high degree of business integrity in the 
wholesale craft.” He stated that in his opinion 
it was absolutely necessary for the wholesaler 
to keep abreast of changing conditions, to seek 
every opportunity of reducing unnecessary 
costs, to develop every possibility of service 
to both mill and customer, and “to keep his 
feet firmly on the ground.” 

Mr. Babcock gave the wholesalers a good 
business talk, concurring in what Mr. Wood- 
head said, and those present felt they were 
amply repaid after hearing the advice of these 
two recognized business leaders, Mr. Schup- 
ner outlined the present status of the negotia- 
tions between manufacturers and wholesalers. 

President Woodhead and Secretary Schup- 
ner left today to attend a group meeting of 
the Philadelphia Wholesale Lumber Dealers’ 
Association. On his return to Beaumont, Mr. 
Woodhead will stop off at St. Louis to keep 
an appointment with some of the wholesalers 
in that city. 


Hardwood Wholesalers Confer 


RHINELANDER, Wis., July 30.—Among the 
important topics discussed at the midsummer 
meeting of the Northern Wholesale Hardwood 
Lumber Association, held in this city on July 
27, were Wisconsin freight rate changes, re- 
lations between wholesalers and manufacturers, 
per proposed changes in hardwood grading 
rules. 

At the request of President L. H. Levisee, 
of Oshkosh, Wis., Harry Christiansen, of Mil- 
waukee, Wis., former president, presided at 
the business session held in the morning. The 
first subject considered was the changes in 
the freight rate schedules effective in Wiscon- 
sin on July 19, providing for a reduction of 
4 to 5% cents a hundred pounds from the 
*local rates, depending on distance. On and 
after Aug. 19 these same rates will apply from 
and to Upper Peninsula points. It was the 
consensus that the rate reductions would give 
the northern mills and wholesalers an advan- 
tage over their southern competitors, in that 
they apply only to shipments made from Wis- 
consin and northern Michigan points to points 
within those States on lumber shipped to fac- 
tory consumers and reshipped in further manu- 
factured form. [Note: The new schedule of 
rates and the beneficial effect on the trade 
were touched on at the recent meeting of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association, report of which appeared 
on pages 50 and 51 of the July 28 issue of 
the AMERICAN LUMBERMAN.—EDITOR. ] 

Harry Christiansen and Charles Gill re- 
ported on the progress so far made on the 
matter of relations between wholesalers and 
manufacturers, which is being handled by a 
special committee of the Northern Wholesale 
Hardwood Lumber Association in co-operation 
with a committee representing the manufac- 
turers. : 

Secretary J. F. Hayden submitted a plan 
for credit information, and after some dis- 
cussion the plan was adopted. 

The proposed changes in hardwood grading 
rules to be presented to the thirty-first annual 
convention of the National Hardwood Lum- 
ber Association at Memphis, Tenn., Sept. 27 


and 28, were discussed at length by most of 
the wholesalers, the majority of whom op- 
posed any changes in the rules. The opinion 
was expressed by several speakers that while 
the proposed changes if adopted would make 
little difference to the wholesalers, because they 
buy and sell lumber on grade now, instead of 
in bulk, as formerly, it would cause much 
confusion until the inspectors had become 
thoroughly familiar with the new rules. Here 
are a few of the opinions expressed by the 
wholesalers: ; 

That the resulting situation would be the 
most chaotic the industry has ever known. 

That it has taken years to effect reasonably 
accurate inspection, and the change would re- 
sult in so many calls for reinspection that the 
association could not handle them satisfac- 
torily. 

That the hardwood industry has enough 
trouble without adding to it. 

That factory consumers have adjusted their 
cost systems to the present rules and do not 
want any radical changes. 

That it took three years to establish the 
grade of selects on a basis of relative values, 
and that the southern mills do not now use 
it generally. 

That the northern mills will get the worst 
of it. 


Entertainment features were arranged by a 
committee of Rhinelander members consisting 
of C. P. Crosby, J. H. O’Melia and A. S. 
Pierce. Luncheon was served at the Rhine- 
lander Country Club, and in the afternoon a 
golf tournament was held, at which Charles 
Ball, of Rhinelander, won the association cup 
for the year with a net score of 66 for 18 
holes. A dinner dance at Moen’s Lake Resort 
in the evening brought the session to a close. 

It was decided to hold the November meet- 
ing in Chicago, V. J. Euler being appointed 
chairman of a committee of arrangements. 





Trmser lands in the Maryland territory of 
the Delmarva peninsula have been depleted 
75 percent in the last twenty years, according 
to estimates compiled by lumber interests on 
the eastern shore. 
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T. B.Walker, Pioneer of Northwest, Is Dead’ 


THOMAS BARLOW WALKER, pioneer, 
lumberman, capitalist, philanthropist and col- 
lector of art and antiquities, one of the mosi 
picturesque figures in the history of the lum- 
ber industry, passed away at his home in 
Minneapolis, Minn., on Saturday morning, July 
28, after an illness of several weeks: Mr. 
Walker was 88 years old and had been in 
remarkably vigorous health up to his last 
illness, which the physician stated was due 
to the breaking down of tissues which accom- 
panies old age. Thursday he developed pneu- 
monia, which is common in such cases. Death 
came in his sleep. 

Thus ends one of the most colorful and 
romantic careers in the history of the develop- 
ment of the West. Perhaps no man had a 
greater influence in shaping the destiny of 
the northern states, either in a business or a 
cultural way, than Mr. .Walker. As a lum- 
berman he pioneered in that section when 
the Civil War ended, and there founded a 
great industrial development which laid the 
foundations of a fortune said to be one of the 
largest in the world and which also was one 
of the vital factors in bringing that region 
into prominence in the commercial world. In 
addition to his extensive business interests he 
became famous for his civic and philanthropic 
activities, and as an art patron and collector. 
His private collection of paintings, statuary, 
ceramics and antiques is one of the finest in 
the world and is housed in a palatial gallery 
erected by Mr. Walker little over a year ago, 
and presented, with its contents, to the city 
of Minneapolis. 

Mr. Walker was born at Xenia, Ohio, Feb. 
1, 1840. He was the son of Platt Bayliss 
and Anstis K. Walker, pioneers from New 
Jersey and New York, where both families 
had been settled for several generations. Being 
of the pioneer strain, Platt Walker set out 
for California with his family during the 
covered wagon days of 1849. The father was 
stricken with cholera at Westport Landing, 
then the “jumping off” place of the pioneer 
west, now Kansas City, and died, leaving his 
widow and young children practicafly penni- 
less in the midst of the gold rush to Cali- 
fornia. 

Nobody knows just how the widow and four 
sons managed it, for the story was never 
told in detail, but she succeeded in giving 
themsa fair education, and after working at 
various trades, young Thomas ‘was able at 
16 to go to college at Berea, Ohio, working 
out of classes in the hardwood forests sur- 
rounding that city. After finishing he taught 
school for a time, but soon engaged in busi- 
ness. His first enterprise was selling of grind- 
stones on the road, and that took him to 
Minnesota. There he engaged in surveying 
of pine lands, the beginning of his lumber- 
ing career. He also surveyed the line of the 
St. Paul & Duluth Railway, thus becoming 
thoroughly familiar with the resources of the 
State. 

Every penny the young lumberman could 
get went into timber lands in Minnesota, and 
it was not many years before he had acquired 
large holdings. He entered into partnership 
with Levi Butler and Howard Mills under 
the firm name of Butler, Mills & Walker, 
of which he was manager, engaging in timber 
operations. Two years later Mr. Mills with- 
drew because of ill-health and a few years 
later the partners suffered serious losses in a 
fire which ended the enterprise. Shortly after- 
wards Mr. Walker and his son, Gilbert M. 
Walker, organized the Red River Lumber Co., 
operating mills at Crookston, Minn., and Grand 
Forks, N. D. That company expanded rapidly 
and became one of the largest timber holding 
organizations in the country. Soon after its 
organization Mr. Walker formed a connection 
with the late H. C. Akely, the lumber king 


of the MiSkegon region, and began buying 
timber in Other parts of the country. 

Mr. Walker was one of the first to see the 
possibilities’ of the California forests and as 
early as 1889 made an investigation of that 
region. The same foresight that fed him to 
put all his savings into the vast pine woods 
of the North, caused him to begin buying 
in the white and sugar pine forests of the 
West, and before many years a mill began 
operating at Westwood, Calif. In the mean- 
while the company operated a big mill and box 
factory at Akeley, Minn. and mills and log- 
ging camps at other points in the Northwest. 
Mr. Walker’s interests in real estate, railroads 
and other enterprises increased and he be- 
came, in association with the late James J. 
Hill, one of the outstanding figures in the 
commercial and industrial development of the 
Twin Cities and their surrounding territory. 

Mr. Walker’s five sons early went into the 
lumber business and each took charge of one 








THE LATE THOMAS BARLOW WALKER 


of the company’s many activities. Gilbert M. 
became president of the Red River Lumber Co., 
remaining at the northern headquarters. Flet- 
cher went to Westwood in 1912 and was in- 
strumental in building up the great Westwood 
mill which is today one of the largest and 
most progressive in the West. Willis J. is 
now the manager of that operation. Archie 
D., the youngest son, was in charge of the 
Akeley mill, and Clinton L. also moved to 
the western operations long ago. Now the 
grandsons are also taking up the work. 

For half a century, T. B. Walker was one of 
the dominant figures in the lumber industry 
in America, Millions of feet of lumber passed 
through his mills at Grand Forks and Crooks- 
ton and Akeley. When those mills cut out, mil- 
lions more passed through the mills at West- 
wood, Calif., and Fernley, Nev., which are still 


operating with long years in prospect. For the ° 
Walkers have taken seriously the problems of: 


perpetual lumber supply which early in his ca- 
reer engaged Thomas B. Walker’s attention. He 
was an earnest advocate of conservation and re- 
forestation. The Red River Lumber Co. has 
been a pioneer in manufacturing methods as 
well as in developing new country, and is al- 
ways one of the first to introduce new methods. 

There is little room left in which to outline 
Mr. Walker’s great work in the building up 
of his home city, Minneapolis, or his many 
philanthropies, his unique collection of Indian 
portraits, or his great art collection. He 
built up the city’s public library, its municipal 
art gallery, its Y. M. C. A., its Labor Temple 


and its St. Louis Park. Many columns in the 
daily papers of that city on the mortiing after 
his death unfold the story of his benefactions. 
His was a long and honorable career, of 
unquestioned integrity, honestly made wealth 
and of kindly, generous dealing with his fel. 
low men. A leader in the Methodist church, 
a bitter opponent of the liquor interests, T, B. 
Walker always stood for the highest ideals in 
business and private life. He loved Minne- 
apolis, as only a man who was largely instru- 
mental in building it up can love his home 
city. Several weeks ago, just before his j{]- 
ness began, the vigorous and keen minded octo- 
genarian took his first trip in an airplane over 
the city. Upon alighting from the machine 
he said that although he had lived there sixty- 
five years, he never really knew that city until 
he had seen it from the air. 

In 1863 Mr. Walker married Miss Harriet 
C. Hulet, of Berea, Ohio, who died in 1917, 
Surviving are a.daughter, Mrs. Julia Walker 
Smith, and five sons, Gilbert M., Archie D., 
Fletcher L., Willis J. and Clinton L., all of 
California, and all connected with the Red 
River Lumber Co. : 

Funeral services were held Wednesday at 
the Hennepin Avenue Methodist Church in 
Minneapolis, with burial at Lakewood Ceme- 
tery. 


FRANK H. BLOMER, aged 83, owner of the 
Blomer Lumber Co., of Evansville, Ind., died 
at his home there on Wednesday evening, July 
25. Born in Germany, Mr. Blomer went to 
Evansville at the age of 18 to work for the 
Reitz Lumber Co. Later he went into busi- 
ness as a partner in the Reitman, Schulte & 
Blomer Lumber Co., which later became the 
Reitman & Blomer Co. and then the Blomer 
Lumber Co. During the course of 60 years 
spent in the lumber business in Evansville, 
Mr. Blomer formed a wide acquaintance in 
southern Indiana, southern Illinois and west- 
ern and northern Kentucky, especially among 
railroad officials with whom he did a big busi- 
ness. He was a member of the Elks and the 
Knights of Columbus and also was a faithful 
member of St. Boniface Catholic Church. He 
leaves a widow, three sons: Frank J., and Clem 
M., associated with their father in the Blomer 
Lumber Co., and Charles J. Blomer, president 
of the C. Graulich Furniture Co. and the Har- 
tig & Blomer Co. and two daughters: Mrs. 
Anna Karges and Miss Antoinette Blomer. 


SHERMAN L. RICHARDS, 54 years of age, 
died at his home at Weston, W. Va., of com- 
plications following an attack of influenza. 
Mr. Richards was the president and general 
manager of the Westwood Lumber & Manufac- 
turing Co. of Weston, and was formerly presi- 
dent of the Fenwick Lumber Co. He was also 
president of the Lewis County Tuberculosis 
Association, past president of the Rotary Club, 
trustee of the West Virginia College at Buck- 
hannon, a member of the board of directors 
of the Gauley River Camp for boys, teacher 
of the young men’s bible class of the Metho- 
dist Episcopal Church, and an active member 
of the chamber of commerce. He is survived 
by his widow and the following children: 
Elmer E. Richards, of New York City; Miss 
Marion Richards, Miss Ruth Richards, Louis 
E. Richards, Sherman Richards, Jr., all at 
home. One sister, Mrs. A. G. Isaacs, also sur- 
vives. 


CHARLES W. RADFORD, president of the 
Radford Co., manufacturer of sash, doors and 
millwork at Oshkosh, Wis., and one of the 
pioneer lumbermen and sawmill operators of 
Wisconsin, died at Mercy hospital at Oshkosh 
on July 26, after a short illness. Mr. Radford 
recently celebrated his 75th birthday, which 
was made a gala occasion at the plant of the 
Radford Co. 


JOHN STRADTNER, 90 years old, died at 
his home four miles west of Petersburg, Ind., 
on Friday night, July 27. For many years he 
lived in Dubois County, Indiana, having oper- 
ated one of the first saw mills in that county 
and was engaged in the timber business there 
on a large scale. He leaves no near relatives. 


JAMES BUCHANAN, president of the Puget 
Sound Lumber Co. and the Mountain Lumber 
Co., of Tacoma, Wash., died at a hospital in 
that city on July 24. He was 55 years old, 
and was born’ in Paris, Ont. For the last 
thirty years Mr. Buchanan had been active 


(Concluded on page 77) 
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“What rhe Associations Are 
Planning and Doing 


ug. 7—Western Pine Manufacturers’ Association, 
Davenport Hotel, Spokane, Wash. Semiannual 
meeting. 

Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Tacoma, Wash. Mid-summer meeting 
of board of directors, 


Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 

Aug. 10—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Ashland, Ky. Mid-summer outing 
meeting. 

Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville. N. C. Summer meeting. 


Aug. 17-18—National Association of Wooden Box 
Manufacturers, Klamath Falls, “Ore. Pacific 
coast group meeting. 

Sept. 5-7—Empire State Forest Products’ Associa- 
tion, Big Wolf Club, Tupper Lake, N. Y. An- 
nual. . 

Sept. 18—Roofer Manufacturers’ Club, Exchange 
Hotel, Montgomery, Ala, 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual, 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn, Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 
Nov. 1—Consulting Committee on Lumber Stand- 


ards, Caleag®.  casssseess 


Forest Products Association 


New York, July 30.—The'‘ annual meeting 
of the Empire State Forest Products’ Associa- 
tion will be held Sept. 5, 6 and 7 at the pre- 
serves of the Big Wolf Club near Tupper Lake 
in the Adirondacks. It will be in the nature 
of a business meeting, with side trips to points 
of interest in the territory. Ferris J. Meigs, 
a former president of the association, will be 
chairman of the committee in charge of the 
trips. e 

The members will gather Sept. 5 at the club- 
house on Big Wolf Pond, two miles north of 
Tupper Lake. The following day there will 
be a trip to Lake Ampersand, where a picnic 
lunch will be served. There will be a side trip 
to inspect logging operations on Seward and 
Seymour mountains. 

On Sept. 7, there will be visits to the plants 
of the Oval Wood Dish Co. and the Piercefield 
Paper Co. and the hardwood sawmill opera- 
tions of the Emporium Lumber Co. 

Sept. 8 is left open for visits to plants in 
the section or to the nurseries of the Cornell 
department of forestry between Long Lake and 
Newcomb, where the college camp will be in 
full swing at the time. 


Canadian Lumbermen’s 1929 Date 


Ottawa, Ont., July 30—Announcement has 
been made by R. L. Sargant, secretary of the 
Canadian Lumbermen’s Association, that the 
organization has chosen Jan. 22, 23 and 24, 
1929, as the date for its twenty-first annual. 
Headquarters will be at the Chateau Laurier 


Kentucky Summer Meeting 


Louisvitte, Ky., July 30—Under date of 
July 24, Secretary J. €row Taylor, of the 
Kentucky Retail Lumber Dealers’ Association, 
mailed out a letter covering the program of 
the mid-summer outing scheduled to be held 
at the Henry Clay Hotel, and is for members, 
-merpas and friends. The announcement fol- 
Ows: 

Registration in the early morning followed 
by a short business session beginning at 10 
am. The secretary has a number of things 
to lay before the members, and there will be 
others who will have something to say. 

Afternoon: Sight-seeing ad lib. 

Evening dinner session: 6:30, followed by a 
visit to the iron works of the American Roll- 
ing Mill plant, 

Sight-seeing trips: To cement plants and 
nail mills, 35-minute trip to Russell, Ironton, 
Huntington, Ceredo, Kenova, with a stop at 
Dreamland, the large swimming pool, for a 
Plunge, or take in Paintsville and the coal 
mines, besides detours and other side trips go- 
ing and coming. 


Let’s all go! The people of Ashland will 
show us a good time as well as a good town. 
There will be business enough to make the 
trip worth while and it’s an outing trip that 
should be very enjoyable. And, bring the fam- 
ily and friends along! ; 


Western Pine Semiannual Meeting 


PorTLAND, OreE., July 28.—Final notice is be- 
ing sent out by Secretary-manager A. W. 
Cooper, of the Western Pine Manufacturers’ 
Association, this city, that the semiannual 
meeting of the organization will be held on 
Aug. 7 in the Elizabethan room of the Daven- 
port Hotel, Spokane, Wash. It is hoped that 
a large number of the members will attend as 
numerous matters of importance are to be 
taken up. 


Do Not Favor Rule Changes 
Boston, Mass., July 30.—J. Edward Downes, 
of the Downes Lumber Co., in behalf of the 
hardwood dealers of Boston has sent the 
following letter to the National Hardwood 


' Lumber Association in Chicago: 


At a recent meeting held at the Hotel Statler 
at which were present all of the hardwood 
dealers of Boston, with one exception, it was 
voted that “Proposal C”’ would not be beneficial 
to the retail lumber dealers; and also that this 
was not the time to change rules. It was also 
voted to send a copy of this letter to the 
National Hardwood Lumber Association, and 
to the various lumber journals. 


(SALA Aaa 


Hardwood Men at Pittsburgh 


PittspurGH, Pa., July 31—With two mem- 
bers of the committee present from Memphis, 
Tenn., where the annual convention will be 
held in September, the officers and remaining 
members of the executive committee of the 
National Hardwood Lumber Association held 
a session in the William Penn Hotel here last 
Wednesday. It is understood that the main 
business of the meeting was the completion 
of plans for the convention, 

At noon, the members of the committee, to- 
gether with the principals of a number of 
local éoncerns that are members of the asso- 
ciation, were entertained at luncheon at the 
hotel as guests of E. V. Babcock. After the 
close of the meeting in the afternoon, the visi- 
tors were entertained at dinner and during 
the evening at the country home of Mr. Bab- 
cock, “Vosemary,” north of the city. 

Officers of the association and other mem- 


bers of the committee were present as fol- ~ 


lows: President B. C. Currie, Philadelphia; 
Secretary-Treasurer Frank F. Fish, Chicago; 
Assistant Secretary L. S. Beale, Chicago; C. A. 
Goodman, Marinette, Wis.; John W. McClure 
and R. C. Stimson, Memphis; Horace F. Tay- 
lor, a and Charles H. Barnaby, Green- 
castle, Ind. 


Unique Booklet on Interior Finish 


The Exchange Sawmills Sales Co., of Kan- 
sas City, has just published a very attractive 
booklet showing how the common grades of 
California pine can be used for producing dis- 
tinctive room interiors. The method has been 
termed “capitalizing on the defects of the 
common grades,” but the interior views shown 
in the booklet suggest the thought that these 
grades when so used produce a distinction 
that warrants a better term than defects to 
apply to knots in such boards. Retail lum- 
bermen and others will find in this booklet 
suggestive material which should aid them 
greatly in promoting the sale of lumber. Copies 
of the booklet on interiors may be obtained 
from the Exchange Sawmills Sales Co., 10th 
Street and Grand Avenue, Kansas City, Mo., 
on request. 
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Spokane, the Northwest 


Reasonable Rates 
Informal 


Numerous Dining 
Rooms, including 
Coffee Shop 


Circulating Ice Water 


Washed Air 
Ventilation 
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Buy it from a _ mill 
that devotes its entire 
time and facilities to the 
manufacture of such 


stock. That’s the surest 
way to get what you want 
and obtain better values. 


Our dimension stock is 
very carefully milled and 
scientifically kiln dried. 
We can furnish glued up, 
surfaced or rough stock 
to suit your requirements 
in the woods listed 
around the border of this 
ad. 


Try us on your next 
order. 


ATLANTIC | 
Woodworking Mills,Inc., |' 
West Point .Va. 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicage Denver San Fraacisce 





WARREN AXE & TOOL CO. 
WARREN, PA. 


~x posit 


ALSO ALASKA-YURKON PACIFIC 


EXPOSITION 


ARES AORIINR TOOLS Serv carccincnn nk as 


apacity 3500Axes& Tools 


C. B. Richard & Co. 


29 Broadway, NEW YORK 
Ocean Freight at drafts, 
Brokers for exports & imports 
Special department handling export lumber shipments 




















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 


Functions of Wisconsin Clubs 


Eastern Wisconsin Club Formed 


MitwavuKkeE, Wis., July 31.—Twenty-five 
dealers who operate just north of Milwaukee, 
have organized a new lumber club which has 
been named the Eastern Wisconsin Lumber- 
men’s Club. The name is an old one and 
was taken due to the inactivity of the old 
club that covered part of the same territory. 
The meeting was held at the Hotel Pfister, 
here, July 25, and Otto E. Lay, of the H. J. 
Lay Lumber Co., Kewaskum, was elected presi- 
dent, and A, T. Jacobson, Dardis Lumber & 
Fuel Co., Menomonee Falls, secretary-treasurer. 

Hawley W. Wilbur, Wilbur Lumber Co., 
and past president of the Wisconsin Retail 
Lumbermen’s Association, was the chief 
speaker and he strongly advised the dealers 
to strengthen their financial position now in 
preparation for the near future. Money is 
tightening, he warned, and the dealer whose 
finances are topheavy and who has a large 
accounts receivable is headed for ruin. The 
outstanding accounts should be reduced as 
much as possible and converted to cash, 

“Money has been hard to collect during the 
last two years,” Mr. Wilbur said, “which is 
all the more reason for doing all we can to 
get it in. Everyone of us must face the fu- 
ture of our business, with our eyes open, and 
be prepared for whatever contingencies arise 
in the next few years.” 

Discussing price-cutting Mr. Wilbur said 
that this practice never brings worthwhile 
business to any yard. He advised the dealers 
to keep a record. of every job sold outside 
of their operating territory and in figuring the 
profits on that kind of business, they would 
find a loss. The percentage of overhead al- 
ways remains about the same regardless of 
volume, and increasing volume by cutting prices 
or selling outside of one’s territory do not 


reduce costs. 
Other speakers included Henry Dumdey, 
Thiensville Lumber -Co., Thiensville; F. J. 
Pantzer, Pantzer Lumber Co., Sheboygan; and 
George Goetz, Goetz & Dhein Lumber Co., 
Slinger. 

The next meeting of the new club will be 
held on Aug. 23 at the Hotel Pfister, Mil- 
waukee. 


Cloverland Club in Annual 


Sau_t Ste. Marie, Micu., July 31.—Past 
policies of the lumber dealer must be changed 
to meet the lessened volume and the increased 
costs of doing business, Ben F. Springer, Mil- 
waukee, president of the Wisconsin Retail 


Lumbermen’s Association, told the Cloverlané. 


Retail Lumbermen’s Club at its annual meet- 
ing here July 28. Mr. Springer said that 
all were carried on.the upward curve until 
1920 when the down curve started, and the 
changes of business have affected the dealers. 

He advised the dealers to know and study 
their business so that they can perfect econ- 
omies in operation and he urged them to rid 
themselves of over-expansion of buildings and 
equipment and stock and increase their turn- 
over. 

Commenting on the new methods of mer- 
chandising, Mr. Springer declared that the 
dealer must sell in terms of the complete home, 
stressing comfort, happiness, and contentment, 
— than lumber at so much per thousand 
eet. / 

Action of the uniform State law commission- 
ers and of the American Bar Association 
which recently met in Seattle, Wash., and laid 
the uniform lién law on the table for a year 
to attempt to reconcile the conflicting views, 
were explained by Don S. Montgomery, sec- 
retary of the Wisconsin Retail Lumbermen’s 
Association, in his discussion on national and 
State associations’ activities. Mr. Montgomery 
stated that it should be “our position to work 
to the end that in the Federal lien law the 
amount of the lien should not be limited to 


the contractor’s price but should include all 
materials and labor, and that 30-day notice 
should be given to owners as a matter of 
equity.” 

Mr. Montgomery told of the various ae. 
complishments of the association such as what 
has been done for the maximum dealer dis. 
tribution, more intelligent appreciation of Costs, 
hardwood flooring situation with reference tg 
hardwood flooring layers, and the cement sit- 
uation. 

The meeting was held at the Ojibway Ho. 
tel here and was opened at 2 o’clock with an 
address of welcome by Mayor E. T. Crisp, 
J. F._Willmes, Armstrong-Thielman Lumber 
Co., Calumet, Mich., president, was chairman 
of the business session. G. B. Stegath, Stegath 
Lumber Co., Escanaba Mich., secretary-treas- 
urer of the club, gave the annual report. 


Election of officers resulted in E. F. Bras- 
sard, manager of the Fuller Goodman Co, 
Iron Mountain, Mich., being chosen president, 
and E. E. Dixon, of the City Lumber Yard, 
Iron Mountain, secretary-treasurer. 

A banquet was held in the evening followed 
by dancing. 


Sees eeeeaeaa: 


Talk on Delivery Costs 


JeFFERSON, Wis., July 31.—A golf tourna- 
ment in the afternoon preceded the business 
mecting of the Southeastern Wisconsin Lum- 
bermen’s Club here on July 24. Golf was 
played at the Meadow Spring Golf Club, 
Walter Meyer, of the W. H. Pipkorn Co, 
Milwaukee, was the winner of the low gross 
prize and Don Grant, of the Wood Conversion 
Co., Milwaukee, took second. Winner of the 
low net was Lee Utter, Cooper-Utter Lumber 
Co., Nashotah, and the runner-up was C, P, 
Tinkham, Milwaukee. 


Dinner was held at the Jefferson Hotel and 
the business meeting in the evening took place 
in the Knights of Columbus hall. R. A 
Lamp, of the R. A. Lamp Lumber Co., Wat- 
kesha, president, presided. A detailed report 
on the club’s work and an appeal for the mem- 
bers to take a greater part in its activities were 
made by N. J. Braun, N. J. Braun Lumber 
Co., Jefferson, when he gave the secretary's 
report. 


David Pershing, assistant advertising man- 
ager of the Lehigh Portland Cement Co., was 
the principal speaker and gave his illustrated 
talk on “Changing Business Conditions.” He 
was introduced by Don S. Montgomery, secre- 
tary of the Wisconsin Retail Lumbermen’s 
Association. 


During the round-table discussion which 
dlosed the session, the members of the club 
talkéd on delivery costs and discounts to con- 
tractors. It was learned that not one member 
of the elub allows a discount to contractors, 
and they all feel that it is an unfair practice 
to give such discounts, and savors of price- 
cutting. 

A. T. Jacobson, of the Dardis Lumber & 
Fuel Co., Menomonee Falls, invited the club 
to hold its next meeting at his city, the last 
part of August, and promised a golf tourna- 
ment at the Tripoli Golf Club, near Milwaukee 
and Menomonee Falls. 


Central Wisconsin Club Annual 


Stevens Pont, Wis., July 31.—B. B. Baker, 
of the Baker-Upham Lumber Co., Hancock, 
was elected president of the Central Wiscon- 
sin Lumbermen’s Club at the annual meeting 
held at the Hotel Whiting here on July 26. 
Art A. Curtis, of the Wisconsin Building Ma- 
terials Co., Schofield, was re-elected secretary- 
treasurer. 

The principal speaker was David Pershing, 
assistant advertising manager of the Lehigh 
Portland Cement Co., who gave his illustrated 
talk on changing business conditions. 
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Clubs and Outings 


McLean County Dealers Play Golf 


BLooMINGTON, ILL., July 30.—The second an- 
nual golf tournament of the McLean County 
Lumber Dealers’ Association, held July 25 at 
the Maplewood Country Club, was participated 
in by prominent retailers from about a dozen 
Illinois counties, as well as representatives from 
neighboring States. Due to the efforts of Percy 
Krum, general chairman, and his committee 
the tournament proved one of the most enjoy- 
able events of its kind the association has ever 
sponsored. Luncheon was served at noon, and 
following the close of play a chicken dinner 
was greatly relished by the golfers, the winners 
of the various events being then awarded prizes 
by T. F. Harwood for their skill in knocking 
the pill around the course. 

The feature event was the blind bogey tour- 
ney, which was won by Dave Mitchell, of 
Lincoln, with a 75. C. F. Schwulst, of Bloom- 
ington, carried off the handicap event, H. F. 
Gerling, of Bloomington, being second. H. H. 
Sonnemann, of Vandalia; E. O. Van Gundy, 
of Decatur, and F. T. Wright, of Kansas City, 
Mo., tied for low score on 9 holes, and Mr. 
Sonnemann also had the best card for 18 holes, 
tying with L. G. McTaggart, of Pana, with 82. 
E. M. Woare, of Decatur, and George Pier- 
son, of Indianapolis, Ind., tied with nine pars 
for third and fourth honors. 


ber of balls in the creek went to Frank E. 
Wild, of Peoria, and A. V. Smith, of Streator, 
both getting into the water five times. E. O. 
Van Gundy had the smallest number of putts 
for 18 holes, getting by with 28; L. G. Taggart 
was second with 29, and John J. Berchied was 
third with 30. Frank Roy, of Danville, with 
47, had the largest number of putts, while E. 
Kent, of Gridley, and Frank Holland, of Ram- 
sey, shared second honors with 46. 

Others taking part in the tournament and 
receiving awards were: William Joyce, of 
Peoria; George Rockwood, of Peoria; Lee 
Brooks, of Bloomington; Harry Craig, of Chi- 
cago; Bob Fulton, of Bloomington; Frank 
Yuill, of Herrin; Edward Goedde, of East St. 
Louis; Ted McGrath, of Lincoln; John Sankey, 
of Springfield; Frank Jones, of Leroy; George 
Hollister, of Peoria, and Frank Wild. 


Detroit Hoo-Hoo Club Entertains 


Derroit, Micu., July 30.—More than 100 
golfers teed off Tuesday afternoon, July 24, 
at the picturesque Hawthorne Valley Golf Club 
for the annual golf tournament. Qualification 
for this event consisted of the use of clubs 
with wooden shafts. Following the ‘tournament 
dinner was served in the club house to 175 
guests, many of whom came out for the even- 
ing. Prizes to the winners of the golf events 











The first “Caterpillars” to be used in redwood logging are being utilized on the operations of 
the Union Lumber Co., at Fort Bragg, Calif. Heretofore it has been considered impractical to 
use “Caterpillars” in redwood logging because of the large size of the timber. Above photo- 
graph shows three “Caterpillar” Sixtys skidding to the railroad a redwood log 20 feet long, 
9% feet in diameter at the butt and containing 8,200 feet of timber. This log weighs more 


than the combined weight of the three tractors used in skidding it 











Goldsboro 
N. C. Pine 








Dealers on the 
East Coast Know 


It Sells! 


They know that Golds- 
boro North Carolina Pine 
is a general purpose build- 
ing lumber and, therefore, 
appeals to economical 
builders. Its beautiful fig- 
ure, soft texture and care- 
ful milling give dealers 
many talking points which 
result in more sales. 


Dealers on the East 
Coast have sold Goldsboro 
North Carolina Pine yard 
and shed stock for many 
years and they have found 
that it completely satisfies 
their customers. 


Our excellent rail and 
water facilities enable us 
to make prompt shipments 
on all orders. Whatever 
your requirements may be 
in North Carolina Pine we 
can fill your order. 


Check up on the items you need 
and then send us your inquiry or 
order. 








Oscar Dodgson, of McLean, shared honors 
with H. H. Herbert for the largest number of 
strokes for 18 holes, both being credited with 
182, while F. S. Kelly, of Springfield, came next 
with 125. The least number of strokes on 
Nos. 3, 5 and 9, as applied to 18 holes, was 
a deadlock with E. O. Van Gundy and George 
Pierson each getting 32, John J. Berchied, ot 

ampaign, being third. F. M. Cook got the 
largest number of strokes on No. 7 with ten, 
-” E. L. Carr, of Chicago, was second with 

ven, 


The distinction of placing the largest num- 


were distributed during the dinner hour, fol- 
lowing which indoor sports were enjoyed. Ar- 
rangements for the affair were in charge of 
Bert Hanna, of the Charles W. Leech Lum- 
ber Co. 





THe MARYLAND timber industry at present 
is centered mostly in Worcester, Wicomico 
and Somerset counties, the northern sections 
of the peninsula having been cut out more 
than a score of years ago. The investment in 
woodworking mills and other equipment used 
in those three counties is estimated at $30,000. 
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il 
Pow Pine 


The Aristocrat of Structural Woods 


Good timber, 
expert milling, 
careful grading 
and prompt | 
shipments. 


R.W. WIER 
Lumber Company 


FirstNeti.g  HOUSTON,TEXAS 


Distributors:— WrerLong Leaf Lumber(. 
Mills :~Wrer.gate,Texas 
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Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 





















We're on the Job. 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 








Flooring, Ceiling, Roofing, Long and 
Shortleal Yellow Pine, r or dressed 
Car and Cargo Shipments. 


Ellington & Guy, Inc., yonucerune 











Mutual Lumber Co., Inc. 


JACKSON, MISS. 


Yellow 
PINE 


Dimension, 
Joists, Boards, 
Shiplap, 

K. D. Rg. Finish. 














IDAHO 
MINNESOTA 
WESTMONT 


White Pine 
LONG and SHORT LEAF” 


ALso | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 














Strong Supporter of Grade-Marking 


“Grade-marking is the backbone of the 
Swedish lumber industry,” says Axel F. Wal- 
lenberg, internationally known Swedish lum- 
ber producer and former minister of Sweden 
to the United States, in a letter to the Na- 
tional Committee on Wood Utilization. Mr. 
Wallenberg strongly supports the system of 
marking every piece of lumber with a symbol 
indicative of its grade and quality. His state- 
ment is backed by many years’ experience in 
the Swedish lumber industry. He is one of 
the largest producers of forest products in 
Europe, and one of his firms was established 
in 1225. 

From my experience, his letter says, the 
grade-marking of Swedish lumber has been 
the backbone of the industry because con- 
sumers of Swedish lumber, in practically 
every country in the world, know that the 
quality of Swedish lumber is as represented 
by the grade-marks. Year in and year out 
the consumers are demanding the same quality 
and this has, naturally, stabilized the trade. 

“Without grade-marks it would have been 
difficult for the Swedish shippers to do busi- 
ness with distant parts of the world because 
the consumers would not have had the neces- 
sary guaranty that the lumber would reach 
them in accordance with established practices; 
and, on the other hand, the Swedish shippers’ 
reputation would be in danger since the ab- 
sence of quality marks would make it possible 
for dishonest dealers to tamper with the 
grades. 


The grade-marking of Swedish lumber is an 
honest effort on the part of producers to guar- 
antee the quality of their product. Our cus- 
tomers all over the world are fully appreci- 
ative of the value of grade-marks to them, 

Your little booklet regarding grade-marks is 
very clear and covers the subject thoroughly, 
he said, referring to the committee’s recent 
publication, “Grade-Marking of Lumber for 
the Consumers’ Protection’; and anybody read- 
ing the same must be convinced of the im- 
portance of having proper grade-marks on 
their lumber. Please accept my congratula- 
tions. 

The national committee has advocated this 
quality-marking system for American lumber, 
not only for its benefit to the industry, but as 
a matter of protection and economy for con- 
sumers. This bulletin explains the advantages 
of specifying grade-marked lumber, and may 
be obtained from the Government Printing 
Office at Washington, or from any of the 
district offices of the Department of Com- 
merce in many of the larger cities. 


Gives Reasons for Growing Timber 


The United States will continue to need 
wood indefinitely, according to W. N. Spar- 
hawk, forest economist, United States Forest 
Service. At present this country is the world’s 
greatest user of wood. In fact, it uses more 
saw timber than all other countries together, 
and more than two-fifths of the world’s con- 
sumption of timber of all kinds. 

Mr. Sparhawk states that more and more 
wood has been needed with advancing civiliza- 
tion ever since the cave-man first used a 
wooden club. Furthermore, the recent rapid 
development of substitutes, which brought tim- 
ber land owners, for whom the growing of 
trees represents a long-term investment, face 
to face with the question of the future need 
of timber, has not changed the trend of de- 
velopment in the use of wood. 

In Miscellaneous Publication 26-M, just 
published by the Department of Agriculture 
under the caption “Why Grow Timber?”, Mr. 
Sparhawk discusses in detail the reasons for 
confidence that timber will always be in great 
demand, and that it is today a profitable crop 
to grow. Copies may be had for the asking. 

Among other things, Mr. Sparhawk points 
out that along with the development of sub- 


stitutes for wood, there is a constant broaden. 
ing also of the uses for wood. The mining of 
coal for fuel requires a billion board feet of 
wood a year for mine props and other uses 
Brick and concrete buildings ordinarily use 
much lumber for interior work. The many- 
facture of paper and other products from wood 
pulp, which consumed practically no wood 
40 years ago, now takes the equivalent of more 
than 2,000,000,000 board feet from American 
forests, besides an equal or greater amount in 
the form of imported wood, pulp and paper, 

Wood is now being used in any number of 
new ways, he continues. For example, in the 
manufacture of phonograph records and yis- 
cose sausage casings. The manufacture of ar- 
tificial silk from wood takes large quantities, 

A decrease in the per capita consumption 
of wood, Mr. Sparhawk feels, will be offset 
by the normal increase in population. How. 
ever, the United States can grow all the tim- 
ber that it needs to take care of a continuing 
demand. 


We must grow timber, he says, because 
nature unaided will not grow it for us in 
sufficient quantities, nor can the deficiency in 
our supplies be made up from sources outside 
our country. It is immediately urgent that 
full timber crops be grown wherever cut-over 
land is available for the purpose. It is of 
vital interest, not only to the land owner, the 
timber operator and the manufacturer of 
forest products, but to every citizen who in 
one way or another has already felt the first 
effects of the timber shortage which improvi- 
dent and unregulated exploitation of our 
forest resources is bringing upon us. 


Army Air Corps Construction Work 


A total of $4,144,000 is now available for 
the construction of barracks and quarters, ware- 
houses, hangars, shops etc. at seven Army Air 
Corps fields. In some instances contracts for 
construction have already been awarded. This 
is true of March Field, Calif., where con- 
tracts have been placed for seven hangars, 
warehouses and shop buildings, two double 
barracks for 600 men each, four sets of field 
officers’ quarters, 32 company officers’ quar- 
ters and 36 garages. Bids on additional offi- 
cers’ quarters will be advertised at a later date. 
Funds available for construction at March 
Field aggregate $1,336,000. 

The next largest amount now available is 
$1,088,000 for construction on Albrook Field 
at the Pacific end of the Panama Canal, where 
Uncle Sam is to build up a modern military 
airport to cost at least $4,000,000. 

Something over $500,000 is available for new 
construction at Rockwell Field, Calif.; $600,- 
000 at Selfridge Field, Mich.; and smaller 
sums at Bolling Field, D. C.; Mitchel Field, 
N. Y>; Maxwell Field, Ala. 

At some of these fields important construc 
tion work is already in progress, and the fig- 
ures above are in addition to those already 
allotted. 

The Navy Department likewise is spending 
large sums this year on new construction at 
flying fields, and both the Army and Navy in 
other directions. The general Army building 
program is coming on steadily, with new bar- 
racks and quarters and other buildings spring- 
ing up at various posts. 


Calendar of Livestock Parasites 


From New Year’s Day to New Year’s Eve 
livestock growers need to combat the para- 
sites that take toll from animals and poultry, 
and sometimes endanger human life as well. 
To guide farmers and others and to remind 
them of the best time for attacking parasitic 
enemies, the bureau of animal industry has 
just published “A Calendar of Livestock Para- 
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sites,” which is available for free distribution 
on application to’ the Department of Agricul- 
ture, as Miscellaneous Publication 25-M. Lum- 





Rates from Idaho to Southwest 

WASHINGTON, D. C., July 30.—Division 5 of 
the Interstate Commerce Commission has dis- 
missed Docket No. 19,567—Boise Payette Lum- 
per Co. vs. Abilene & Southern Railway Co. 
et al.—holding that rates on lumber and other 
forest products from Barber Mill and Emmett, 
Idaho, to destinations in Colorado, Kansas, 
Missouri and the Southwest therein assailed 
were not unreasonable. It was complainant’s 
contention that the rates assailed are unrea- 
sonable, unjustly discriminatory and unduly 
prejudicial compared with those from the 
California coast and Truckee-Hawley groups 
to the same destinations. 

At the hearing the West Coast Lumbermen’s 
Association filed a petition seeking by the con- 
tinuance of the existing differentials the same 
reductions from points in the north Coast 
group as might be required from Barber Mill 
and Emmett. The presiding examiner denied 
the petition to the extent that it broadened 
the issue. It is pointed out, in this connectien, 
that to avoid difficulties of this kind petitions 
of intervention that seek to broaden issues 
should be filed within a reasonable time be- 
fore the hearing. However, since the pro- 
ceeding has been dismissed denial of the pe- 
tition had no effect one way or the other. 

Division 5 points out, among other things, 
that the market in most of the destination 
territory seems to be dominated by southwest- 
ern yellow pine, “which is delivered on much 
lower rates than apply from Mountain-Pacific 
territory, but complainant and producers in 
the California coast and Truckee-Hawley 
groups sell some lumber there, apparently 
making such prices as are necessary.” It adds 
that “indications are that in so doing they. 
have to absorb to a greater or less extent the 
differences in freight rates against them.” 


Application of Combination Rule 


WASHINGTON, D. C., July 30.—In a decision 


handed down in Docket No. 19,179—Standard- 


Hardwood Lumber Co. vs. Boston & Maine 
Railroad Co, et al.—Division 4 of the Inter- 
state Commerce Commission finds that the 
rates charged on lumber from points in 
Arkansas, Georgia, Alabama and Virginia to 
destinations in Official Territory were inap- 
plicable. Reparation is awarded, the amount 
to be determined in accordance with Rule V. 
Complainant, with principal offices in Buffalo, 
N. Y., assailed the rates on some 59 carloads 
of lumber. The sole question presented is to 
the application of the Combination Rule. Divi- 
sion 4 finds that the rates assailed were in- 
applicable in that they exceeded combinations 
~~ gauss treated by the Combination 
ule, 


Alabama and Mississippi Rates 


_ WASHINGTON, D. C., July 30.—Division 3 of 
the Interstate Commerce Commission has 
handed down a decision in Docket No. 19746, 
holding that the rates on lumber from certain 
points in Alabama and Mississippi to Nash- 
ville, Tenn., are unduly prejudicial, but not 
unreasonable, and denying reparation. The 
complaint in this proceeding was filed by the 
Muscle Shoals Traffic Bureau for the Florence 
Lumber Co. and others. 

: Division 3 finds that the rate from Florence, 
Sheffield and Tuscumbia, Ala., to Nashville 
Was, is and for the future will be unduly 
Prejudicial to the extent that it exceeded, 
exceeds or may exceed the rate contemporan- 
eously in effect over the Louisville & Nash- 
ville from Decatur, Ala., to Nashville by more 
than one cent a hundred pounds. 


The rates assailed from the other points, 
applicable in connection with the Louisville 
& Nashville, were, are and will be unduly 
Prejudicial to the extent that they exceeded, 
exceed or may exceed those reflecting any 
8reater difference over the rate from Decatur 
to Nashville than they would if the rate from 
Florence, Sheffield and Tuscumbia were ad- 


bermen with a livestock side line should be 
interested in obtaining copies of this publica- 
tion. 





justed as hereinbefore required and the pres- 
ent relationships in cents maintained between 
all the rates assailed. 

Division 3 holds that the evidence as to 
damages arising out of the undue prejudice 
is not sufficient in law to support an award 
of reparation. It is pointed out that the 
prayer of reparation for the account of all 
parties except the Richardson Lumber Co. was 
withdrawn at the hearing. The Nashville 
Hardwood Flooring Co. and Poncahontas Lum- 
ber Co. intervened, seeking reparation on ship- 
ments made during the statutory period. 


Through Rates on Cross Ties, Lumber 


WASHINGTON, D. C., July 30.—Division 3 of 
the Interstate Commerce Commission has dis- 
missed Docket No. 18,799—Dodge County Lum- 
ber Co. vs. Atlantic Coast Line Railroad Co. 
et al—holding that through rates, and com- 
ponents thereof, on cross ties and lumber from 
points in South Carolina to shipside at Charles- 
ton, S. C., for coastwise movement to Atlantic 
ports are not unreasonable or unduly preju- 
dicial. 


Suspends Transit Charge Schedules 


WASHINGTON, D. C., July 30.—The Interstate 
Commerce Commission has suspended until 
Feb. 25, next, the operation of certain sched- 
ules as published in Central Railroad of New 
Jersey tariffs I. C. C.—G. No. 3528 and I. C. C. 
—G. No. 3532, and also in tariffs of certain 
other lines reaching Jersey City. These sched- 
ules propose to provide charges for storage 
in transit of carload traffic at Newark, Port 
Newark and South Kearney, N. J. At present 
such storage is permitted without a specific 
transit charge. ~The proposed, charges are 5 
cents a hundred pounds on cotton and cotton 
linters and $6.30 a car on other traffic. 


Revenue Freight Loadings Increase 


WASHINGTON, D. C., Aug. 1.—Loading of 
revenue freight for the week ended July 21 
totaled 1,033,816 cars, the car service division 
of the American Railway Association an- 
nounced today. This was an increase of 9,282 
cars over the preceding week, increases being 
reported over the week before in the loading of 
grain and grain products, coal, forest products, 
merchandise less than carload freight and mis- 
cellaneous freight. Live stock, coke and ore 
showed reductions under the week before. The 
total for the week of July 21 was also an 
increase of 21,231 cars above the same week 
in 1927, but a decrease of 44,377 cars below the 
corresponding week two years ago. 

Miscellaneous freight loading for the week 
totaled 409,900 cars, an increase of 19,397 cars 
above the corresponding week last year and 
17,728 cars above the same week in 1926. 

Coal loading totaled 151,441 cars, an increase 
of 1,039 cars above the same week in 1927, 
but 32,969 cars below the same period two 
years ago. 

Grain and grain products loading amounted 
to 55,247 cars, an increase of 7,116 cars above 
the same week last year, but 6,552 cars below 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 43,128 cars, an increase of 11,077 cars 
above the same week in 1927. 

Live stock loading amounted to 23,247 cars, 
a decrease of 1,672 cars below the same week 
last year and 4,293 cars below the same week 
in 1926. In the western districts alone live 
stock loading totaled 17,550 cars, a decrease of 
999 cars, compared with the same week in 
1927. 

Loading of merchandise less than carload 
lot freight totaled 255,731, a decrease of 654 
ears below the same week in 1927, but 1,330 
cars above the corresponding week two years 
ago. 

Forest products loading amounted to 64,989 
cars, 3,045 cars below the same week last year 
and 6,698 cars under the same week in 1926. 





Meadow 


River 
* BRAND * 


HARDWOOD 
FLOORING 


HARDWOOD 
e TRIM -« 


The success of Meadow 
River mixed cars of Hard- 
wood Flooring, Hardwood 
Trim and Poplar Bevel 
Siding offers a real buying 
hunch to the lumber dealer 
who has his eye on profits. 





Scores of lumber dealers 
—big dealers, moderate- 
sized dealers and small 
dealers — are buying 
Meadow River stock all in 
one car and making extra 
profits by so doing. 


All Meadow River stock 
is cut from famous West 
Virginia timber — the 
cream of the timber in the 
Appalachian district. All 
Meadow River stock is 
well manufactured and 
earefully handled and 
loaded. 


We sell in _ local lots, 
straight cars or 


In Mixed. Cars 


In one car we can ship Red and 
White Oak, Maple, Birch and Beech 
Flooring; Chestnut, Birch, Ash, 
Oak and Poplar finish and trim; 
Oak, Poplar, Basswood Chestnut 
and Birch mouldings; Oak and 
Birch stepping and risers, and 
Poplar bevel siding. 


Dow fail to consult 
us when in the market 


for any of the above 
items. 


The Meadow River 
Lumber Co. 


RAINELLE, W. VA. 
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CHERRY\WY 


to Buy Lumber 
from a Specialist 


—from a manufacturer who has 
concentrated his efforts to saw- 
ing one species of wood. For 
many years we have studied the 
individual factory requirements 





of different buyers of 


Cherry Lumber 


Our knowledge, experience and excel- 
lent facilities guarantee you complete satis- 
faction. 

Write us now about the various 
products you manufacture from Cherry 
lumber and let us quote you ices. 
Remember we are the oldest and largest 
manufacturers of Cherry lumber in 
Americ4. 


WarrenRoss Lumber(o. 


JAMESTOWN, 
NEW YORK 














GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,000,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














| Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 
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GAO e FADE manne RUBBER STAMPS 
426 CAMP ST. — NEW ORLEANS, LA, 














Plenum Shavings Collecting System 


The Kirk & Blum Manufacturing Co. of 
Cincinnati, Ohio, announces an outstanding 
development in shavings and dust collecting 
systems, an improvement that production 
plants have wanted ever since flexible blower 
hook-up became necessary to permit of relo- 


cating machines. This development is de- 
scribed by the Kirk & Blum company as a 
chainless, air-tight plenum system that will 
give positive, trouble-free shavings removal 
without waste of power or heat. The first 
installation in the plant of the Mengel Co. at 
Louisville, Ky., has proved a complete suc- 
cess during four months’ operation, and as 
a result the Mengel Co. bought another one 
just recently. A demonstration system, com- 


plete and in operation, is set up in the, Kirk 


& Blum plant for inspection. 

Here are some of the main features of the 
Kirk & Blum chainless, air-tight plefium dust 
and shavings collecting system, patent for 
which is pending: Permits change of loca- 
tion of machines and reconnection to main 


f 








made with G. L. Jackson, proprietor of the 
Liberty Blow Pipe Works, Louisville, Ky., for 
the exclusive use of the Kirk & Blum Patents 

in the Louisville territory. Mr. Jackson 

former plant engineer of the Mengel Co., pur. 

chased the Liberty Blow Pipe Works from: 
Mrs. Anthony J. Steffan, whose husband, prior 
to his death three months ago owned the 
Liberty concern. 


Uniform Circulation in Lumber Drying 


“The Importance of Circulation: in Lumber 
Drying” is the subject of an article appearing 
on the ‘front page of the latest issue of Moore 
Facts, published by the Moore Dry Kiln Co., 
of Jacksonville, Fla., and North Portland, Ore, 
The article is by C. J. Williams, jr., president 
of the company, and is reproduced herewith 
for the information of the lumber industry: 

“The advent of scientific, automatic instru- 
ments for controlling temperature and hv- 
midity has paved the way for the introduction 
of definite means to secure positive and uni- 
form circulation. Heat, humidity and ciren- 





Kirk & Blum chainless, air-tight plenum system for collecting shavings and dust in wood- 
working departments of automobile body and other mass production plants 


at any point; no mechanical conveyor; no 
excess heated air wastefully handled by the 
fan; no shavings remain in the system over 
night; no. fire hazard; less maintenance ex- 
pense; cheaper to operate; continuous trouble- 
free operation. 

The Kirk & Blum plenum system is par- 
ticularly adapted to the woodworking de- 
partments of automobile body and other mass 
production plants, where at times it is neces- 
sary to change the location of the machines 
to facilitate mass production in proper 
sequence of operations. The plenum system 
permits of the removal of shavings piping 
with a machine, and the reconnection of this 
piping to the main at a new location with- 
out sacfificing efficiency. The main duct is 
of one size throughout and connectons may 
be made at any point from end to end with 
equally satisfactory results. There are no 
mechanical conveyors within the main. Con- 
tinuous trouble-free operation without loss 
of production is assured. No air enters this 
system other than that which enters with 
the shavings and refuse at the cutter heads 
of the machines. Air entering the main 
direct from the room wastefully removes 
heat from the building and increases the 
power required to operate the fans. 

The Kirk & Blum Manufacturing Co. fur- 
ther announces that arrangements have been 


lation are essential drying elements either in 
air drying or kiln drying lumber, and the high- 
est quality of seasoning is accomplished when 
the drying is done on low temperatures, proper 
humidities and a uniform, positive circulation. 
Until scientific instruments for automatically 
eontrolling and recording the humidity and 
temperature were perfected, fans for produc- 
ing circulation in dry kilns were not alto- 
gether practical and safe, because the faster 
circulation would lower humidities more 
rapidly, and with only hand control available 
the humidity would often reach the danger 
point and the lumber would case-harden and 
check before the necessary remedy could be 
applied, ° 

“Now, however, properly designed fan kilns 
can safely be used, and all the advantages of 
a faster and more positive circulation can be 
employed to the fullest extent. The greatest 
advantage of fan circulation is that drying 
can be done on lower and more conservative 
drying schedules. With a Moore moist-air 
automatically controlled fan kiln any drying 
schedule desired can be maintained throughout 
the drying period, and the way has been 
opened up for kiln drying commercially many 
different kinds and thicknesses of lumber 
which have heretofore been piled on the yard 
from six months to two years for air drying. 
Therefore, instead of shipping dimension and 
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~ 
other lumber green and paying freight on. 
water, why not remove the water before it is 
shipped and kiln dry the stock to the mois- 
ture content desired by the trade, and not 
only save the freight but supply your customer 
with a superior product, better suited for its 
specific use? 

“Moore engineers have devised a new and 
simple method (covered by patents and patents 
pending) for speeding up natural circulation. 
The design and installation is so arranged that 
the circulation produced by fans works in 
harmony with and speeds up the natural cir- 
culation. ‘This improvement can be installed 
in either new or old natural draft or forced 
draft kilns, and thus at small cost old kilns 
can be brought up-to-date, and so designed 
that the drying can be done on lower and 
more conservative schedules, producing better 
grades and not reducing the capacity.” 


New Machine Added to Line 


A tilting arbor saw bench has recently 
been added to the well known “Monarch” 
line built by the American Saw Mill Machin- 
ery Co., of Hackettstown, N. J. This new 
machine is of great adaptability for the vary- 
ing needs of the contractor, and embodies 
several distinctive features, among them 
being: The right hand table is fixed, but the 


left hand table may be moved from the saw 
far enough to use a Dado saw, or it may be- 
removed entirely, 


thereby permitting free 





a= Ores ee = a) 


Tilting arbor saw bench manufactured by Amer- 
ican Saw Mill Machinery Co., of Hackettstown, 
N. J. 


access to the saw. The table may be locked 
in any position by two hand nuts. 


The ripping gage may be used on either 
side of the saw while the cut-off gage may 
be set either side of the saw at any angle up 
to 120 degrees. The saw is mounted directly 
on the motor arbor and may be tilted 45 de- 
grees to the vertical by means of hand wheel 
and screw, the degree of the angle being 
registered on a scale. , 


The saw may be lowered beneath the table 
or raised through the table when in either 
a vertical or angular position by means of 
a hand wheel or screw, or by a foot treadle. 
When using the latter a stop may be used 
to control the maximum projection of the 
Saw through the table, insuring the same 
depth of cut for each full stroke of foot 
treadle. By using the graduated cut-off gage 
and the scale of the tilting saw, any desired 
compound angular cut may be made, the 
stock during this operation being supported 
by a perfectly level table. 


A saw guard of special design covers all 
Parts of the saw teeth when the saw projects 
either vertically or at an angle above the 
table, allowing the stock free access to the 
Saw and closing over the saw again immedi- 
ately the end of the stock reaches the front 
edge of the saw. As the end of the stock trav- 
els across the saw the guard follows, and 
When the stock leaves the saw it is fully 





guarded. A 14-inch gaw is used, the height of 
the table being 35 inches. The shipping weight 
is 690 pounds, 





Hardwoods Show Continued 


Improvement 
(Concluded from Page 50.) 


prominent business men of Elkins, and long 
identified with the lumber business in this sec- 
tion. Mr. Hardman has been operating here 
for a number of years, and N. Wilson, 
vice president, is also vice president of the 
Wilson Lumber Co. Ross J. Leader, the sec- 
retary-treasurer, is manager of the Elkins 
Builders Supply Co. and also a successful coal 
man. 


Furniture Buying More Active 


LaureL, Miss., July 30.—The hardwood mar- 
ket shows improvement. The demand from 
the furniture manufacturers is somewhat more 
active. Hardwood mill stocks are not in- 
creasing and the local manufacturers expect 
considerably better business during the late 
summer. 


Demand Slow But Improving 


E.rxins, W. Vas July 31.—Reports from 
lumber producers and wholesalers indicate a 
slight improvement in demand for hardwood. 
Most items are still extremely hard to move, 
with all grades more or less sluggish. There 
is still a fair demand for white oak, but buy- 
ers are not very active. Many of the mills 
are down, it being estimated that there are 
fully one-third of them inactive. Specialties, 
including poles, ties, mine timber etc., are 
also hard to move. 


Buffalo News of the Week 


BurFa.o, N. Y., July 30.—An unusually tight 
situation has developed in the shingle trade. 
Leading handlers of shingles say that no tran- 
sit cars are being offered them and that some 
manufacturers have had no shingles to offer 
for a month or six weeks ahead. 

The semi-annual salesmen’s meeting of Mixer 
& Co. was held at the office here on July 27 
and 28. Those attending from out of town 
were: A. Dickinson, secretary, Bingham- 
ton; L. S. Rounds, second vice president, Al- 
bany; T. W. Reeves, buyer, Montgomery, Ala. ; 
O. D. Williams, Batavia; C. S. Vorhis, Syra- 
cuse; Edward Franek, Hartford; C. F. Faith, 
Nutley, N. J.; C. A. Correll, Greensboro, N. C. 

Irving and Roderick Betts, sons of Ed- 
ward T. Betts, the Pacific coast representa- 
tive of the Betts Lumber Co. visited here last 
week. They sailed for Germany on July 28. 

Frederick S. Palmer, wholesale lumberman, 
San Francisco, was here last week. 

The Buffalo Lumber Dealers’ Credit Asso- 
ciation will hold its annual golf outing at 
East Aurora and Elma on Aug. 22. Arrange- 
ments for the dinner will be in charge of 
C. W. Hurd, of Hurd Bros. 


Georgians Able to Resume Logging 


Macon, Ga., July 31—Rains have stopped 
in most of the lumber producing sections of 
Georgia, and logging crews have been able to 
get into lowlands. Many mills had found 
their stocks of logs running low. Manufac- 
turers réported that there was a continued good 
demand for all woods, with sap gum still a 
tavorite. Sales are in excess of production. 
All mills are running on short time because 
of vacations, but there is ample labor, and 
plenty stock to fill orders promptly. 


In CANADA, a few years ago practically all 
the foresters were employed by the Dominion 
Government. Since the war, however, the 
Provinces are employing a large number of 
foresters, while the pulp and paper companies 
maintain large staffs. This illustrates the devel- 
opment and acceptance of forestry as a prac- 
tical science. 








Here’s a Recent 
Contribution to 
Our “Glad File” 


METROPOLITAN LUMBER COMPANY 
Chicago, Illinois, 
May 25th, 1928 


Southwest Lumber Sales Corp’n, 
Albuquerque, New Mexico. 


Gentlemen: 


Enclosed is our or- 
der for one carload of 
5/4 No. 4 Pine for 
immediate shipment. 
About five weeks ago 
we shipped a car of 
6/4 No. 4 from your 
Bernalillo mill and 
our customer says it was the finest stock he 
ever received. 





Yours very truly, 
By H. M. Elliott, 
Secretary. 


* * * *k K k kK * 


A saving of three or four days on deliveries 
is worth considering. Our mills have this 
advantage over other Western Pine manu- 
facturing centers. We would like to prove 
this to you on future orders. 


* * * kK * * * * 


Our Arizona White Pine trees grow in 
altitudes of over 10,000 feet and you know 
this is sufficient guarantee of soft textured 
lumber. These big bodied, tall trees make 
excellent yard and shed stock, shep and fac- 
tory lumber, box and crating materials. What- 
ever your requirements may be, we can 
promptly and satisfactorily serve you. Write 
today for latest stock list and prices. 


Southwest Lumber 

sales Corporation 

ALBUQUERQUE, NEW MEXICO. 
W. G. Ramshaw, Director of Sales 


Lumber Corp. ’ pe 


Cady Lee 4 Ay oe 


» N.Mex. 
Laer Saninn} Laceber Mills; Inc 
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Be) Ae : 
@ Lumeer Co. 
HAMMOoND.La. 


Manufacturers of 
Virgin Long Leaf Yellow Pine 






LC. R.R. 





Round Piling Any Lengths. 












Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 




























AXON LY 


(Gor 


Manufacturers 


Short Leaf Pine and Hardwoods 
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Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


American {umberman 


431 South Dearborn Street, 


o, Til, 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 























A practical unit that doubles the carrying 
capacity of the new AA Ford truck by con- 
verting it into a 6-wheel vehicle is being 
produced by the Twin-Flex Corporation, of 
Detroit, Mich., and Toronto, Ont. This de- 
vice, which is known as the Twin-Flex unit, 
does not change the Ford truck in any essen- 
tial part, and requires merely the drilling of 
four holes in the Ford frame in making the 
installation. It departs from conventional 
practice in that the rear or trailer wheels 
are not in line but are coupled close and 
overlap the rear wheels of the truck. This, 
it is claimed, maintains the ease of steering 
and reduces to a minimum the scuffing of 
tires in turning sharp corners. This over- 
lapping wheel construction is also a great 
advantage over rough ground, as the truck 
will negotiate ruts as readily as an ordinary 
4-wheel vehicle. There is no danger of drop- 
ping into a rut and sticking there, as at 
least two wheels are always on solid ground, 
which would not be possible if the wheels 
were placed in line. 

Twin-Flex will travel anywhere that a 
Ford truck will go; turn in the same radius 
and steer just as easily. Another noteworthy 
feature is the spring suspension which in- 
sures an absolutely equal division of load 


Over Five Years’ Service From Trucks 


The Homeland Building Co., of National 
City, Calif., utilizes four trucks in its buijq. 
ing material operations, 75 percent of the 
loads being under one ton in weight, and 95 


percent over one ton. “We find that it jg 
necessary for economical transportation to 
be supplied with the size trucks we are now 
using—one 2%-ton Federal, one 2-ton Re. 
public, one i1-ton Ruggles, and one %-ton 
Federal Knight,” states E. L. Bullen. “We 
would not feel justified in doing without 
light trucks, nor would we be satisfied with 
none but light trucks. We must have at 
least some of 2%-ton capacity or more. 

“It has been eight years since we have 
used horses, and with our increased business 
and changed conditions, i. e., better roads 
and more activity, it would be impossible 
for us to make anything like an accurate 
analysis between horses and trucks. South- 
ern California is celebrated for its highways, 
and a horse on the highway is really a men- 
ace to traffic. We see perhaps one a day on 
the road, usually driven by a junk peddler, 
By all means in our territory trucks are less 
expensive per amount of work done than are 
horses. A checking of our deliveries will 
show that 85 percent of our loads are what 
may be called long-haul loads, and 15 per- 

















Twin-Flex unit transforms Ford truck into 6-wheel vehicle and doubles carrying capacity 


under all conditions. The Twin-Flex axle is 
attached to separate cantilever springs that 
are exact duplicates of the Ford rear’ springs 
except that one-half of each spring lies hori- 
zontal and the other half vertical, pivoting 
on a trunnion at their center. The upper 
end of the vertical half is connected by a 
tie bar to a bell crank coupled to the front 
end of the Ford spring, thus keeping the 
springs in compensation at all times. The 
manufacturer claims that the individual 
spring suspension of the Twin-Flex axle, 
coupled with the overlapping of the wheels, 
allows the vehicle to travel the roughest 
roads without spring twisting, and its re- 
sulting fractures and breakages; and with 
the use of the dual transmission as supplied 
by the Ford company, or other similar device, 
3-ton loads can be handled with perfect ease 
and safety, thus materially ressening the cost 
of motor transportation. 

The Twin-Flex unit can be applied to the 
Ford truck in two hours, and when once in 
place becomes an actual part of the truck 
with none of the appearance of a supple- 
mentary attachment. It provides at a mini- 
mum cost a vehicle that can be depended 
upon to render all the service that would 
ordinarily be required of a 3-ton truck. The 
essential features of the Twin-Flex unit are 
fully protected by patents issued_or applied 
for in all the principal countries. Don T. 
Hastings and George F. Knowles, both long 
associated with the motor and truck indus- 
try, are the active heads of the Twin-Flex 
Corporation. 


cent may be considered short-haul loads, and 
from our point of view horses could be used 
only for short hauls. 

“We get more than five years’ service out 
of all our trucks, and we are usually able 
to sell them for a fairly good figure. We 
charge for deliveries at the rate of $2 a 
thousand feet for lumber and 3 percent on 
building material.” 


Motor Truck Helps Rural Stores 


Rural stores are being forced into the posi- 
tion of bringing their shelves up to date or 
going out of business, according to Bulletin 
No. 19 of the University of Illinois recently 
published. The presence of the automobile 
and the motor truck makes it possible for the 
crossro2zds store to get supplies for its cus- 
tomers more quickly. On the other hand, the 
customer is able to go to large trading cen- 
ters and, accordingly, the general rural store 
can not hold its business unless it keeps 
abreast of the times. In this study of Illinois 
merchants, 55 percent were reported to have 
sales holding steadily or increasing, while 45 
percent had a decline. 

(Saas: 

OPERATING REVENUES for 90 bus companies in 
Illinois for 1927 totaled $10,487,388.79, as com- 
pared with operating expenses of $9,052,310.56, 
according to a statement recently issued by 
the Zllinois Motor Transportation Association. 


These companies operated 1,075 buses and car- “ 


ried 92,591,701 passengers as compared with 
82,980,386 in 1926. Special taxes paid the State 
of Illinois amounted to $495,196.48. 
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His Breakfast 


I don’t think much of any man 
Whose labor makes him rise at six 
Who says he can’t (because he can) 
Himself some sort of breakfast fix. 
I don’t think much of husbands who 
Must go to work, let’s say, at seven 
Who can not fry an egg or two— 
Yet soine men say they can’t, by heaven. 


Some men get up unholy hours. 
Their work is such they have to start 
While still the dew iy on the flow’rs, 
And do it with a merry heart. 
Some fellows’ days are rather long. 
They’re up before the skies are pearly. 
They have to beat some bell or gong, 
And need their breakfast good and early. 


I don’t think much of any man 

Who can not search the pantry shelf 
And find himself a frying-pan 

And get some breakfast for himself. 
I don’t think much, as you'll infer, 

Of one who can not worry through it. 
But I think even less of her, 

The woman who will let him do it. 


We See b’ the Papers 


Blake got nine-pence each for his water 
colors. The collection is now worth $250,000. 
Wonder what a Broadway producer would pay 
Shakespeare for a play now? That’s easy. 
Nothing. 

The thing we feel indebted to Brulé, the ex- 
plorer, for is not so much the discovery of 
Lake Superior but Lake Superior whitefish, 
which he must necessarily have discovered at 
the same time. 

A Lake Superior whitefish once met a Long 
Island duckling in an icebox, and they both 
admitted that they had neither of them ever 
been in either place. Nothing succeeds like 
imitating success. 

A Clarion, Iowa, man has raised nine chil- 
dren and bought a car and a home on $75 a 
month. A Providence, R. I., woman says she 
can’t support herself on $7,800 a year alimony. 

Assistant Secretary of War Robbins broke 
his collarbone when he tripped in an airplane 
4,000 feet in the air. This is probably the 
highest that any man ever broke his collarbone. 

A Los Angeles woman has started a $1,847,- 
500 suit against a film producer. Many’s the 
time we have felt like starting something like 
that ourself. 


_ While one branch of the Government is try- 
ing to promote peace with the rest of the 
world, another is trying to deport George 
Remus. ; 

A Chicago policeman’s idea of cleaning up 
Chicago is to drive all the crooks to New 
York, and a New York policeman’s idea vice 
versa, 

It has never occurred to these criminologists 
that, if every city would take care of its own 
"ome the situation would take care of 
itselt. 

Those knitters in Kenosha seem to be about 
as Pleasant people as the lady in Dickens’ 
Tale of Two Cities.” 

Tourists are finding the Great Lakes the 
highest they have been in years. Local mer- 
chants tell them it is on account of the war. 

The papers say they’re bolts, but Al says 
they’re just nuts. ‘ 

Trotzky is writing a book. That is what 
they always think of, or selling bonds, or real 
estate. 

In Chicago a number of fellows are run- 


ting for office who ought to be running for 
cover, 


Dollar a pound steak is said to be in sight.: 
It won’t be for us. 

If you live in a doubtful state—but the 
who doesn’t? ° 

A Chicago garage was burned with 147 cars 
and 147 families were rendered homeless. 

What we need is a League of Nations to run 
the Olympic games. 


, 


Envy 


Past the rich man’s door, 
Past the poor man’s shack, 
The road runs onward evermore, 
The whole world with its pack. 
I have never known 
One man in all the throng 
Who had no burden of his own 
Of worry, want and wrong. 


Merchants had their wares, 
Peddlers had their pans, 
The purple princes had their cares 
The same as any man’s, 
Only these were sad, 
Whatever they possessed, 
The ones who sighed and thought they had 
More burden than the rest. 


Past the rich man’s door, 

Past the poor man’s shack, 
The road runs onward evermore, 

The whole world with its pack, 
On that crowded road, 

Through the crowded day, 
Envy was the heaviest load 

Men carried on life’s way. 


Mistaken Identity 


Our retired lumberjack friend, T. J. S., of 
Ames, Iowa, can always spin a “good” lum- 
berjack yarn, and often does. Here is one 
he told us, that we may have retold before, but, 
even if so, it will bear retelling: 


Oh, it’s a grand life, a lumberjack’s is. 
There you are, away out in the kindly pine 
woods, not a care on your mind, only a wish 
it was Saturday evening before supper, with 
two sleeps and five meals ahead, with an ap- 
petite like a wolf’s, and full of conceit and 
whiskers, 

On the river in Canada we had twin 
brothers, teamsters, always together, as 
brothers should be. One evening one of them 
was bitten by one of his horses and was 
brought into the shanty for first aid treatment 
by the boss. Owing to the intense cold the 
victim had a bad time to get to where the 
wound was, in fact was dead beat to get to 
it. A little Irishman, one of the other teams- 
ters, said in a quiet manner: 

“Maybe it was your brother that got bit.” 


Only a Maple 


Only a little patch of shade 

Was all one little maple made, 
But many a traveler rested by 

The maple when the sun was high. 
It could not shelter more than just 
A little circle of the dust, 

But by the road the maple stood 
And threw whatever shade it could. 
Perhaps we dream of greater things, 
A larger life than fortune brings, 
And are discouraged when the task 
Is smaller than the thing we ask. 
But if an oak we can not be, 

A keel to sail some wider sea, 
Then it is something to have been 
A maple in life’s dust and din. 
Each day the heart will always find 
Some new occasion to be kind, 

To serve a few, and not a. host, 

Be kind'to those who need it most. 


It may be you and I were made 
To throw a little patch of shade; 
And I hold worse than fallen kings 
The man who fails in little things. 
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We Set a 
High Mark 


eh 
a in our service to our 
N dealer customers. We 
\ carry in stock nearly 
everything used in 
building construction 
0-7 and we make 
/ i a special feat- 
(x4) ure of quick 
service on 
local lot ship- 

ments. 
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you need some 
items in a hurry. 























Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 





Plant: 
Newberry, Mich, 





























West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOC HARDWOODS 


PITTSBURGH, PA. 
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Business Changes 


ARKANSAS. Booneville—C. F. McCormick and 
B. A. Yoakum have purchased the Scoggin Lum- 
ber Co. and will operate as Booneville Lumber Co, 


CALIFORNIA, Live Oak—J. T. Linn Lumber 
Co. sold to Diamond Match Co. 


ILLINOIS. Esmond—Holcomb-Dutton Lumber 
Co, sold to Farmers Grain Co. 


IOWA. Muscatine—Beach & Stortz Lumber Co. 
succeeded by Beach Lumber & Supply Co. 

State Center—Casey-Jones Lumber Co. succeeded 
by T. Perion. 

Storm Lake—Spahn & Rose Lumber Co. suc- 
ceeded by Wisconsin Lumber Co. 

Victor—Wahl-Brandt Lumber Co. succeeded by 
Henry Wahl & Son. 

KANSAS. Byers, Iuka, Pratt and Wichita— 
Adams & Ortmeyer Lumber Co. changing name to 
Ortmeyer Lumber Co. 


KENTUCKY. Junction City—Cutter & Cross suc- 
ceeded by Henry Cutter. 

Nicholasville—J. B. Wallace succeeded by H. H. 
Reynierson and J. M. Sandusky. 


MICHIGAN. Menominee—Thompson-Wells Lum- 
ber Co. sold retail yards to Fuller-Goodman Co., 
of Oshkosh, 

MISSISSIPPI. Columbus—G. I. Frazier, presi- 
dent of G. I. Frazier Cooperage Co., of Memphis, 
purchased a stave mill here and will operate as 
Columbus Export Cooperage Co. 


MISSOURI. Freeburg—Freeburg Lumber Co, sold 
to Scruggs-Guhleman Lumber Co., of Jefferson City. 

NEBRASKA. Dwight—John A. and Charles 
Novacek have purchased the lumber and coal busi- 
ness of the Nye-Jenks Grain Co. 

NEW YORK. Bronxville—Gramatan Coal & Sup- 
ply Co. sold to Conlin Coal & Supply Co, 

Great Neck—Wm. Kingerath has sold a control- 
ling interest in the Great Neck Lumber Co. (Inc.) 
to Charles A. F. Eisele, formerly of the Gregory 
Coal & Lumber Co. 

Harrison—Harrison Coal & Supply Co. succeeded 
by Port Chester Lumber Co. 

OHIO. Columbus—Andrew Lumber Co., whole- 
sale, moving offices from Central Bank Building 
to 916-917 Beggs Building. ’ 

OKLAHOMA. Bison and Waukomis—Adams & 
Ortmeyer succeeded by Ortmeyer Lumber Co. 

OREGON. Hermiston and Stanfield—Inlan@é Em- 
pire Lumber Co. succeeded by Tum-A-Lum Lum- 
ber Co. 

MeMinnville—Crescent Lumber & Supply Co. 
changing name to McMinnville Lumber Yard. 

Portland—Lloyd R. Deaver and John Zollar have 
retired from the American Hardwood Floor Co., 
but H. H. Hall will continue the business under 
the same name. 

Springfield—H. E. Pitts has purchased the plan- 
ing mill of Paul Schiewe. 

BRITISH NORTH AMERICA 

ONTARIO. Blind River—Blind River Lath Co. 
(Ltd.) sold out recently to the Davy Fuel & Supply 
Co., of Detroit. F. D. Yarrick is president and 
James McGillivray, of Blind River, secretary-treas- 
urer of the purchasing company. 


Incorporations 


ALABAMA. Birmingham—The Tennessee Land 
& Timber Co., incorporated. 

CALIFORNIA. Los Angeles—Hayward Lumber 
& Investment Co. increasing capital to $1,500,000. 

CONNECTICUT. Bridgeport—Hannan Lumber & 
Supply Co., incorporated; capital, $125,000. 

DELAWARE. Wilmington—Edward Hines West- 
ern Pine Co., chartered under Delaware laws to 
conduct a lumber business. Capital, $100,000, com- 
mon; main office Wilmington. 

FLORIDA. Winter Park—Fries Lumber Co., in- 
corporated., 

ILLINOIS. Chicago—Andrew Lumber Co. de- 
creasing capital from $200,000 to $160,000. 

Hillsboro—Sonnemann-Holland Lumber Corpora- 
tion, incorporated; capital, $10,000. 

KENTUCKY. Beaver Dam—Beaver Dam Mfg. & 
Supply Co., incorporated; capital, $60,000; to oper- 
ate a lumber and building material business, planer 


etc. 
Salt Lick—Salt Lick Lumber Co. reducing cap- 
ital from $500,000 to $100,000. 


LOUISIANA, New Orleans—Superior Wood Prod- 
ucts Co., incorporated; capital, $15,000. 


Roseland—Roseland Box Co., increasing common 


stock from $250,000 to $300,000. 


NEW YORK. Brooklyn—Cartel Corporation, in- 
corporated; capital, $50,000; lumber and brick busi- 
ness; Richard P. Charles, 214 93d St. 

New Hyde Park, L. I.—A, Cagman, incorporated; 
capital, 410,000; to do timber business in Queens 
County; Harry Shepard, New Hyde Park. 

New York—Interboro Weatherstripping Co., in- 
corporated; capital, $35,000; August. Sittel, 740 
Hudson Ave., West New York, N. J. 

Tompkins—A. SS. Pierson Lumber Co., incor- 
porated; capital, 200 shares, no par value; Eben 
A. Brewer, Hancock, N. Y. 

NORTH CAROLINA. Albemarle—Stanley Lum- 
ber Co., incorporated; capital, $100,000. 

Fayetteville—Douglas Mfg. Co., incorporated. 

TEXAS. Flatonia—Flatonia Crate & Box Fac- 
tory, incorporated, : 

WASHINGTON. Arlington—Arlington Mill Co., 
decreasing capital to $10,000. 

Omak—Biles-Coleman Lumber Co. increasing 
capital to $200,009. 


Seattle—Kelly-Goodwin Hardwood Co., incor. 
porated; capital, $20,000; hardwood products, 


WISCONSIN. Randolph—Wainrite Co., incor. 
porated; to operate woodworking business, 


BRITISH NORTH AMERICA 


MANITOBA. Winnipeg—Corona Lumber Yards 
(Ltd.), incorporated. 


New Ventures 


ARKANSAS, Malvern—Malvern Lumber Co. an. 
nounces the opening of a retail division on Front 
St. in Malvern under management of Car! Strauss, 

Pine Bluff—Leslie Lumber Co. opens new build- 
ing materials store. 


CALIFORNIA. Alturas—Sweeney & Pomeroy 
opening retail lumber business. 

Pasadena—Charles W. Faulkner and Edward 
Meyer have engaged in business as Faulkner. 
Meyer Lumber Co. at 135 N. Daisy Ave. 

San Francisco—Pacific Coast Chair Factory has 
engaged in business at 2080 San Bruno Ave. 

San Francisco—J. C. Collins has engaged in the 
cabinet manufacturing business at 1032 Folsom St. 

San Pedro—Southern Door & Millworks recently 
began business. 

Stockton—Ruse-Blair Lumber Co. recently began 
business. 


IDAHO, Kamiah—H. J. Nelson opening a lum- 
ber yard. 


MASSACHUSETTS. Boston—York Lumber (Co, 
opening lumber business at 421 Old Colony Ave. 

MISSISSIPPI. Jackson—Swan Lumber Co. open- 
ing wholesale business, 

Sumner—Drew Lumber Co. will establish a 
branch office at Sumner, to be operated under name 
of Sumner Lumber Co. with C. G. Goodwin, of 
Drew, as manager. 


MISSOURI. Ellington—C. F. Williams recently 
began stave manufacturing business. 

Tebbetts—Spence Lumber Co. recently began 
business. 


NEW YORK. New York—Oregon Forest Prod- 
ucts Corporation has started at 347 Madison Ave. 


OHIO. Mingo Junction—The Dillonvale Lumber 
& Supply Co., of Dillonvale, has opened a branch 
at this place, dealing in lumber and building 
supplies. 

New London—Palmer & Nelson have started a 
retail lumber business. 


OREGON. Carliton—L. L. Rogers has started a 
retail lumber business. 

Eugene—J. H. MacDonald has engaged in the 
manufacturing business under name of Eugene 
Pioneer Shingle Co. 

Eugene—N. H. Kaufman has engaged in bus!l- 
ness here under name of Eugene Cabinet Co. 

Gold Beach—The B. & F. Co. has engaged in 
the tie mill and logging business. 

Portland—Christian Finke has engaged in busi- 
ness as Finke Cooperage Co. 

Portland—J. H. Kelly has engaged in business 
at 230 Larabee St. as Kelly Hardwood Floor Co. 

Nyssa—Nyssa Lumber Co. will open lumber yard; 
Geo. Brinson and E. B. Butler, organizer of com- 
pany. 

TEXAS. Alpine—Storey & Whiteside opening 
new lumber yard. 

Amarillo—H. 8. Faw Lumber Co. recently began 
business. 

Truscott—Citizens Lumber Co. has started a re- 
tail lumber business. 


VIRGINIA. Norfolk—Consolidated Lumber & 


Milling Corporation has started a lumber manu- 
facturing business. 


Casualties 


OREGON. Portland—Enterprise Planing Mill 
was damaged to the extent of about $30,000 by 
fire. 


VIRGINIA. Leesburg—Mill and machinery of 


* the J. T. Hirst Lumber Yard were destroyed by 


fire with loss estimated at $50,000. 

WASHINGTON. Chewelah—Saw and shingle mill 
of Stephen Ross burned with no insurance. 

Shelton—Tie mill of Garfield Taylor near here 
damaged by fire; loss, $4,000. 

Spokane—The sawmill of the Sandpoint Lumber 
& Pole Co., of Sandpoint, Idaho, and Troy, Mont., 
was burned to the ground recently with a loss of 
about $100,000, covered by insurance. Plans for 
rebuilding have not been made, according to H. C. 
Culver, president of the company, who is in Spo- 
kane. (Report does not state whether it is the 
Sandpoint or Troy plant that was destroyed.) 


New Mills and Equipment 


ARKANSAS, Kingston—Jack Fulbright has ac- 
quired a site one mile east of Kingston on which 
he will erect a sawmill. 

Stuttgart—Work of enlarging the sawmill of 
the Hammans Lumber Co. on West Tenth St. is 
completed. Capacity has been doubled. 


NORTH CAROLINA, New Bern—Neuse Lumber 
Co. will rebuild its recently burned sawmill at 
once... 

WASHINGTON. Arlington—Arlington Mill Co., 
sawmill, plans establishment of a shingle bolt mill 
at Baring. 

WEST VIRGINIA. West Point—The Atlantic 
Woodworking Mills (Inc.), chartered a few weeks 
ago with a paid in capital of $50,000, has com- 
pleted organization and has started remodeling 
the buildings formerly occupied by West Point 
Furniture Factory; will manufacture hardwood 
parts for gutomobjle bodies and hardwood flooring. 
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Adventures of a Timber Cruiser 


New York, July 30.—That the present day 
timber cruiser who makes his journeys into 
the wilds of the forest by airplane meets with 
adventures and suffers hardships equal to 
those of the early pioneers is indicated in the 
experiences of a representative of James D. 
Lacey & Co., who recently has been making 
observations and cruises in Quebec. E. A. 
Sterling, manager of the New York office of 
the company, recently received a letter from 
F. T. Jenkins, manager of the Lacey office in 
Montreal, Que., recounting his experiences and 
giving a thrilling story of adventure. This 
letter was written from Kipawa, Que., on June 
3 and while not written for publication, a 
copy of it has been supplied to the AMERICAN 
LUMBERMAN, In his letter Mr. Jenkins said: 

I have just been informed that the mail 
boat is coming tonight with twenty men for 
the drive, which is in full swing now, from 
here to Breiman Lake. It is going back early 
in the morning, so I am taking this oppor- 
tunity to drop you a line. 

Since arriving here at Red Pine Chutes (45 
miles east of Kipawa) it has rained every day 
and night and cold besides. We have, it is 
true, seen the sun but only for a half hour 
at a time. The full moon has had better luck 
but unfortunately we can’t sketch by its light. 

Ill luck seems to have followed the expedi- 
tion from-the start. To begin with, it is the 
same old story of leaving a thing behind as 
unnecessary—you are sure to need it and 
badly. Last winter, when I was going with 
three others to pack in ahead of the rest to 
start a base line, we cut everything down in 
weight. I had a medical kit which I always 
carry, but after a debate with Gus, we decided 
to leave it. That day at noon a green com- 
passman sank an axe in his shin to the bone. 
No one had anything and I had to part with 
my one clean handkerchief. Jim immediately 
caught a cold, but fortunately had a pair of 
woolen mitts. 

This trip, I arrived in Ottawa according to 
schedule on Saturday, but it rained Saturday, 
Sunday and Monday morning, though it 
cleared at noon. Immediately went out to 
Shirleys Bay with Dean and Francis—the 
Fairchild cabin monoplane crew. We got on 
board the bus with a minimum of kit, the 
heavier stuff having been sent on by rail. 
There was no wind. We raced up and down 
the bay all afternoon without getting on our 
“step.” So we ditched Francis to go by train. 
Couldn’t get off agains We took everything 
off—our suitcases, haversacks etc. and the silk 
tent and eiderdowns, only taking shaving kit, 
a tooth brush and emergency rations, which I 
never will leave behind. I felt we had to take 
a chance on being caught out in order to get 
away and get at the work. Francis was to 
take the paraphernalia with him. We made 
Frasers Landing and remained there till 
Wednesday morning, when it cleared, and we 
hopped north. 

Everything went well until nearly noon. 
I was just about finished sketching, when 
the engine started to backfire through the 
carburetor—dangerous. We were over dry 
country and headed to Gardner Lake, the larg- 
est about, nearly 8 miles away, and staggered 
in nicely, found a spot out of the wind where 
the shore was deep and ran the bus right into 
shore and snubbed her up. Dean got to work 
on the engine while I prepared lunch. He 
could find nothing. About the end of ‘the 
afternoon he thought it must be the valve in 
No. 6 cylinder, but wasn’t sure. What we 
were sure of was that we couldn’t move. For- 
tunately we had taken the usual precaution of 
Sending Fairchild a wire from Frasers Land- 
ing giving our course, but the phone was out 
of order and the wire would be late arriving 
as it had to go to Pembroke by envoy. From 
then on it rained day and night and was mis- 
erably cold. The spruce swamps were still 
white with snow and patches were not infre- 
quent even on hardwood ridges. Of course, 
we had no tent, but that didn’t matter so 
much as we could get shelter in the cabin 
of the machine. The main discomfort was 
lack of sleep. ‘With no blankets, even in our 
Sidcott suits, it was too cold to sleep more 
than an hour at a time. This got to be a bit 
of a bore after four nights of it. 


After the first night we. decided to wait for 
a machine to look us up as it was 130 miles 
out to the railway. If we started to walk out 
the relief plane might come in and a lot of 
time would be lost. However, I knew there 
was a ranger station 8 miles south and we 
decided to make a trip next day on the chance 
of him being posted on the job as early as 
this, and endeavor to bribe him to~carry a 
message to Caldwell depot, 20 miles south of 
his station, whence a message could be sent 
out. 


We made his post about noon, but he wasn’t 
there. Instead a trapper had his tent in the 
field where the old White Depot used to be. It 
has long since been burnt down. The trapper 
was out and had left his camp in charge of a 
vicious black collie. We decided to wait 
though we hadn’t brought grub for the follow- 
ing day’s trip back. By degrees the dog be- 
came friendly and we were finally permitted 
to examine the inside of the tent. It was evi- 
dently the abode of one man, had a small tin 
stove and little else, but a Tousy looking bed. 
The trapper didn’t arrive by 6 p. m. so we 


‘ decided to make ourselves at home—cut some 


boughs and made a new bed and, as a stroke 
of diplomacy, cut up a lot of wood. , We 
thought if he did return late, the sight of a 
good pile of wood might help to offset our 
“cuchoo” tactics. Furthermore we hoped to 
be able to sleep warmly. We found three 
loaves of bread and took one, which consti- 
tuted our dinner and breakfast with one small 
tin of beans. I also annexed one of his pack- 
ages of Red tobacco. Since he did not arrive 
in the morning, we left a note thanking him 
for his absent hospitality etc., and asking him 
to take out an attached telegram to Caldwell. 
For the goods received we left generous pay- 
ment and a promise of $10 if he took the tele- 
gram out. It had rained all night and we left 
at daylight in the rain, reaching our machine 
before noon. The siege then started. Rations 
were laid out to last for five days’ wait. If 
no one came we figured there would be enough 
to carry us back to the trapper’s camp and 
we could reprovision there for the day’s 
march to Caldwell. However, on the fourth 
day, Pasmore flew in through a rain shower 
and by luck spotted us. , 


By this time Dean had found that the trou- 
ble was a faulty piece of metal in the exhaust 
valve of No. 9, had the piece out, and we 
knew what it was all about. We stole some 
of Pasmore’s rations and he returned to Ot- 
tawa for the necessary part. The next day, 
Monday, about noon, he came in; we quickly 
repaired the engine and both took off together, 
he flying south and we finishing our sketching 
job, and then on to Red Pine Chute. There 
was nothing to it except the discomfort due 
to rain and cold and inadequate clothing and 
delay. Probably the lack of sleep was most 
annoying. Daylight was always looked for- 
ward to with pleasure. Under ordinary cir- 
cumstances, with a tent and eiderdowns, it 
would be nothing but a camping trip. But it 
only goes to show that when you don’t take 
precautions the inevitable unexpected will 
happen. Of course, in this case we had to 
leave the things behind. We knew we were 
taking a chance and simply had rotten luck. 


Since arriving here it has continued to rain 
for a whole week. Nobody has ever seen any- 
thing like it here. 


As I write, I can look out of the windows 
on the river a hundred feet in front. It is 
filled with a huge boom of fresh pine logs, 
whose fresh, pungent, and not unpleasant odor 
permeates everything. Pointers and an alli- 
gator are busily puffing away, pushing logs 
here and pulling booms there. Men are shout- 
ing, even swearing, for it is Sunday and they 
are supposed to have the day off. The reason 
for all this activity is that the boom below 
the chute broke last night and the whole of 
Booth’s crew have been out all night rounding 
up the precious logs and keeping them out of 
the lake below. They have been working all 
Saturday night and Sunday; no wonder there 
is swearing. Such is life here. 


Wish you could drop in and see us. The 
fresh red pine woods which surround this 
place, with a floor carpeted with fragrant 
trailing arbutus, would brace you up. 





LUTCHER 


TRADE MARKE D 
Calcasieu Leaf 


Yellow Pine 
E. G. FLOORING 


For more than a half century we have 
supplied the needs of exacting lumber 
buyers with our world-famous Calcasieu 
Long Leaf Yellow Pine lumber and struc- 
tural material. 


When you stock “LUTCHER” Long 
Leaf lumber you can assure customers 
that the lumber going into their build- 
ings is well manufactured from Nature’s 
strongest and most durable timber. 


For honest-to-goodness value you will 
find “LUTCHER” Edge Grain Floor- 
ing the best buy you ever made. The 


_Same properties that make Calcasieu the 


favored wood for structural material give 
this flooring its unusual wearing qualities. 


Let us mix a car of this flooring with 
some finish, ceiling, siding, shiplap and 
dimension for you now. 


Demand stock branded “LUTCHER” 
and get the best Long Leaf Pine stock. 


FecLutcher&Moore 
Lumber Company 


ORANGF TEXAS 


























Mills at Orange, Texas; Lunita, La. 
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| Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 
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JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















IMENSION LUMBER 

AND 

MAPLE FLOORING 
25/32 x 2% Face in 

First, Second and Third Grade. 

Brown Lumber Company 


1402 Eaton Tower, A NISTIQUE, i} 
Detroit, Mich. MICHIG 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 


7 
| VON PLATEN-FOX COMPANY 
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Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
It is a day experi- 
the ev 
ences of the lumberman, told 
with a smile, Every lumber- 
man owes it to himself. 
Price postpaid, $1.00, 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn Si., CHICAGO 














News Notes from Ame 


Spokane, Wash. 


July 28.—Leading manufacturers report the 
pine market stronger than it has been in 
months, and volume remarkably good for this 
time of year. There have been ativances this 
week of $2 to $5 on Pondosa selects, and some 
companies have advanced a few items as much 
as $10 to get in line with the market. All 
items of Nos, 2, 3 and 4 Idaho white pine are 
very strong. 

Last week has seen the hottest weather that 
has been known in the history of the weather 
bureau here, and extreme heat has been pre- 
valent throughout the Inland Empire. Some 
forest fires have started, but as yet the situa- 
tion is not at all bad. 

At the Hoo-Hoo Club luncheon yesterday, 
Past President Ed Rowles, reporting for the 
nominating committee, presented the following 
names as officers: President, W. C. Howe, 
Brewer Pine Box Co.; vice president, E. C. 
Wert, Long Lake Lumber Co.; treasurer, A. W. 
Morris, Kinman & Morris, accountants; secre- 
tary; E. F. Wales, Wales Lumber Co.; board 
of directors, Homer Kendall, Potlatch Lumber 
Co.; W. L. Arvin, Neil Warner, Monroe Street 
Lumber Co.; Harold Baird, Baird-Naundorf, 
and F. E. Wickwire; Vicegerent Snark, E. Lee 
Smith, Consolidated Supply Co. Other mem- 


bers of the nominating committee were two, 


other past presidents, James M. Brown, of the 
Long Lake Lumber Co., Snark of the Universe, 
and L. G. Carr, of the Western Pine Manufac- 
turing Co. President Bartleson turned the 
gavel over to Richard Gehrke, grader for the 
McGoldrick Lumber Co., who is chairman of 
the employees’ wood promotion committee, and 
he called on J. L. Buckley, of Coeur d Alene, 
J. S. L. Bennett and D. G. Horr. Ralph Phipps 
Edgerton reported for the wood box promotion 
committee. 

The new cedar pole firm of Leavitt-Naugle 
Co. has established headquarters in the Peyton 
Building. W. M. Leavitt, well known veteran 
cedar pole man, is president, and A. J. Naugle, 
in charge of the Chicago office of the company, 
is vice president. Mr. Leavitt was western 
manager for the Naugle Pole & Tie Co. A. J. 
Naugle is nephew of A. T. Naugle, former 
president of the Naugle Pole & Tie Co., and 
was for eleven years in charge of its Chicago 
office. 

Henry G. Klopp, president White Pine Sash 
Co., has bought practically the entire holdings 
of the defunct- Spokane Lumber Co., near 
Milan, for $120,000 and will operate the prop- 
erty privately. A sawmill at Milan, two log- 
ging camps and timber land with upwards of 
60,000,000 feet of timber are included. 

John Fred Brod, who has operated the 
Opportunity Box plant for the last twenty 
years, has thrown his hat in the ring as a 
candidate for the Republican nomination for 
the legislature from his district. 


Tacoma, Wash. 


July 28.—One of the most important steps 
taken here in years to facilitate the marketing 
of the finished product was completed by the 
Tacoma Lumbermen’s Club yesterday, when 
arrangements were made to concentrate, in the 
hands of a single selling agency, car construc- 
tion materials and lumber for other railroad 
purposes. The new system already has seven- 
teen mills, and others are expected to follow. 
The combined railroad lumber distribution will 
be handled by the Karlan-Davis Lumber Co., 
with offices in the Washington Building, ‘Ta- 
coma. The company also will maintain offices 
in Chicago and New York. Fred Karlen will 
be in charge of the Tacoma office, and Dwight 
Davis, of the Chicago office. A formal organi- 
zation of the mills going into this system is 
obviated by a plan whereby the individual con- 
tracts will be given by the mills. Railroad 
orders generally are sent out in large amounts, 
requiring distribution among a number of 
mills, and the centralized agency will be able 
to give the proper distribution with the great- 
est economy for all concerned. The aim is 
simplification of handling and avoidance of 
duplication in the industry. A similar organi- 
zation of mills of the Centralia district is said 


LL 


to be working for efficiency in the handling of 
car materials. The club has been working on 
the centralization plan for a long time, with a 
committee in charge composed of Roy J, 
Sharp, of the Mountain Lumber Co., chairman; 
A. H. Landram, of the St. Paul & Tacoma 
Lumber Co.; Carl F. Richards, of the Pacific 
States Lumber Co., and Lee L. Doud, of the 
Defiance Lumber Co. 

Plans for the entertainment of directors of 
the National Lumber Manufacturers’ Associa- 
tion, when they meet in Tacoma on Aug, 7 
and 8, were discussed by the Tacoma Lumber. 
men’s Club at its regular meeting yesterday, 
Arrangements will give the visitors an oppor- 
tunity to enjoy the beauties of the Puget 
Sound country, and to see mills and logging 
operations at their pleasure. The Pacific 
Northwest golf tournament, which will be held 
at the Tacoma Golf & Country Club, also en- 
gaged the attention of the club, which expects 
a record attendance. 

Lee Forbes, of Seattle, manager of the Doug- 
las Fir Exploitation & Export Co., was a 
guest. He spoke briefly on the outlook in the 
fir market, and expressed optimism. 

A hot spell of five days, an unusual dura- 
tion for this district, increased the fire hazard 
considerably. With low humidity and high 
temperature, the forests were made like tinder 
and numerous fires were reported, but effective 
fighting crews kept them confined to a large 
extent to cut-over land and brush. George 0, 
Joy, State forest supervisor, spoke particu- 
larly of the good work of the Long Bell Lum- 
ber Co. Very little merchantable timber was 
destroyed. Relief from the hot weather came 
today, with promise of showers. 

Construction of a new $60,000 mill of the 
Westman Woodworking Co., at Olympia, will 
be begun next week, according to the Vice 
President E. E. Westman, of Tacoma. The 
plant is to start with a main building 120 by 
240 feet. It will specialize in the manufacture 
of moldings, frieze and other fine finish. 

The Washington Veneer Co., at Olympia, has 
closed its plant to permit remodeling and 
installation of machinery that will increase 
the capacity of the plant from 60,000 to 100,000 
feet a shift. The company is spending about 
$30,000 on the improvement, which will include 
an electric traveling hammerhead crane and 
automatic trimmer. 

The Weyerhaeuser Timber Co., probably the 
largest holder of timber lands in southwest 
Washington, has started a sales campaign to 
dispose of several thousand acres of logged- 
off land, divided into tracts that will make it 
desirable either to settlers or for reforestation. 
The tracts are 160 to 5,000 acres. 

James Buchanan, jr., son of James Bu- 
chanan, Tacoma lumberman, who died here 
this week, had a narrow escape. yesterday 
when an automobile in which he was a passen- 
ger was forced off the highway and over- 
turned near Tacoma, He was treated at a 
hospital for a dislocated shoulder and burns to 
one hand but was able to go to his home. 


Toronto, Ont. 


July 30.—In Ontario today it is easier to 
sell lumber than it is to obtain stocks with 
which to fill orders. Business continues good 
with practically all retailers, though whole- 
salers report that the trade has slowed up 4 
little of late, most retailers having now laid 
in fairly ample stocks. All the lower ends of 
softwoods are in strong demand and most 
manufacturers are obliged to turn down or- 
ders for these grades. Farm trade in Ontario 
is active. There is little change to report in 
connection with hardwoods. Dry stocks of 
birch are scarce. There is an active move- 
ment in newly sawn birch stocks. All grades 
and thicknesses of birch are in good demand. 
The most active demand is for the ‘lower 
ends. Shingles continue very firm. The To- 
ronto price for XXX has advanced to $5.33. 
Retailers claim that this price is so high that 
it is encouraging the use of substitute roof- 
ings. 


The annual lumbermen’s golf tournament 


held recently at the Summerlea Golf Club, 
Montreal, was a great success. Twenty lum- 
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bermen entered. The first and second prizes 
in Class-A were won by M. C. Small and H. E. 
McKeen, respectively’ In Class B, the first 
and second ‘prizes were won by O. Page and 
G. W. Harding. 

James W. Holtby, recently appointed man- 
aging director of the Hawkesbury Lumber Co., 
Hawkesbury, Ont., has been identified with the 
company, for eighteen years. 

The Soo Lumber & Mill Co., Sault Ste. Ma- 
rie, Ont., which opened a branch yard and 
storage shed at Blind River two*years ago, 
reports that business is very active owing to 
a building boom resulting from the construc- 
tion operations of the Carpenter-Hixon Co. 

Johnny Bourque, retail lumber dealer, Sher- 
brooke, Que., won much commendation re- 
cently when he equipped part of his premises 
as a playground for the children of the dis- 
trict. Some of the amusement features in- 
cluded are a ferris wheel, a slide and three 
swings. 


Laurel, Miss. 


July 30.—Pine inquiry continues in good 
volume and prices are firm. Production is 
restricted and shipments from this section are 
equal to production. Lower grades of practi- 
cally all stocks are much sought after. Tim- 
ber cutting continues in good demand at firm 
prices. Lath show a further advance and 
most of the mills report being sold pretty well 
ahead on them. Flooring and dimension are 
moving somewhat better than they did two 
weeks ago, and the prices of both are perhaps 
a little higher. Finish continues weak. The 
export market shows some improvement, but 
has not reached its normal stride. Consider- 
able stock is going forward and a good amount 
of new business is being placed for later ship- 
ment. There are no export items in surplus 
at the mills. 


Portland, Ore. 


July 28.—This week the temperature ran 
extremely high for a longer period than usual. 
Many forest fires were reported and checked, 
and two mills of smaller capacity were de- 
stroyed, but so far, the Pacific Northwest has 
escaped any serious forest fire damage. The 
heat is moderating and the worst danger may 
be regarded as over for a time at least. 

The fir lumber market showed no change 
during the week, volume of business being 
fait with no changes in basic quotations. 

The western pine. market is reported im- 
proving considerably, with a strong demand 
for No. 3 shop especially. Production in the 
pine belt of Oregon is continuing below nor- 
mal, as it has been since the first of the year, 
and most mills are heavily booked for the 
future. Reports received here are to the effect 
that prices have shown a marked advance dur- 
ing the last week or two. 

Several vessels are in the river loading lum- 
ber for Atlantic coast ports, one is loading for 
Europe, another for Australia and several for 
the Orient in addition to a group loading for 
California ports, so that the movement of lum- 
ber by the water route is rather active. 


Jacksonville, Fla. 


July 30.—Although the Jacksonville section 
has some dry weather last week, in most of 
the Southeast a continuance of rains has fur- 
ther delayed shipments. Mills able to put 
their stocks under cover after a day'or two of 
Sunshine have been able to get some of their 
shipments off, but shippers that do not have 
sheds room are barely able to get off a car or 
two of stock before more rains hold them up. 
All cypress mills need shipping weather, for 
delays in shipments are becoming rather hard 
to explain to some of their customers. An im- 
Provement is looked for in Florida demand 
during the remainder of the year, and this 
State should soon be using some of the higher 
grade items. 

There has been a fair demand for cypress, 
and prices have-been very steady. The demand 
continues to be for the lower grades of finish 
and sheathing, with a slight betterment in the 


movement of the upper grades. However, 
specifications are becoming extremely hard 
and the mills are beginning to “buck” a little 
on some of the requirements. With curtailed 
production and increased demand for standard 
items, manufacturers are not taking such 
orders so readily. 


The pine market has maintained its pace. 
Demand covers a general run of items, and is 
just about sufficient to take care of what is 
being turned out. Prices on the upper grades 
of shed stocks are not as strong as the mills 
might like to see them, but these are the 
stocks that manufacturers find it difficult to 
move. Timber orders are taking care of the 
run of logs the mills are getting. 


Pittsburgh, Pa. 


July 31.—Wholesale and retail lumber deal- 
ers are feeling much encouraged over business 
since improved weather is affording builders 
an opportunity to go ahead. Although the 
price situation in the main remains unchanged, 
there is a stronger tone in practically all kinds 
of lumber. Wholesalers report business in the 
retail yards in Pittsburgh, mostly in southern 
pine, to be much better than in the outlying 
and smaller districts. Prices on pine are a 
little stronger than they have been, with no 
surplus apparent. Boards, especially, are 
higher on a better demand. Shed stocks are 
more active and command better prices, There 
appears to be a growing demand for Appala- 
chian hemlock, because of the stiffening in the 
price of West Coast hemlock. Furthermore, 
hemlock is displacing southern pine in some 
sections, owing to the fact that better deliv- 
eries can be made. In some quarters a better 
demand and higher prices are reported for 
Idaho white pine. Pondosa pine is firm, with 
volume of business fair. Fir appears to be 
stronger than for several months, with a 
fairly good demand. With the expected im- 
provement in the coal business, lumber dealers 
foresee an improvement in the movement of 
lumber within the next few months. 


Shreveport, La. 


July 30.—Increases in prices of oil in the 
Southwest have caused the demand for big 
timbers to show some improvement, as they 
have stimulated drilling. The demand for 
B&better building lumber has been especially 
promising. Low stocks are reported in many 
localities. Prices generally are firmer. Recent 
excessive rainfall has slowed up mill opera- 
tions, making logging very difficult, and it also 
has interfered with shipping. However, the 
weather has recently improved. Hardwood de- 
mand is still low, with prices a little firmer 
on sap gum and oak. 


Bogalusa, La. 


July 30.—High honors were paid Col. A. C. 
Goodyear, of Buffalo, N. Y., president of the 
Great Southern Lumber Co., here, and of the 
New Orleans Great Northern Railroad, by the 
Hoover Presidential Campaign Committee, 
when it selected him a member of the National 
Hoover and Curtis Campaign Committee. He 
was also chosen chairman of the finance com- 
mittee of Erie County, New York, which in- 
cludes the city of Buffalo. Col. Goodyear was 
associated with Mr. Hoover in the relief work 
in Belgium for over three years. 


The six weeks of summer school in forestry 
conducted by the Louisiana State University 
at its camp near Bogalusa came to a close 
last week. Under the supervision and manage- 
ment of Prof. G. D. Marckworth, assisted by 
R. W. Hayes, the school was a decided suc- 
cess. 


Columbia, Miss., is soon to have a paper 
mill, according to reports received here. The 
mill will be installed by the J. J. White Lum- 
ber Co. Plans are said to have been com- 
pleted, and construction will start shortly. 

Mr. and Mrs. Victor Scanlon, of Hattiesburg, 
Miss., have been spending a week at Bogalusa. 


C3 PACIFIC COAST Co 





Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


‘DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There’s no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 
Also Lath and Shingles. 
DAILY CAPACITY: 

Lumber 225,000; Shingles 150,000; 
Lath 50,000. 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 











House Doors, 1-2 or 5 panel, 
Casement or French Doors, 
Garage Doors, 

Turned Columns & Newels, 
Square Built-Up Columns, 
Gutter, Pickets, 


WE 
SHIP 


the following Square or Turned Balus- 
either in straight ters, Porch Rail, 

or mixed cars, Mouldings, Battens, Lattice, 
with yard stock: K. D. Window, Door and 


Cellar Frames. 


John D. Collins Lumber Co. 
White Bidg., Seattle, Wash. 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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CI CALIFORNIA C—O 





Ape reine White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


Tel. Harrison 1295 














- 
Lumbermen’s Exchange 








R. F. PRAY R. H, BROWNE 
White PINE 
California Sugar PINE 
White FIR 


We specialize in MOULDINGS 
Box Shook and Cut Stock. 








101-13 Crocker Fret National ~SAN FRANCISCO } 
















ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us, 


We are prepared 
to furnish mixed 
cars of boards, 
dimension mould- 
ing and clears to 
the yard trade. 


Clover Valley 


Lumber Co., ‘onironna 














Feather River Lumber Co. 


DELLEKER, CALIF. 


California White Pine 


Annual Production 
35,000,000 Feet. 
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Practical Saw Mill Accounting 


This is probably the most complete system 
that has ever been compiled covering account- 
i for a sawmill operation, approaching the 
subject from the sawmill manager’s viewpoint. 
It tells how to analyze accounts to ascertain 
where costs may be too high and shows how 
profit is distributed. 

Bound in heavy paper with attractive cover 
design, and illustrated with 28 practical forms; 
contains 28 chapters and 63 pages. Price, deliv- 
ered, $1.50 a copy; special prices in quantities. 













American Lumberman 
431 South Dearborn Street, - - ~- Chicago 










Mr. Scanlon is the largest stockholder in the 
Lamar Lumber Co., here. 

A. C. Long, jr., sales director of the Great 
Southern Lumber Co., has returned to Boga- 
lusa from the meeting of the company’s sales- 
men held some days ago at the offices of the 
president, A. C. Goodyear, at Buffalo, N. Y. 
Mr. Long said that at this meeting a new sales 
plan was outlined, which will go into effect 
Aug. 1. Announcement was also made that a 
Similar salesmen’s meeting will be held in 
Bogalusa about Dec. 15. 

Before returning to Bogalusa, Mr. Long, ac- 
companied by R. H. Laftman, spent a day as 
the guests of Col. and Mrs. W. H. Sullivan at 
their summer home at Thunder Bay, Ont., Can- 
ada. Mr. Long reports that’the Sullivans are 
enjoying their vacation in the North greatly. 

Engineers from a large northern manufactur- 
ing concern, rated in the million dollar class, 
have been in Bolgalusa to investigate possi- 
bilities of locating a plant here. They re- 
turned well satisfied that this location is 
uniquely advantageous on account of avail- 
ability of raw materials and labor conditions. 


Vancouver, B. C. 


July 28.—The lumber market has shown de- 
cided strength. Increased prices are being 
paid from all directions. The Japanese market 
especially is showing considerable activity for 
September shipment. The mills have booked 


Norfolk, Va. 3 


July 30.—The North Carolina pine market 
has been rather unsettled. Very hot Weather 
all along the Atlantic coast has slowed up 
business, and the vacation period is also hay. 
ing some effect. A number of low grade items 
seem to be moving well in certain Sections 
but yards in eastern cities are complaining 
of poor busifess. Small country yards are 
doing the greater volume. Everything ordered 
nowadays is wanted quickly. The mills are 
not shipping lumber as fast as they might, 
yet their stocks are no larger than they were 
thirty days, bad weather having materially 
curtailed production. 

There has not been much demand for 4/4 
No. 2 and better edge either band or circular 
sawn. No. 2 and better 4/4 stock widths, band 
sawn, in Straight cars of 4- to 9-inch have 
been in better demand, although prices do not 
show much strength. More 10- and 12-inch 
could be sold, but these are scarce and mills 
prefer to hold them for shipment in mixed 
cars and get better prices. Good circular sawn 
finish has not been moving so well recently. 
The circular mills are not offering much stock 
and are behind on shipments. Edge 4/4 No. 3, 
also No. 3 stock widths, have been very quiet. 
There is still a good demand for 5/4x10- and 
12-inch, also for 6/4 stock widths, No. 2 and 
better, and these are not very plentiful. Bark 
strips and miscuts are still quiet. 









| 
| 





One of the most famous trees in Georgia is that called the “Lovers’ Oak,’ which has been so 
named since the city of Brunswick was laid out and surveyed in 1763. The tree has always been 
known as the Gretna Green of Brunswick, for many romantic marriages have taken place under 


its spreading branches. 


The name “Lovers’ Oak” is said to have been given it by the Indians. 


The tree evidently met with disaster in its youth, for just above the ground it is 26 feet in 
circumference, while the diameter of the tree’s leafage is 140 feet. It is estimated that 3,000 
people can be seated in its shade 





up all the business they can handle for August. 
Everything indicates that Australia will buy 
considerable lumber for shipment the last 
quarter of this year. The British West Indies 
trade is increasing weekly and considerable of 
this business is now in the hands of the mills 
for August shipment. Buyers are still in the 
market for large quantities of United Kingdom 
ties, but the mills are refusing to take on 
any of this business at the prices offered. 

Timber business for water shipment to the 
St. Lawrence River district is coming along 
in fairly good volume, and the prospects are 
that, for the rest of the season, considerably 
more than was shipped last year will go for- 
ward. Atlantic coast business is going along 
pretty much as usual. Prices are $25 base for 
fir, and $24 base for hemlock. Freights are 
steady at $14, and the mills are sold up on 
this class of business for August. 

Generally speaking, mill stocks are low on 
account of recent demand. 

Shingle volume continues about the same as 
recently. 


Sales of 4/4 edge No. 1 box, kiln dried rough, 
have picked up, water shipping mills getting 
the larger part of the new business at fair 
prices. Some dressed and resawn has been 
sold, and there is a better demand for air dried 
edge box worked in the same manner. More 
rough air dried could be sold, but mills do not 
have much, because of rainy weather. No. 1 
4/4 stock box, kiln dried, has not been very 
active, although a number of mills are still 
oversold. Good air dried stock box is hard 
to buy, for much of this is being milled in 
transit into roofers. Edge 4/4 No. 2 box has 
been quiet, but there is still a good demand 
for No. 2 stock box. Edge box, 5/4 and 6/4, 
has not been moving so well. The demand 
for 4/4 box bark strips has been fair only. 
Some large users have asked the mills to hold 
shipments. 

There has not been much activity in dressed 
lumber. There is not sufficient demand for 
flooring, ceiling etc. to keep planers busy, and 
they are working on roofers and dressing box 
lumber. Prices remain about the same. Kiln 
dried roofers have not been so active but mills 
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are still working on old orders. The 8-inch 
air dried roofers have been very active, and 
there has also been a fair demand for 6- and 
10-inch shiplap. Prices remain the same. The 
mills are not offering very much stock for 
quick shipment. 


Kansas City, Mo. 


July 31.—Increased buying by line yards 
operating in the middle West ,enlarged the 
total of business in this market last month, 
and some sales managers say that July prob- 
ably was the best month so far this year. 
Both Gulf coast and West Coast mills shared 
in the increased demand. There has been a 
petter volume of business also from the east- 
ern seaboard, The Lake States, however, con- 
tinue to be a slow market. The rapidity with 
which the wheat crop is getting to market 
probably will mean that retailers in the wheat 
pelt will have a heavy run of business the 
latter part of this month. Oklahoma yards 
already are more heavily in the market. 

E. E. Woods, secretary-manager of the 
gouthwestern Lumbermen’s Association, left 
last week with.his family on a motor trip to 
Florida to visit relatives near Orlando. 

All lumber offices and yards here will close 
at 1 o’clock next Tuesday afternoon to give 
employees opportunity to attend the fourth 
annual lumbermen’s picnic at Swope Park. An 
attendance of more than a thousand is ex- 
pected. 


Macon, Ga. 


July 31.—General conditions in the roofer 
market continue encouraging, with prices good. 
There is a steady movement to northern and 
eastern markets, and a good home demand. 
Reports indicate that mill stocks are below 
normal, having been greatly reduced by the 
enforced shutdown during the last few weeks 
because of wet weather. Secretary Leon 
Clancy, of the Roofer Manufacturers’ Club, 
averages actual sales prices as follows: 1x4- 
inch air dried roofers, $16.21; 1x6-inch, $19.43; 
1x8 inch, $20.53; 1x10-inch, $20.81; 1x12-inch, 
$21.50. These prices are based on Georgia 
main line rate, f.o.b. mills. 

Demand for longleaf pine continues above 
normal. Production has been off for several 
weeks, because of wet weather, but mills are 
again running. There thas been no material 
change in the prices. 


Minneapolis, Minn. 


July 31.—Crop prospects in this section con- 
tinue to look bright. A good many farm 
structures are needing repairs. Diversification 
is being practiced by the wide-awake farmers, 
but when the Minnesota and Dakota farmers 
get entirely away from the idea of raising 


only grain and go in for cattle, hogs and poul- © 


try, there will be many bills of lumber sold. 
Business in northern pine continues brisk. 
Even the hardwood manufacturers are getting 
better prices, but many are running their 
mills at half capacity. 


Jackson, Miss. 


July 30.—Southern pine manufacturers had 
difficulty last week in filling orders for air 
dried items, as the weather has been very un- 
settled. Eastern and central sections of 
Mississippi report rains for fifteen consecutive 
days. Orders for quick shipment of air dried 
dimension and yard items were plentiful, and 
available stock is bringing a slight premium 
over lists. Transit cars of nicely loaded di- 
mension are selling easily and bringing, in 
Some: instances, prices slightly over mill ship- 
ment, 

Flooring in 3-inch rift and B&better moved 
ina nice volume. Nos. 1 and 2 were sluggish, 
but none of the mills report a heavy surplus. 
Four-inch flooring in No. 1 and B&better has 
moved in substantial lots, but No. 2 has been 
Slow—with more available. Southern trade 
uses large quantities of 4-inch No. 2 flooring, 
and heavier buying should soon begin. Four- 
inch No. 2 ceiling has been a good seller, with 
some B&better and No. 1 moving also; none 
of the mills report a surplus. 

Longleaf special cutting has been very 
active in No. 1 and heart, moving to the in- 
terior for heavy construction. Some sales of 
8xl8-inch have been recorded at $5 advance 
Over the list for shipment in six weeks. The 


export market, especially on 30 cubic average 
sawn timbers, remains quiet. More business 
has been available covering 8x8-inch and 
under, 10-foot and under. Such business has 
reduced board production, and accounts for 
the strong price on Nos. 2 and-3 boards. Eight 
and 10-inch No. 2 boards have been sold as 
high as $24, f.o.b. mill. 

Mills are quoting $3.75 to $4 for No. 1 kiln 
dried lath, with no stocks available. All mills 
report oversales. 

Short dimension, 2x4-inch in 8,- 9,- 10- and 
12-foot, is practically at a standstill. Stocks 
are very scarce, and there are practically no 
dry items. A few mixed cars have found 
ready takers at an advance of fully $5. Two- 
by-ten in 14-foot are also scarce and bring a 
premium for prompt shipment. The No. 1 are 
selling freely on a $27, and No. 2 on a $23 


mill basis. 
Duluth, Minn. 


July 30.—Shipments of mixed cars of north- 
ern pine continue to increase with line retail 
yards showing a greater disposition to sort up 
their stocks, because of a distinct revival in 
demand. Grain elevators in the (Northwest are 
preparing to carry larger stocks of lumber. 
Further shipments of box material were made 
to the Chicago district. Sales officials of the 
interior sawmills have been receiving some in- 
quiry for No. 2 and better from middle West 
and eastern steel manufacturing plants. Oper- 
ators of Duluth millwork plants report that 
their bookings are showing improvement. List 
prices of all classes of northern pine are stiff- 
ening. Interior sawmill plants are being oper- 
ated on a normal scale for the season with 
ample supplies of logs. Stocks of lower 
grades of lumber held by the Weyerhaeuser 
interests at Cloquet, and the Virginia & Rainy 
Lake Co, at Virginia, are claimed to be the 
lowest some time. Call for lath from mid- 
dle West points was reported to be picking up, 
fair bookings having been recorded during the 
last ten days. 

No losses of any kind from forest fires were 
reported from northern Minnesota districts 
during July. 


New York, N. Y. 


July 31.—Business for July has been just 
about normal. Wholesalers continue to com- 
plain that yards are buying in small volume 
and want rush deliveries. Prices of Idaho 
pine, following recent increases, are holding 
better than any others, and further advances 
are expected. Mills have sent word that they 
are short of a number of items, and that their 
order files are well filled. 

John N. Winton, of the Winton Lumber Co., 
has been sent here to be assistant to Charles 
H, Harris, the firm’s eastern representative. 
Young Mr. Winton succeeds James D. Stricker. 

J. V. Smeaton, of the S. M. Birch Lumber 
Co., Passaic, has been elected president of the 
Hobart Service Truck Co., a large New Jersey 
corporation, 

Charles A. F. Eisele has purchased a con- 
trolling interest in the Great Neck Lumber Co., 
the plant of which is located on Cutter Mill 
Road, near Great Neck. Mr. Eisele has been 
in the lumber business for about twelve years 
and was formerly treasurer of the Gregory 
Coal & Lumber Co., Great Neck. Andrew 
Ellenberg, formerly general manager of the 
Day Storage Lumber Co., Sheepshead Bay, is 
associated with Mr. Eisele in the new venture. 


Brookhaven, Miss. 


July 30.—Orders for pine last week con- 
tinued very heavy, about 35 percent in excess 
of production. Practically all this business is 
from the interior market. There is almost 
nothing selling for export, and very little lum- 
ber is being manufactured for foreign trade. 
Business runs very heavily to yard and shed 
stocks, as interior timbers are badly oversold 
for forty-five days or longer. Unquestionably, 
there is going to be a decided reduction in 
stocks this month. Demand is going to im- 
prove in the South, with a good cotton crop 
in prospect and a good price. During the 
last few months, business in the southern 
States has been’rather light. Texas this fall 
will keep busy*‘the mills west of the river. 
The mills in this section continue to hold their 
production down. -Rains continue almost daily, 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


"wasn. Lumber Co. 


WASH. 
REPRESENTATIVES : 
S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - - « Lincoln, Nebraska 




















The Polleys | 
Lumber Co. 


Manufacturers of 


pct Pondosa 
vat Pine 


Dry Selects 


General Offices and Mills: 
Shipments via N.P; _ Missoula, Mont. 















SITKA SPRUCE 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


(Strong to Edge Grain) 


‘Also Spruce Finish $48 


(13/16 x 1/2” Off in Width) “ 


Capacity 150,000 Ft. 
8 Hours. 
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WINCHESTER BAY LUMBER CO. 


REEDSPORT, OREGON 











Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Hemlock Lumber and Red Cedar Shingles 


SERVICE IS OUR SPECIALTY 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - . ° 





Minn. 








Co PORTLAND. ORE. C3 





Douglas 











Fi 

Long Joist Our timber is especially 
Long suited for cutting the items 
Dimension shown opposite. Planing 

: mill facilities. 

Timbers — SALES AGENTS — 

Plank Griswold-Grier Lumber Co. 
Evergreen umber Company 





TheGriswold Lbr.Co. 


Gasco Bidg., PORTLAND, ORE. 











Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 

Mills: - ~- RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 

Western Wood Products Co., 2251 S. Loomis St. 


' Old 
Growth 
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but they do not interfere badly with woods 
and mill operations, 

There continues an active demand for 3-inch 
flooring in virtually all grades, and stocks are 
very low, with a number of items oversold. 
The 4-inch flooring has been extremely active, 
and surplus stocks are being cut very low, 
sales the last thirty days having been about 
five times production. The 4-inch No. 3 floor- 
ing has not been active, but stocks are not 
heavy. Drop siding is getting just a little 
more active and the activity is extending from 
the No. 2 up through B&better. There is prac- 
tically no surplus of Bé&better drop siding. 
Stocks of No. 2 are being rapidly absorbed. 
Ceiling has been extremely active, both %x4- 
and %x#inch, from No. 2 on through Bé&bet- 
ter. Stocks are now getting low. Orders for 
%x4-inch partition have been coming in nice 
volume, and stocks are being reduced, with 
No. 2 oversold. There has been an active de- 
mand for bevel and square edge siding. In- 
quiry for straight carloads of moldings has 
been rather heavy. Stocks of rough finish are 
being very heavily reduced and stocks are pos- 
sibly 50 percent below what they were this 
time last year. Prices on these items are en- 
tirely too low. 

No, 2, 4-inch fencing has sold well, and there 
is no surplus in either longleaf or shortleaf, 
as crating material and roof lath are in de- 
mand, There has been a very heavy rush of 
orders for 6-inch No. 2 fencing and flooring 
and they are oversold. The 8-, 10- and 12-inch 
No. 2 longleaf has shown material pick-up in 
the interior market, and shipments are reduc- 
ing stocks very readily. Stocks of 8- and 10- 
inch No, 2 shortleaf are low. There is an 
oversale on 12-inch No. 2 shortleaf, and it will 
likely be thirty days before there will be any 
to offer, except in 18-foot. The 5/ and 6/4 No. 
2 has been very active, particularly in 8- and 
10-inch, and stocks are low. No. 3 4-inch 
fencing is still very active, with a number of 
items oversold. No. 3 6-inch fencing and floor- 
ing has been moving very well, with roofers 
sold ahead for three weeks. No. 3 8-inch long- 
leaf is very badly oversold, but some longleaf 
is available. In 10-inch No. 3 the reverse is 
true. The 12-inch No. 3 has been in surplus 
but stocks are being reduced. The grain door 
operators are now busily using No. 4. Some 
nice shook orders have been booked lately. 

The No. 1 dimension has been fairly active 
in both longleaf and shortleaf, while No. 2 has 
shown very little activity. Stocks are badly 
broken. No. 3 stocks are extremely low. 

Mills have more lath business than they can 
ship between now and Sept. 1, with the best 
demand expected after that. Nos. 1 and 2 kiln 
dried are both in this same shape. The mar- 
ket is extremely firm at $4.25 f. o. b. mill for 
No. 1 and $3.25 for No. 2. 


Milwaukee, Wis. 


July 30.—Although speculative pbuilding is 
on the decline, retail yards here are busy sup- 
plying lumber for individual homes. Prices 
on western and southern items are very firm, 
and the red cedar shingle market is rapidly 
advancing. Curtailed production in the West 
and South is having its effect. Local retailers 
have their stocks pretty well down now, and 
are buying every day, but on a closer margin 
than heretofore this season. 

Roland F. Hodges, Waukesha (Wis.) lumber- 
man, was injured when the steering wheel 
came off the car he was driving last week, 
near Black Creek, Wis. He lost control of 
the car and it crashed into a culvert. 


Albuquerque, N. M. 


July 30.—Fred C. Jones, manager of the 
southern California branch of the American 
Box Corporation, San Francisco, which handles 
the business of the corporation throughout the 
South, spent Saturday and Sunday with Col. 
George E. Breece and other Albuquerque 
friends, returning to El Paso that night. He 
has been as far north as St. Louis, and will go 
to Texas to consider the advisability of put- 
ting in warehouses in that State. For fifteen 
years he was with the Madera Lumber & Box 
Co., of El Paso, and as president located in 
Los Angeles last January to develop its busi- 
ness in that extensive market. On July 1 he 
consolidated this business with that of the 
American Box Corporation. While here he 
purchased several cars of tangerine (citrus) 
boxes for shipment to Florida, and expects 


fifty or seventy cars of vegetable crates to 
follow. 





A recent conference was held at Flagstaft 
Ariz., of the box manufacturers of Phoenix, 
Ariz., with lumber manufacturers of northern 
Arizona, concerning prices and other matterg 
connected with the furnishing of box lumber, 
The box men were represented by Joe Cc. 
Dolan, owner of the Dolan Box Co.; Mr. Selig- 
man, of the Arizona Box Co., and Ed. O’ Malley 
of the West Side Box Co., all of Phoenix. The 
lumber manufacturers were I. B. Koch, vice 
president and general manager of the Arizona 
Lumber & Timber Co., Flagstaff; A. J. Me. 
Quatters, chairman of the board of directors 
of the Cady Lumber Corporation, of MeNary 
and Flagstaff; and R. A. Nickerson, manager 
of the Saginaw & Manistee Lumber Co., of 
Williams. The Phoenix box manufacturers 
now use between 25,000,000 and 30,000,000 feet 
of lumber a year for boxes and crates, Fol- 
lowing this conference Mr. Koch paid a busj- 
ness visit to San Francisco. 

R. F. Lilly, vice president and treasurer of 
the Cady Lumber Corporation, visited the new 
mill at Standard, Ariz., last week, in company 
with David V. Fennessey, 6f El Paso, consult- 
ing engineer. The logging road is now con- 
structed to a point eight miles beyond the 
mill, to provide the main artery for the spurs, 
and four 500-horsepower Babcock & Willcox 
water-tube boilers are being installed at the 
mill; also a well drilled to furnish water for 
the log pond, but operation of the mill wil 
not be begun until fall. A. J. McQuatters, 
of the corporation, made a business visit to 
Chicago last week. 

A freight-rate ruling of importance to the 
sash and door manufacturers in Albuquerque, 
N. M., and El Paso and Waco, Tex., is the 
application of the regular lumber rate to ship- 
ments of sash, doors, and blinds. 

E. L. Kurth, vice president Angelina County 
Lumber Co., Keltys, Tex., and his family 
are summering at Bishop’s Lodge, near Santa 
Fe, and Mr. Kurth, in company with Charles 
Proebstel, president of the Santa Fe Builders’ 
Supply Co., was calling on Albuquerque lum- 
bermen Saturday. 

Fred B. Lott has taken a position with the 
Southwestern Sash & Door Co. 

'N. H. Huey, Hoo-Hoo Counselor for Arizona, 
while here recently from Phoenix, Ariz., stated 
that a joint meeting for the clubs of Phoenix, 
Albuquerque, and El Paso is planned to be 
held in the latter city on Sept. 21 and 22. 


Seattle, Wash. 


July 28.—Stocks of lumber are badly broken, 
as a result of continued demand, and it is get- 


_ting increasingly difficult to place badly mixed 


orders for quick shipment. One large manu- 
facturer, whose prompt shipment of orders has 
long been his boast, today said that the aver- 
age time elapsing between receipt of order and 
its shipment is eighteen days, while normally 
no more than six to eight days are required. 
He told of having eight carloads of lumber 
held up until a standard pattern of dropsiding 
could be run to complete them. 

Lumbermen of this section still report a 
good volume of mixed orders from the yard 
trade. California is still taking a normal 
amount, and at good prices. Export business, 
especially to Japan and Australia, is better; 
orders being more plentiful. Mills are now 
asking, and getting, $25 base on fir shipped to 
the Atlantic coast, and while there is resist- 
ance to this price at the receiving end, buyers 
who had steamer space contracted for are pay- 
ing this price in order to fill their commit- 
ments. Considerable lumber is therefore leav- 
ing here for that market unsold. 

Red cedar shingles continue to advance. 
They are in good demand, and cedar logs are 
searce, hence the mills are able to keep well 
sold up. During last week two staining firms 
have scoured the district for shingles with 
which to take care of their rapidly increasing 
business. 

The log market remains stationary. There 
are few logs being offered, and those come 
mostly from truck loggers, and few are suit- 
able for the mills producing the higher grades 
of lumber. Clear logs are short at the mills 
and will be until the weather permits resump- 
tion of logging. Manufacturers say the effect 
of this shortage will be higher prices for the 
items in lumber requiring clear logs in their 
manufacture. 

Mill order files are in good shape, almost 
without exception, and there is a reluctance 
on the part of many sales managers to book 
very far ahead. 

Earl R. Cable, general manager Perma-Stain 
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— a 
Cleveland, Ohio, called in Seattle during . 
ne ~ week. His company buys red cedar Boston, Mass. 


Douglas Pacific 


shingles, stains them, and re-sells them in the 


















































ern July 31.—This is the height of the vacation 
ters Ohio market. He reports a oe increase in jason, and efforts to move lumber stocks are Fir DOUGLAS FIR Hemlock 
ber, this business in his territory, w ich he attrib- relaxed. A seasonable volume of lumber was 
© utes largely ee ee oo moved here last week, and prices were well (7 = 
slig- R. D. Hunting, of Cedar Rapids, Iowa, maintained in most departments of the mar- 
lley, stopped over in Seattle on a hurried trip he jj.) - 
The made to call on the firms for which he sells. F. U. Beale, jr., and John A. Rooney have 
vice Thomas Gunter, of Kansas City, visited the j,ineq the sales organization of the Davenport- 
ona Mumby Lumber & Shingle Co., here, as well ‘hyang Co, Mr. Beale is to have charge of the 
Mc. as its two mills at Bordeaux and Malone, last Connecticut and western Massachusetts terri- : 
tors week. Mr. Gunter has represented this firm tory, and to look after lumber shipments D a 
lary in his district for many years. through the port of New London, Conn. Mr. ouglas F Yr 
ger Stanley Hood, manager Sioux City (Iowa) Rooney, formerly with Robert R. Sizer & Co., 
, of office of the Warren Lamb Lumber Co., accom- 4 ¢ New York, is to act as supercargo and have Ex y | it ti 
rers panied by his bride, was among the week’s charge of all intercoastal steamers discharg- p 0 a on 
“3 callers. , : P ing at New England ports. 
*ol- Several local wholesalers, who are conserva- ‘C4 E rt Cc 
usi- Birmingham, Ala. tive merchants of long experience, said today xpo 0. 
July 30.—Retailers have found business that their estimates of the production of east- 
é... rather quiet, though every yard in the district pe pram ga indicate an early and substan- 
any seems to be busy with deliveries. Most sales , EXPORT SHIPPERS— 
ult- have been made on estimates thirty days old. 
-on- Retailers’ stocks are on the increase and most CARGO and PARCEL 
the yards have them fairly well balanced. Mill Quotations on Timber Iss 
urs, prices have shown a tendency to decline. ues SHIPMENTS TO ALL 
cox Some lists are higher than those of June, but Quotations on lumber company short terms are FOREIGN MARKETS 
the cuts have been made to move certain items. on a yield basis except for bonds selling at or 
for Upper grades 3- and 4-inch and 1x8-inch sid- oo. can avten 
will ing have been —_ ss = gprs “4 : —Due 1930— 
ate. Lower grades were the best sellers. 0. Short Term— Bid Asked ; HEAD 
:- 3 in 1x4-inch sold at $12.50 to $16; No. 2 Pet. Pet. a 
ranged from $17.50 to $20, mill. The 1x3-inch Bear Creek Log Co. ist 6s8.......... 6.20 6.85 1125 Henry Building, 
the No. 2 flooring ranged from $16 to $19, mill. WP. Boon a beet st ist bie. . ete SEATTLE, WASH. 
que, There is no demand for 3-inch No, 3 flooring. Connor Lbr. & Ld. Co, 1st 6s...... . 6.20 65.85 
the Six-inch No. 3 worked on oan one y ¥, Cover & Seas ba tort Sasceare we os a 
. $15, while 1x6-inch S4S sheathing brought $1 orchester Lumber Co. ist 68....... . . RAN : 
Be to $16, and 1x8-inch was $1 more, but wider Biporium Forestry Co. ist 68.1.1... 6.30 6:88 SAN FRANCISCO, CALIF 
nty widths went begging. There were a few saleS fianner Company ist 6s........ 6.30 5.85 . ? 
nily of 1x6-inch and wider at about $13.50 to $14, Glade Creek Lbr. Co. ist 6%s... 6.20 5.85 PORTLAND, ORE. 
inta mill base. The otoet, one -tot ae tg Bog mare dg ah ge A RR hp Oe es ee ‘ 
rles $20 and $20.50, both transits and mill ship- . F. Ingh reget» eile 
ers’ ments; 10- to 16-foot remained about $21, and Keystone. Wood C. & tir Co, Ist 6s.. 76 CABLE ADDRESS, all offices, FIREXCO 
um- straight 16-foot were $24. Demand for long amar Lumber Co, Ist 68..........- .. . 
joists fell off. Rumors of another advance by W-,D MacRae Lbr. Co. Ist 6s........ —_ 
the end-matching mills caused some flurry in buy- eam itnietes she Gan A gn 6.20 «5.85 Cc. I. F. OFFERS 
Be 7 ce oe ca aoa ie eee ee... oe: on Request 
’ 1g cca r : Saginaw & Man, Lbr. Co. Ist 6s...... 6.20 5.85 o a 
ited matched sheathing, 1x6- and 1x8-inch, was  gpring Creek Lbr. Co. Ist 68......... 6.20 5.85 
nix, strong at $23.50. Lath went from $3.90 to Stack Lbr. Co, Ist %8..2.0-scccsscece 6.30 5.85 
be $4.50, f. o. b. Birmingham, and some quoted Temple (Knox) Lbr. Co, 1st 7s....... 101.93 102.80 — 
higher. Kiln dried stock is not so strong, Ompaae Mille’ & , ne hg Be Rete 15 "— oo 
as this market uses very few kiln-dried lath. baat. the Ma 3 
Some contractors are reported to be unwilling Long Term— Bid Asked 
to accept No. 1 grade-marked dense longleaf soos fae Co. Ist 68.......000. A, ee A New Book by the 
cen, for special jobs, and —- nopnerenne - _ 1 Clayton and Anson Mark 1st 6s...... 99.50 100 Pa 
et- items selected b ards from small-mill ship- Campbell River Tbr. Co. Ltd. Ist 6s.. 99 10 6 
ne? asin thin Gredesenes showiue tak Gb ace Gee Land Co, ist 6%s..-100 102.56 Lumberman Poet 
nu- tractors require education on lumber values. a a Rn BR BR "6.25 16.00 
has R. J. Thornton, for several years sales man- Rogue River Lumber Co...........- - 98.50 100 
jer- ager for the Stringfellow Lumber Co., has a ere gg Ist 644s... eo eo 
and taken charge as manager of the Warrior River {yee eee tees Bae 8 
m Lumber Co.’s Rickwood retail yard. (Quoted by Baker, Fentress & Co., July 28, 1928) e Car 
red. 
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CRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 




















The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 







1108 OTEEL COMPANY 


J 
PIT TesUFeH. OA 








GILBERT NELSON & CO. 


Public Accountants 
i! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 

















—SAWS= 
Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


,Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, 
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Chicago, III. 








Henry D. Foote, of the Henry D. Foote 
Lumber Co., Alexandria, La., was in Chicago 
last week getting a line on the car material 
situation. 


G. W. Atwood, of the Atwood Lumber Co., 
Grand Rapids, Mich. was in Chicago last 
week sizing up the northern hardwood situa- 
tion in local territory. 


E, E. Pantzer, of the Pantzer Lumber Co., 
Sheboygan, Wis., when in Chicago Aug. 1 
reported a very satisfactory volume of retail 
business in his territory. 


Leroy B. Smith, who is associated with C. 
W. Molin, lath specialist, is spending a few 
days at Wausau, Wis., where his wife and 
daughter are vacationing. 


Harry Montgomery, vice president of the 
Hill-Behan Lumber Co., is.back at his desk 
after an enjoyable vacation with his family 
in and around Petoskey, Mich. 


John H. Shook, of Shook Bros., left July 
28 for a couple of weeks rest and recreation 
at Fish Creek, Door County, Wis. He was 
accompanied by his wife and two children. 


W. L. Prickett, vice president of the Long- 
Bell Lumber Co., Kansas City, Mo., was in 
Chicago last week conferring with C. W. 
Lawrance, district manager of the company. 


Harry Joseph, of the Joseph Bros. Lumber 
Co., returned this week from a fishing trip 
in the Manitowish country of Wisconsin, where 
he was fortunate enough to catch a 24-pound 
muskie. 


Fred Larkins, secretary and assistant man- 
ager of the Morgan Lumber & Manufacturing 
Co., Charleston, W. Va., was in Chicago last 
week calling on some of his old friends in 
the local trade. 


A. H. Klass, vice president and sales man- 
ager of the Holt Lumber Co., prominent man- 
ufacturer of northern hardwoods, with: head- 
quarters at Oconto, Wis., made a _ business 
trip to Chicago last week. 


Lee Shepherd, of the John C. Shepherd Lum- 
ber Co., Montgomery, Ala., spent most of the 
week in Chicago on a combined recreation and 
business trip, during which he played a little 
golf and looked over the lumber situation in 
this territory. 


Nat F. Wolfe, of the Nat F. Wolfe Lum- 
ber Co., is back on the job after a two weeks’ 
vacation in the woods of northern Wisconsin. 
Nat stated that he tried his hand at fishing 
for muskies, but as he did not land any he 
concluded that they were also taking a vaca- 
tion. 


Frank R. Gadd, of Memphis, Tenn., field rep- 
resentative Hardwood Manufacturers’ Institute, 
spent several days in Chicago this week in the 
course of a vacation with his family. The 
motored from Memphis and planned to visit 
for some time in Dixon, IIl., before return- 
ing home. 


William R. Friedel, secretary Hardwood In- 
terior Trim Manufacturers’ Association, Mem- 
phis, Tenn., was a Chicago visitor during the 
week. Mr. Friedel reports a promising outlook 
for the interior trim business and says that 
the members of his association generally are 
reporting a very satisfactory business. 


C. A. Goodman, of the Sawyer Goodman 
Co., Marinette, Wis.,-passed through Chicago 
on Friday of last week on his return to 
headquarters following an eastern business 
trip. Mr. Goodman reportéd that prospects 
for northern wood products were very encour- 
aging in the consuming centers he visited. 


R. M. Williamson, well known lumberman 
and plan book purveyor of Dallas, Tex., who 
is familiarly known to practically every retail 





lumber dealer in Texas and the Southwest 
as “Uncle Bob,” with his family is vacation. 
ing for a short time at the Edgewater Beach 
Hotel in Chicago. Mr. Williamson gives 
very optimistic report as to conditions in Texas 
and makes the statement without fear of con- 
tradiction that in the Lone Star State are 
located the best, most aggressive and most 
progressive retail lumber merchants in the 
country. 


J. J. Donovan, of Bloedel Donovan Lumber 
Mills, Bellingham, Wash., was in Chicago the 
first of the week having stopped off here for 
a visit with the family of his daughter at 
Winnetka on his way back to the Coast, after 
a combined business and pleasure trip East, 
While on this trip Mr. Donovan has been 
making a rather close study of the political 
situation and being an enthusiastic booster for 
Herbert Hoover is returning to the Coast con- 
siderably encouraged over the outlook for the 
success of the Hoover ticket in the fall elec- 
tions. While in Chicago, Mr. Donovan con- 
ferred with E. W. Bache, sales manager for 
his company in charge of the central western 
territory. Mr. Bache and Mr. Donovan left 
for the Pacific coast this week and both will 
be present at'a sales conference of members 
of the organization to be held in Seattle. 


Lumberwoman Hangs Out Shingle 


The first woman alone and unassisted to 
venture into the commission lumber business 
in Chicago—the greatest lumber market in the 
world and perhaps also the most competitive— 
on Monday of this week opened her office at 
Room 602 Great North- 
ern Building, 20 West 
Jackson _ Boulevard. 





She is Miss B. E. 
White, who for ten 
years has been con- 


nected with the Acme 
Lumber & Shingle Co. 
and its recent successor, 
the Barker-Fall Lum- 
ber Co:, as secretary to 
A. J. Barker. 

Miss White will con- 
duct her business under 
the firm name of Bob 
White—Lumber, “Bob” 
being the nickname by 
which she is familiarly 
known to the many re- 
tailers and colleagues 
in the Chicago area whom she counts amon 
her friends. She will handle lumber of all 
kinds, southern, western and northern, but will 
devote particular attention to Inland Empire 
and West Coast products, including Pondosa 
pine, spruce, Douglas fir and California pines. 
Red cedar shingles and northern lath will also 
be among her staples in the trade. She will 
cater both to the retail and industrial trade 
throughout the so-called Greater Chicago area. 


Chicago’s only all-around lumberwoman is 
fully capable of carrying her enterprise to 
success. Not only is she of the energetic busi- 
ness type, backed by considerable business 
experience, but she has during her ten years’ 
connection with the industry continuously 
studied lumber until she knows it as thor- 
oughly as most of her male competitors, She 
has besides a pleasant personality which has 
gained for her the good will and esteem of 
every lumberman she has so far come in con- 
tact with and which is bound to win her 
many new friends in the trade. 

Miss White left last Wednesday night for 
the Inland Empire and the Pacific coast, where 
she expects to spend three or four weeks in- 
specting the mills and making connections. 
Her itinerary includes some of the. best known 











MISS B. E. WHITE; 
Bob White—Lumber, 
Chicago 
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Pondosa pine mills in Idaho and western 
Washington, the’ spruce mills in British Co- 
jumbia, the Douglas fir mills on Gray’s Har- 
hor, and several leading California pine mills. 

During her three initial business days, she 
not only booked orders for a number of cars, 
but received also several commissions to ex- 
ecute while on the Coast, from buyers seek- 
ing certain classes of stock and eager to con- 
tract for future supplies. 


Improving Redwood Service to Buyers 


Announcement was made this week by W. R. 
McMillan, sales manager of the Hammond 
Lumber Co. (Inc.), that that concern which 
is located at 601 West 138th Street (Riverdale 
Station), Chicago, has taken over the sales 


issue of Moore Facts’ will be sent promptly by 
the Moore Dry Kiln Co. to those requesting 
same. 





Buys Michigan Sawmill and Timber 


William Bonifas, president of the Winegar- 
Gorman Lumber Co., which maintains sales 
offices at 39 South LaSalle Street, Chicago, 
and operates mills at Winegar, Wis., and 
Bonifas, Mich., has recently purchased the saw- 
mill at Marenisco, Mich., of the Charcoal Iron 
Co. interests, together with 29,000 acres of 
timber land located in Gogebic and Ontonagon 
counties. Arrangements are being made to re- 
model the sawmill, two ball-bearing bands and 
a resaw being installed. This new purchase, 
together with extensive timber holdings already 











The large warehouse of the Hammond Lumber Co. (Inc.) located on the 


Indiana Harbor 


organization of the Humboidt Redwood Co., 
3659 Loomis Place, Chicago. The Hammond 
Lumber Co. is a large manufacturer and dis- 
tributer of Pacific coast lumber, and in con- 
nection with this announcement Mr. McMillan 
says: “The Humboldt Redwood Co. has 
handled the stock of the Hammond company 
for more than 20 years in the States of Ohio, 
Indiana, Michigan and Wisconsin, and the 
present move is made with the idea of im- 
proving the Hammond service to its customers. 
The company feels that by handling inquiries 
direct, quicker and better service can be de- 
livered. Accordingly inquiries and orders 
from redwood customers in these four States 
will now come direct to the Hammond offices.” 


This is just one of a number of moves the 
Hammond Lumber Co. (Inc.) has made in 
the last two or three years to befter its serv- 
ice to redwood and other Pacific coast lumber 
buyers in the central and eastern States. The 
eastern sales office of the company was moved 
to Chicago about three years ago. Since then 
it has acquired a site of 13 acres on the In- 
diana Harbor Belt Railroad and erected a 
warehouse 160x400 feet. This gives the com- 
pany a storage capacity for about 10,000,000 
feet of lumber. 


The Hammond Lumber Co. (Inc.) is now 
serving its customers both from its Chicago 
yard and warehouse and direct from its three 
manufacturing plants, the Hammond Lumber 
Co., Samoa, Calif., the Hammond Lumber Co., 
Mill City, Ore., and the Hammond-Tillamook 
Lumber Co., Garibaldi, Ore. The facilities of 
these three manufacturing plants enable the 
company to offer a complete line of products 
in redwood, Douglas fir, white pine, hemlock, 
California white pine and California sugar 
pine. 


Of Interest to Dry Kiln Operators 


The latest issue of Moore Facts, published by 
the Moore Dry Kiln Co., of Jacksonville, Fila., 
and North Portland, Ore., contains eight pages 
of interesting material to dry kiln operators. 
Among the illustrated articles appearing therein 
are “The Importance of Circulation in Lumber 
Drying”; “Moore’s Reversible Cross-Circula- 
tion Kiln’; “A New Method of Truck Lubri- 
cation”; “Equipment for Testin;zy Moisture Con- 
tent of Lumber Samples.” A copy of this new 


Belt Railroad 


owned in this vicinity, will make a long-time 
operation. 

It is the intention to confine the Marenisco 
mill entirely to the sawing of hardwood, which 
will be marketed through the Winegar-Gorman 
Lumber Co., of Chicago. 


Tribute to World War Hero 


Mi_waukeE, Wis., Aug. 1.—An honor has 
come to the family of Don S. Montgomery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association, and to the memory of his brother, 
Lieut. Frank Talbot Montgomery, of Wausau, 
Wis., who was killed in the World War, by 
having one of the company streets at Fort 
Sheridan named after Lieut. Montgomery. 


Lieut. Montgomery was one of the graduates 
of the original training camp at Fort Sheri- 
dan, and company streets are to be named 
in honor of other graduates who lost their 
lives in the war, all of whom were distin- 
guished for bravery. 


The citation on Lieut.. Montgomery, reads: 


Gen. Michael J. Lenehan, headquarters of 
the 77th division in France, recorded in the 
following general orders of the division, a 
tribute to the valorous conduct of the follow- 
ing officer, who has distinguished himself by 
his splendid courage, service, and sacrifice: 


“Lieut. Frank Talbot Montgomery, 305th In- 
fantry (3rd company, ist Fort Sheridan 
R. O. T. C.) (deceased) did on Oct. 3, 1918, in 
the Bois de la Naza, Argonne Forest, proceed 
under the command of one other officer with a 
detachment of the 305th infantry, machine 
gun company, into an exposed position in order 
to beat down enemy fire and thus facilitate 
the infantry’s advance; the commander of the 
detachment was killed by enemy shell fire, and 
at the same time Lieut. Montgomery was mor- 
tally wounded. 


orders for the carrying out of the mission; in 
so doing, he not only set a fine example for 
his men but also displayed exceptional devo- 
tion to duty.” 


Harvarp Economic Society’s wholesale price 
index declined to 99.8 for the week ended July 
18 from 100 for the week before. For the 
week ended July 20, Dun’s Review reported 23 
declines and 20 advances in commodity prices, 
compared with 36 advances and 36 declines for 
the corresponding period of 1927, 





Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. William -St., NEW YORK CITY 




















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss: That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220So.State St. 537 Mer. Exch. Bldg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 
































Yet he took command and. 
refused to be evacuated until he had given . 


‘I'm the Douglas 
= Fir Houn’ 


you have heard so much about. 
Lumberdealers and theirwives 
were “wild” about me at the 
different conventions. I'll at- 
tract as much attention in your 
city and stimulate business for 
you. 

“I am very inexpensive and can be used ina 
hundred different ways to build sales and good- 
will for you.” 


Write today for our proposition and prices. 


TILLICUM TOYS, inc. 


Tacoma, Washington 


HOTEL BENSON 


Portland, Ore. 


E_ believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 


Owners and 
Operators 
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SOUTHERN PINE 


This Week’s Lumber Prices q 


Following are f. o. b. mill sale prices as reported from Kansas City, Mo., for the week ended July 28: 














Plooring Finish, all 10-20’ Fencing, 818, Longleaf Timbers Jambs Shortleaf Dimensio 
1x3” E.G. B&better Rough: 10-20 No. 1 Sq. E&S Bahbetter: s181—E 
B&Btr, 10-20’...$62. 4 cniena oe a 41.94 No. 1— S48, 20’ and 1%, LY & 2x4 No. 2— 3 
No, 1, 6-20", oseee 42.5 1x8” Cesccese ty =. ecccccce 9 a epee | ee neces 72.04 | 2x 4”, 28 oe 22.89 
No. 3, 6-20’..... 39:00 1x5 and 10” Ont saeeen " P idebnowwe : E ibe 3.81 
ao wee Ee agree 4.18 | no. 2— BP: nedaen aa 30.42 Dimension, SIS1E | 
B&Btr, 10-20’... 37.25 6/4 & 8/4x4, + ya 19.00 BP dats ne . 40.63 | No. 1— |, 18820 25.85 
No. 1, 10-20 31.75 OE  eeenss 59.75 lela 20.81 Shiplap Short- Long- | 2x 6”, 10’ ..... 18.78 
No. 2, 6-20’ 28.05 6/4 & 8/4x5, Ma. 3 - 3 a 30-20" leaf leaf a ese 20.70 
1x4” E.G.— 0&12” . 9.75 . ~ o. 1 ¢ ): i503 | 2X,4% 10° Pre 75 28.59 | eae 21.00 
B&Btr, 10-20’... 60.08 | B&better Surfaced: 1x4" sw eeeeeee Re “beet 9°38 12’ 25.88 27.35 18&20’ 22.69 
1x4” F.G.— apes -30 1X6” see eeees 15. No, “3 "(10- aes ee 16) as 27.84 28.82 2x 8”, 10° Vovae 21.00 

Btr, 10-20’... 38.72 SE ‘ccnscoes .35 1 , 39. ; PS cea 24.80 
No. 110-20" 33.78 oS RINE SE 6.13 | Boards, 10-20): steeeees Het 2x 8", 10’ 22.18 24.38 16" ai 22.84 
0. 2; 10-20’ 23.41 1x5 and 10”.. 52.55 No. e Rf ee es ee . ace : ri) 2557 
2 Cei nana ae 2.31 genres’ 34.08 a = 3. (ail 6- weds 63 16" oa 24.52 26.61 2x10”, 12° Vee 22.32 
x4”, 10x20’— 5/4x4, 6&8”... 58.29 inl Ay acationstela i prtteesee . 1 ’. 36.31 38. Fe oe 25.87 
lee noses 32.05 5/4&10 & 12” 65.67 SEES”. svvovee 47.98 dxhon *2222222 18:82 2x 8”, 10’ 25.50 26.13 , 18&20° .. 26.25 
an aptaweree 31.30 6” & 8/4x4, No. 2 fall 10 to 20): Drop Siding 2” re eS 2x12 12’ ewse 24.25 
a tee 19.36 OT: cscces I Be aap ahh 1x6”, 10-20’— 16° ... 27.31 27.46 we eee 25.25 

Partition C Surfaced: =e py RS: at 37.14 &20 - 26.22 31.00 18&20 28.03 
1x4”— eA <r 41.50 1x12” .....ee. cs oe 4 eee 34.93 | 2x10”, 10’ 27.77 .... No. 3— 

B&Btr ........ 40.63 Ss i ccne tel 39.42 3. MI 6:20" oa teases 24.29 .++ 28.23 81.50 CO 13.83 
Te Ee eseaenkek 37.75 ot SE egopenee: am| “22 @ D: nee sie ends 16’ ... 28.10 31.05 a eg 13.06 
eee 25.25 1x5 and 10”.. 45.72 te Jotvsoes 17.43 ng ase &20’. 29.26 33.75 ae ee 12.75 

Car Material gerne 52.02 Bart sreeeee i7-6@ | Bé&better: 2x12”, 10° 27.76 ... Byrkit Lath 
(All 1x4 & 6”): Plaster Lath KLIP neeeeee . 4 and 6”..... 47.417 .-. 27.96 37.18 | 4 and 6’........ 13.70 
B&Btr, 9 and No. 1, %”, 4’ 3.03 | No. 4, all widths ager Pence 52.01 16’ ... 29.96 43.45 | 8 and 10’....... 4.17 
Fen ipasaek 38.00 | No. 2, %”, 4’ 2.05 and lengths... 9.00 Sand 10” 61.42 18&20’. 33.96 45.00 | 12’ and longer.. 14.74 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5" 6” 8” 10” 12” 
Dé&btr. . $47.00 . $52.00 $52.00 $72.00 $87.00 
No. 1 & 

btr.*. 45.00 .... 50.00 50.00 67.00 82.00 
No: 1.. 44.00 His 47.00 48.00 59.00 67.00 
No. 2.. 40.75 $39. 25 38.75 38.75 38.75 48.00 
No. 3.. 33.75 34.25 34.25 35.25 35.25 37.00 
No: 4.. 31.00 . 83.00 33.50 33.50 33.50 
5/&6/4— 4”&wdr. 4,6&8” 10” 12” 
RE = on owen aah wai $67.00 $69.00 $72.00 $82.00 
No. Per creereense 62.00 64.00 67.00 77.00 

ok [ora ae 55.00 57.00 60.00 70.00 


For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, ‘all widths, add $6; 
No. 4, $4. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
Dé&btr., 4-inch..$28.00 EE, 4-inch....... $18.00 
6-inch.. 31.00 6-inch 0 
Spruce and pine lath, 4-foot; No. 1, $7.75; No. 
2, $6.45. 


RED CEDAR SHINGLES 


Seattle, Wash., July 28.—Eastern prices per 
thousand, four or five bunches, f.o.b. mill are: 
tandard 





First Grades, 8 Stock 
_ & i,  SPe apa tpesies $ 2.50@$2.55 
Extra stars, 6/2, mixed with lum- 

Ge G0 GNA Jo oc vecvst ecard 2.50 2.65 
OES”, ee 2.95 3.00 
Extra Clears, 5/2 mixed with lum- 

iti? SO coccewvevereess 3.00 
EY” 5: Ac dri he: a's ice Bw encase 0. 3.80 3.90 
XXXXX, mixed, lumber/shgls.... 3.80 3.90 
i 220 <0 os cele ips see detes 6 < 3.65 3.70 
ea a i ee Sede de arent das ne 4.80 4.85 


Royals 


Perfections, mixed, lumber/shegls. 4.75 4.80 
11. 
Royals, mixed, lumber /shgis <a 11.75 


Dimensions 5” 5/2............... 3. eed a 

Pirst Grades, Rite-Grade Inspected Stoc 
DT. GD. cos ee wthibeces ¥é 2.55 760 
DR AMOREE %...« coccaheetaeeed 3.20 
Dt w¢behses eee cemeaen sone 3.95 
SN hans hehis 2 adschabeilth acews are — 
ROT A Pa 4.85 5.00 

Second Grades, Standard Stock 

eee le A ps 1.05 1.10 
Common Stars, 6/2, mixed, lumber 

a ee 24 cl ataodtiecuc edie 1.15 
Commmen Stare, 6/8. . cccciceccecus 1.35 1.45 
Common Stars, 5/2, mixed, lumber 

4. 2 ee eae 1.40 
> Se ert 05 2.10 
Common Clears, mixed, lumber 

Oe See no ak cone dea cesteue 2.10 
—e Columbia Stock, Seattle 1 
ES te die wo 6.0 da deo ada alee Ged +00 
PENS eae mae - 4.80 
PP Ss 00s tddiweteices cee 5.00 
See CO PO). ccs sdeeseeuun 11.75 








Norfolk, Va., July 30.—Following are typical 
average f. o. b. Norfolk prices, made during 
the week ended July 28, as reported by the 
North Carolina Pine Association. 


Rough: 
Edge, 4/4— 
DE Gendt wteweddeetdcboande ces eave $45.85 
eT ee ee 23.21 
Bé&better No. 1 = No. 2 iets 
2 ores $41.97 
ee stra 45.13 isiadert 
oe Oe cscs 46.52 $36.83 $27.65 $22.57 
cS en 48.85 se équnre rr 
1 Ew nabs 49.18 37.32 27.70 22.75 
SE. scice 52.80 40.50 27.39 SP- 
See ova es 65.19 44.70 28.77 24.50 
Edge, B&better 
ES ied ach boda wa Wes hee tebsenewewecw’ $63.96 
DE ‘dn bodeeve wows anda che nves «tanats 68.73 
eR ry ee ee 52.92 
SE DATE DOTINE, onc cnr gccrcrcccevcseces 16.98 
Dt cis tribe vbucees oc chod's oe ennee Ge 5.17 
Dressed: 2%” 3”°& 
Flooring— Width Wider 
EEE vonteccucevcectace $42.01 $41.03 
De eee 35.98 34.63 
BBbetter, BEBG" cn ccccccccccccccess $43.25 
I ME a bi ar dicmtaee shaven te oc dw died a 40.05 
Bark strip partition, B&better.......... $33.41 
Box bark strips, dress or resawn........ 17.28 
Boofers: No. 2 *Air 
dressed dried 
EE” shissnn tecucseevasnsde ba $28.70 $20.74 
DE schaibeuiasecadkdedeevencn 28.67 21.66 
TTS Gos sd'ns arte) aie BOR the Gi caddie d tin ince 29.00 21.93 
BE handles walks be dackaséenen 30.47 22.36 


*F. o. b. Macon, Ga. 


ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b.. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 21: 

Pioo 





1x3” 1x4” 
Edge grain—Bé&better ........ $61.50 $61.00 
Flat ee Sailcas tae aici 42.50 39.25 
aes ae eA ae 32.25 
No. 2 sie a ‘Gates : 24.50 
on a 

Boston partition, B&better, 1x4”........ $41.00 
Drop siding, B&better 1x6”............. 39.25 

Pinish and Moldings 
Finish, 1x5@10” Bé&better .............. $62.75 
4&5&10” B&better ............ 76.00 
COP GT We I os oc pend cw ecedevee 67.50 


Discount on moldings, 1%” and under.. 36% 
”“ and over... 29% 


Boards ad Shiplap 

Boards and shiplap, ix on Biews> «« $36.00 
Bae o PO Wickens 27.0 

I, © COU a ae Wate hig wo is a 23.25 
oS, eee 19.00 

imension 

- ek £ eS SS Peer $25.75 
le OS apes 25.25 
6 Te ee séaccescteasecee 31.75 

oe | Ue Ee * GS eee i ee 22.25 
ee pik ok 00's o's as ce oe 24.50 

Ok oe eases cetes sate ‘ ceesees $3.25 





[Special telegram to AmerIcAN LuMBERMAN] 
Portland, Ore., July 31.—F. o. b. mill prices 
on actual sales of fir, July 27, 28 and 30, direct 
and wholesale, reported by West Coast mills 
te the Davis Statistical Bureau, were as fol- 
ows: 


Vertical Grain Flooring 


B B&btr Cc D 
OE. n.den werd eee $36.00 $36.25 $29.25 seee 
5 sce ach oe ee eae 37.25 Ree 
RPE” cccwseercs : 47.50 
Plat Grain Flooring 
Core eee 25.50 20.25 
ME” kdsvceseeass 32.00 28.75 
, Mixed Grain Flooring 
SE -scsacacenees oars meee $15.25 
Ceiling 
LCT re 24.25 20.00 
ee” «testoesuan 24.75 20.25 
Drop Siding, 1x6” 
Os aanss ea ones 31.50 26.25 
2a ‘ 32.25 27.50 asian 
See 17.00 
Pinish, Kiln ‘Dried ond ‘Surfacea 
1x6” 1x8” 1x12” 
eer ee ee eee eee $43.00 $45.00 $52.50 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
RE ice lida arid $18.50 $17.25 $17.25 $21.25 
 . aes 12.50 13.00 13.00 14.50 
2 OE nee eceeaeens 8.75 8.75 8.75 onal 
Dimension 


12’ 14’ 16’ 18’ 20’ 
No. 1, 2” thick— 
4”.$17.00 $16.75 $18.50 $19.50 $19.25 
6”. 16.00 16.00 17.50 18.00 18.00 $21. 50 $23.50 
8”. 16.50 16.50 17.75 18.25 18.00 21.25 22.75 
10”. 17.50 17.50 18.00 18.50 18.75 21.25 22.00 
12”. 18.00 16.75 18.75 19.25 19.25 22.50 24.00 


22&24’ 26-32’ 


ant”. & $16.26: 10°, Oit.s0: 2. i: $15.75 
Random— ..2x4” 2x6” 2x8” 2x10” 2x12 
MO Becccees $8.75 $8.50 $8.75 $11.75 $12.75 
ee ee 8.00 7.75 ‘hin oe ous 
No. 1 Common Timbers 
9x8 to 4212” to 30’, surfaced. .......5.. $20.00 
Ga Bo SSeIS” te. 60, BOM Mincc ccweccscnde 18.25 
5x5 to 12x12” to 40’, surfaced........... 19.25 
Pir Lath 
Sa SD, BUS OOF «disc cnkestevewinesdeace $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
ae 3 ee ee Re a ee oe ee 29.75 
eae Seca I A Sat i 8 I ng ag eels 38.00 





SOUTHERN PINE TIES 


Mew York, July 31.—Following are quota- 
tions on southern pine railroad ties f. o. D- 
New York: 


All 8’ 6”— Sap Heart 
a a a a $1.30 $1.60 
ee ed tah bday 1.20 1.50 
ee oe ioe deus et eG awe wees . 1.00 1.26 


t 





, 1928 


rices 
irect 
mills 

fol- 


17.00 
x12” 
2.50 


12” 
11,25 
4.50 


}- 32’ 


acoao- 


> 


0 SOR SU ONS Oo, 
* sIMQOO-~I10"- 
-_ on 


wz 
no 
ao 


9.25 


Aveust 4, 1928 


AMERICAN LUMBERMAN 75 








WEST COAST SPRUCE 


[Special telegram to Amertcan LumBerman] 


Portland, Ore., July 31.—The following are 
prices for mixed carlots prevailing here today: 


Finish— — stock— 
ee ere ree $65.00 O/S- eSecisows $27.00 
1x4—10” Se 64.00 5/4 eeeeeeee . 28.00 
ae deena 4 28.00 
Bevel siding— | ereurtce: 31.00 
1x4” wweecee 25.00 OE OTe 00 
eee 27.00 Green box Imbr. 16. 00 





WEST COAST LOGS 


[Special telegram to American LuMBERMAN] 
Portland, Ore., July 31.—Log market quota- 
tions: 


ay yellow: No. 1, $22; No. 2, $17; No. 
$12. 

Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $9@11. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., July 28.—Log quotations: 

Fir: No. 1, $24; No. 2, $18; No. 3, : 

Cedar: Rafts of shingle logs only $18; 
lumber logs, $32. 

Hemlock: No. $13@14; No. 3, $11@12. 

Spruce, No. 1, ay No. 2, $18; No. 3, $12. 


Vancouver, B. C., July 28.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15, No. 3, $10 

Cedar: No. 1, $23; No. , $17; No. 3, $8. 50. 

Hemlock: $11, 


WESTERN RED CEDAR 


Seattle, Wash., July 28.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 18 
foot, f.. o. b. mill: 

Bevel mans, ¥-inch 





Clear “Ar “BR” 
ie. ine sevieke wn $26.00 $23.00 $18.00 
PN,” «<ésscexeown - s 24.00 21.00 
SO * vcnccweaw ea 28.00 23.00 


Clear re... a Siding 
%-inch %-inch 


BAM hit csaSewreisisees $45.00- $39.00 
DRE i:é06.eenscsned sve wee 54.00 43.00 
eee ee 65.0 ah 

Clear Finish, 8- to 16’ 
$2 or 4S ough 
SG 6cderivirecntoeaneee 0 $ 71.00 
SE Sika wx iene ene 80.00 76.00 
See Or Bec bb os ob cedoawbes 90.00 86.00 
Se: UE nde nenatice ctneus 105.00 101.00 


Clear Ceiling o = was, One Side V or B 


1x3 and 4-inch, 10 SBE wbdesnmeduews dss $45.00 
Discount on Moldings 
Made from 1x4” and under........esecees 55% 
ee. a ee a 
Lots of 50,000 feet or more, additional. 5% 
Clear Lattice, S4s, 4- to 16’ 

100 . ft. 
BI” eccnvicd ee We Faber bcd rears shite 
De saves t@iscvabiweatehCe daar cdses 35 





NORTHERN PINE 


Duluth, Minn. July 30.—Following are 
prices on northern while pine f. o. b. Duluth: 


CoMMON RovuGH BOARDS AND FENCING— 


i . 263% 16 ft. 

ee 2. mre ee $42.00 $42.00 $48.00 
x 6” ° 45.00 45.0 47.00 

Se esevenes 49.00 48.00 47.00 
Tr - 57.00 54.00 52.00 

1x12” ° 74.00 72.00 70.00 

No. 2, 1x 4” seeee 34,00 34.00 40.00 
IE 6° .cckvewse SOe 36.00 39.00 

1% 8" cccvccce 0.00 39.00 38.00 

SUG saw esves 42.00 40.00 38.00 

SEES” cecccre's 48.00 46.00 45.00 

No. 3, 1x 4” ° 27.50 27.50 28.50 
IE OY oo wccise + 30.50 30.50 31.50 

BEE snvcvens 32.00 32.00 $2.00 

SEE. eccceces 33.00 32.00 32.00 

1x12” ° 34.00 33.00 33.00 


For all white es Nos. 1 and 2, add $1; 
for S1S or S2S add $1. For resawing add $1. 
S48, D&M, drop siding etc., add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 
No. 5 $19. 


No. 1 Piece Srurr, S1S1E— 


10’ 12’ 14’ 16’ yA 
2x 4” ...$33.50 $31.50 $30.50 $31.50 $33.50 
2x 6” ... 31.50 31.50 30.50 30.50 32.50 
2x 8” ... 33.50 83.50 31.50 31.50 33.50 
2x10” ... 35.50 36.50 36.50 35.50 35.50 
2x12” ... 36.50 387.50 37.50. 36.50 37.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


SIDING 4- AND ig 4- TO 20-FooT— 


Norway 

4 B&btr. EB Cé&btr 
4” socewe $41. +4 $36 50 $27. Poo $17.00 a 06 
cece ee 41.00 81.00 20.00 4.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 81S— 


8’ 12’ 14’ 16’ 
1m 4” cveccees $28.00 $29.00 $29.00 $30.00 
eS escceses 30.50 31.50 31.50 33.00 
 & parrerre 32.50 33.50 33.50 35.00 
E10" oc scscus 34.00 35.00 35.00 86.50 
1x12” ..ccccce 35.00 36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No. 1 Hemlock, S1S1E— 

8’ 10’ 14’ 16’ 
OT Ser $32.00 $32.00 $31.00 $32.00 
BE 6” oc ccccce 29.00 30.00 30.00 32.00 
BES” cvicvcsce 31.00 32.00 31.00 32.00 
2X10” .cccccee 31.00 33.00 33.00 34.00 
2E12" .occcece 31.00 34.00 34.00 35.00 


For No. 2 dimension, deduct $4 from price 
of No. 1. 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 30.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 

Southern Northern and 
Florida Florida Georgia 
Frere $40.00 $44.50 $55.00 
EE. séstesesenes 39.00 42.50 51.00 
0 40.00 44.50 51.00 
DE 9. aslewda ess 50.00 52.50 56.00 
CRIORI ccccccccee GO 49.50 54.00 
0 60.00 64.00 64.00 
 —=E 56.00 61.00 62.00 
i aa myetye 67.50 71.00 
ee TT recs 64.50 69.00 
DE sceiuntee er dvion 83.00 
GUEGEEE ccvsvscee ‘ 77.00 


Lenghts 22 to 24 feet, add $2. 
ge 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 

B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
Bé&btr. flat .... 49.00 No. 3 sap flat.. 18.00 
Air Dried No. 2 Common Roofers 
1x6” %x5% ...$28.00 1x10” %x 9%..$29.50 
1x8” %x7T% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf Dimension, 84S, 44-inch Scant, 


10- to 16-foot 
MCT re GOES <~ SFT misc ccs $30.50 
Me weaten Le te 31.50 
Be ccusepmaend 29.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
Co) ee See $67.00 $62.00 aan 
Eee” DOE sccccce's 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
#- -inch thick, $1 more, 


Red Cedar Bevel diresees 


a (Gee esackbossdees serhe dens «++-- $40.00 
i es Ge viercsne Cue soared ooenesaes 56.00 
Tee, Se sas kvecd se dieceage cp atealsles 65.00 
Maple Flooring f.0.b. Philadel 

4§x2 ae ey 

MFMA First grade .........+. $82.75 88.25 
MFIMA Second grade ......... 70.75 74.25 
MFMA Third grade ........ -- 50.75 54.25 

Pondosa Pine Dressed 

© D No.2 No.3 

El see re $ 67.50 $57.50 $44.25 $38.25 
OE ge eee rr 77.50 62.50 42.25 38.25 
EE oS. ce we es 72.50 62.50 42.25 38.25 
SE? pvak sets 82.50 72.50 42.25 38.25 
DGG keen ieves 97.50 87.50 46.25 39.25 
a” and UW... 102.50 92. uel 51.25 43.25 

Lath, 4-foot N 
a, eee $6.50 c.i. f$6. 75 delivered 
HRemMIOGE 2 ccccccece 4.90 c.i.f.— 5.50 delivered 
Redwood Siding 

4x 6 clear Heart... cccccccccsecveccses $34.25 
%x 8 clear heart... cscccccccccsccces 48.75 
x10 clear Reart....ccceccccveseccsece 56.75 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. b. 
ears flooring mill basis, during the week ended 


July 28: 
MFMA MFMA MFMA 
aple— First Second Third 
eats Pei aes Woe ee. a $74.71 $62.95 $44.46 





NORTHERN HARDWOODS 


i wlewine are py of northern hardwood, 
b. Wausau, is.: 


joes 
FAS Sel. No. 1 No. 2 No. 8 

4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 

5 ‘ 95.00 80.00 65.00 40.00 

6/4 ... 110.00 95.00 65.00 40.00 21.00 

8/4 ... 115.00 100.00 75.00 45.00 22.00 


Basswoop— 
4/4 ... 75.00 65.00 48.00 32.00 23.00 
5/4 . 7.00 67.00 50.00 34.00 24.00 
6/4 - 80.00 70.00 - 53.00 35.00 24.00 
8/4 - 82.00 72.00 68.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 cece 


12/4 :.. 100.00 90.00 75.00 65.00 :... 


Key stock, 4/4, Da 6/4, $80 or on grade; 
FAS, $90; No. Ie $70 $ 

1x4-inch No, 1 face clr. & btr., $65; 1x5- 
inch, $75. 


BrrcH— 


4/4... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 62.00 34.00 20.00 
6/4 ... 96.00 76.00 58.00 36.00 20.00 


; . 60.00 
3/4 ... 80.00 65.00 40.00 25.00 cece 
5/8 ... 75.00 60.00 35.00 25.00 eoee 


For 10-inch & wdr., add $30; 8-inch & wédr., 
add $15; for 5-inch & wadr., 8- foot & lgr., add 


Price of é & 6-foot lengths, $28. 
red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
cleat ae one and two face clear, $70; run of 
plie, 


For sel. 


Sorr ELm— 
4/4 ... 65.00 55.00 45.00 26.00 22.00 
5/4 ... 70.00 60.00 48.00 28.00 23.00 
6/4 ... 80.00 70.00 58.00 28.00 23.00 
8/4 ... 85.00 75.00 63.00 35.00 23.00 
10/4 ... 95.00 85.00 70.00 40.00 cowe 
12/4 ... 100.00 90.00 75.00 45.00 er 
Rock Etm— 
4/4 ... 70.00 oa 45.00 25.00 19.00 
5/4 75.00 ‘ 50.00 28.00 20.00 
6/4 - 75.00 ae 60.00 28.00 20.00 
8/4 ... 80.00 . 60.00 35.00 *25.00 
10/4 ... 95.00 beee 75.00 60.00 vas 
12/4 ... 105.00 peed 85.00 55.90 30.00 
*Bridge plank. 

Sort MapPLe— 

4/4 62.00 52.00 42.00 25.00 19.00 
5/4 .. 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 

4/4 100.00 80.00 65.00 40.00 17.00 


. 115.00 95.08 80.00 650.00 21.00 
Harp Mapie RoucH Fioorine Stock— 


No.1 No.2 No.3A 
com. com. com. 
OPE. 6.336 dnacndsoriar 00809 ogee $20.00 
GPG 0iviesGavensvsccadan ee 3.00 23.00 


Harp Mapie— 
Sel. No. 1&Sel. 


S 6"&wdr. 6”"&wdr. No. 2 No. 3 
ane: ..:8 % 00 $ 55.00 $ 42.00 $ 31.00 $ 17.00 
5/4 ... 80.0 65.00 50.00 34.00 
6/4 ... 88.00 88:00 55.00 34.00 19.00 


Ss 
_ 
ad 
—J 
Oo 


8/4 ... 95.00 75.00 63.00 34.00 21.00 
10/4 ... 110.00 90.00 75.00 45.00 30:00 
12/4 ... 118.00 98.00 83.00 650.00 30.00 


14/4 22: 185.00 125.00 110.00 Y : 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 


and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
BrECH— 

FAS’ Sel. No.1&Sel. No.2 No.3 
5/8 No. 2 com. & better. .... $38.00 $16.00 
4/4 ...$ 55.00 $40.00 $365.00 25.00 19.0 


5/4 ... 60.00 50.00 40.00 30.00 22.00 
6/4 ... 70.00 60.00 60.00 35.00 22.00 
8/4 ... 80.00 see. 60.00 40.00 25.00 


Enp Drisp WHITE MaPie— 


FAS and 

Nos.1 & 2 08.1 & 2 
4/4 se denecoveecsvocee soWbanas $ 85.00 
6/ “ee eee eteseeeeeeeesee 115 -00 0.0 
i cdidsids nibuiideoradee: an 95.00 


6/4 eeOVeceeOGeeeeeseses 130.00 
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APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 30.—<Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OaK— 
4/4 5/4&6/4 8/4 
_ J. Bre $135@145 $145@155 $155@165 
Selects ...... 105@110 110@115 115@120 
No. 1 com.... 80@ 85 85@ 90 90@ 95 
No. 2 com.... 45@ 50 64@ 59 65@ 60 
Sound wormy. 43@ 45 52 57 55 60 


a... eee «66 #60. ae 
PLAIN WHITE AND Rep OakK— 
ae. oc neccene $100@110 $1709 30 $120@135 
Selects ...... 70 76 75 80 85 90 
No. 1 com.... 58 63 68 73 73 78 
No. 2 com.... 43 48 50 65 59 65 
No. 3 com.... 33 24 23 25 24 27 
Sound wormy. 46 48 60@ 62 60 65 
Basswoop— 
i chuddenes $ 70@ 72 $ 70 75 $ 80 85 
No. 1 com.... 53 55 58 61 65 70 
No. 2 com.... 28 31 33 38 38 43 
CHESTNUT— 
DED iscveevess $ 90 95 $105@110 $115@120 
No. 1 com.... 55 60 60 65 65 70 
No. 3 com.... 20 21 21 22 21 22 
Sd. wormy and 
No. 2 com... 29@ 31 33@ 35 35@ 37 
No. 1 common 
& better, 
sound wormy 35@ 38 40@ 42 42@ 44 
BrcH— 
rrr $100@110 $105@115 $110@120 


No. 1 common 
and sel. ... 65 70 70@ 75 70@ 75 
No. 2 com.... 33 35 38@ 40 40@ 42 


BrecH— 
WAD ccces «+++$ 60 65 $ 65@ 70 $ 70@ 76 
No. 1 com.... 40 43 45 48 45 50 
No. 2 com.... 25@ 28 28 30 30 33 
PoPLaR— 
Panel & No. 1, 

13” & wider $140 $150 $160 
Dee's ne were 105 120 130 
Saps & Sel... 80 95 110 
mm DB pecvese 60 65 70 
a Mc ctees $ 38@ 41 44 46 46@ 48 
eS] eae 26@ 28 28 30 30 

MAPLE— 
ae seccceees $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel 46@ 51 58@ 63 63@ 68 

No. 2 com 34@ 36 40 38@ 40 





WEST VIRGINIA WOODS 


Philadelphia, Pa., July 30.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Agh: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62: 5/ and 6/4, $75; 8/4, $865. 

Chestnut: FAS, 4/4, $88@90: 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up: 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@110. Common, 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No. 2—A common, 4/4, $45; 5/ and 6/4, $49; 
8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 

Bed Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$115@120; 8/4, $120@125. Common and select, 
4/4, $60@62.50; 5/ and 6/4, $65@67.50; 8/4, $70 
@75. No. 2 common, 4/4, $45@47.50; 5/ and 
6/4, $47@50; 8/4, $50@655. 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and select, 
4/4, $70@75; 5/ and 6/4, $75@80; 8/4, $80@85. 
No. 2 common, 4/4, $50@53; 5/ and 6/4, $55@ 
58; 8/4, $60@63. ~ 


OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended July 21, as reported by the 
Oak Flooring Manufacturers’ Association: 
t8x2%” 3$x1%” %x2” %x1h%” 

4.37 hace Gaeu 





ist qtd wht..... $10 00 $62.95 
ist qtd red..... 93.50 nase “sep 60.45 
2nd qtd w&r.... 62.58 oes cede 46.09 
1st pln wht..... 73.04 $62.65 59.49 45.28 
lst pin red..... 67.37 61.77 52.13 45.71 
2nd pln wht.... 61.49 52.17 40.57 35.52 
2nd pin red..... 60.31 52.28 42.51 36.74 
2 Oey 42.85 34.80 31.73 28.98 
ee 17.24 18,12 neee 10.13 
%x2” U%xl\” ~.x2” $,x1%” 
ist qtd wht..... $75.50 $75.50 Pye oman 
ist qtd red..... 75.50 75.50 
2nd qtd. w&r... 65.50 65.50 cea 
ist pin wht.... 62.90 61.95 $68.79 
ist pin red..... 59.00 62.12 58.51 een 
2nd pin wht.... 51.73 51.34 51.82 $41.50 
2nd pin red..... 55.34 51.34 45.10 43.42 
OF ea 35.82 35.50 34.98 wees 
os ree obese ceve 7.50 sees 





BLACK WALNUT 


Cincinnati, Ohio, 30.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $265; 8/4, 
Belects,, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
No, 1, 4/4, $92.50@95; 5/4, $105; 6/4, $116; 


8/4, $130. 
No. 2, 4/4, $45; 6&6/4, $50; 8/4, $55. 





POPLAR BEVEL SIDING 


Ky., July 30.—The poplar siding 
market continues quite firm. Production is 
about normal and demand fair. Prices are un- 
changed: 





No.1 No. 2 

FAS Select com. com, 

ee nee $50 $40 $30 $24 
SS aaa inane ee 38 238 22 
4-inch ..... een cheoee 50 35 24 20 





RECEIPTS AND SHIPMENTS 


Receipts and shipments at Chicago were re- 
ported as follows by F. H. Clutton, Secretary 
of Board of Trade: 


RECEIPTS FROM JULY 1 TO JULY 28, INC. 














Lumber Shingles 
ee eee awdda new me 296,708,000 35,583,000 
BED sentitwean beastie 311,272,000 37,019,000 
CCT eee 14,564,000 1,436,000 
RECEIPTS FROM JAN. 1 TO JULY 28 
Lumber Shingles 
a FS eee 2,005,934,000 212,277,000 
GE ~ ctsceeddeanneaen 2,118,674,000 236,667,000 
eee 112,740,000 24,390,000 
SHIPMENTS FROM JULY 1 TO JULY 28, INC. 
Lumber Shingles 
PE -cierewuatns aekcew 97,570,000 33,812,000 
Se sweets p iweseaus 118,206,000 32,320,000 
DOOGTORNE. 6 occ ee ees 20,636,000  .ccccccee 
DES ivicackee’’” sexeeeens 1,492,000 
SHIPMENTS FROM JAN. 1 TO JULY 28 
Lumber Shingles 
re say eae eee 756,746,000 215,532,000 
ae 967,587,000 228,465,000 
eer 210,841,000 12,933,000 





For Editorial Review of Current Market 
Conditions See Page 33 — 





NORTHERN PINE 


CHICAGO, Aug. 1.—July volume of northern 
pine was about on a normal basis, and pros- 
pects are encouraging for the fall, judging 
from the numerous inquiries being received 
for stock. Mill stocks are considerably 
broken, many items being hard to get. Prices 
hold firm. 


BUFFALO, N. Y., July 31.—The northern 
pine market is not showing any great amount 
of activity in the ordinary grades, but there is 
a steady demand for the lower grades and not 
much stock to be had at the mills. Whole- 
salers and box shop owners agree that the low 
grade market is maintaining a very strong 
tone, and prices are up fully $1 from those of 
a year ago. 


HARDWOODS 


CHICAGO, Aug. 1.—Orders are being re- 
ceived in seasonable volume from practically 
all hardwood consumers. Furniture interests 
are taking fair quantities of both northern 
and southern woods. Interior finish factories 
are in the market for considerable quantities 
of gum. Flooring maple is moving well to 
the flooring manufacturers. Automobile body 
plants are buying No. 1 and better 6/4 and 
thicker maple, birch and elm. Prices hold 
steady as a rule, but there is a firmer tendency 
to the better grades of sap gum. Oak flooring 
is stronger and moving in better volume. 


BUFFALO, N. Y., July 31.—The hardwood 
trade continues slow, as is usually the case at 
this time of.year. A better feeling prevails 
as to the prospects for business next month, 
when many buyers are expected to display an 
interest in their fall requirements. Not much 
change in prices has lately been noted, but 
thick maple has been gaining in strength and 





oak is also quite firm in thick stock. A Strong 
position is manifest in the low grades of varij- 
ous woods, 


CINCINNATI, OHIO, July 30.—Inquiries for 
hardwoods here are much larger but buying 
continues on a hand-to-mouth order. Prices 
are steadier and mills and wholesalers are in 
better accord. Oak flooring is in good demand, 
with prices more satisfactory. Sap gum com- 
mon and walnut are wanted in small lots by 
furniture factories. Low grade poplar is in 
demand by box factories. Automobile facto- 
ries and body builders are slowing down their 
buying. Export trade is dull. 


ST. LOUIS, MO., July 30.—Demand for 
southern hardwoods continues on a fair basis 
without featurable change. Not much im- 
provement has been felt here from the furni- 
ture shows. Most of the business is coming 
from flooring concerns wanting flooring oak; 
box factories, whose buying of low-grade sap 
gum and cottonwood has increased lately; and 
planing mills, interested in FAS sap gum and 
red and white oak. Thick elm, maple and 
magnolia are still moving to automobile body 
concerns, but in smaller lots. Prices are firm. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 1.—Local retailers are mak- 
ing more inquiries for mixed cars of fir which 
are difficult to fill, due to the broken condition 
of mill stocks. Industrial consumers. are plac- 
ing some orders right along. The Coast mar- 
ket shows considerable strength, as a heavy 
volume of rail and cargo business is being 
placed with the mills. Engelmann spruce is in 
good demand, but mill stocks of the items 
most wanted are scarce, and prices hold firm. 


KANSAS CITY, MO., July 31.—Western line 
yard companies are placing a very good vol- 
ume of orders with the fir mills, and demand 
generally is a little wider than it has been 
for some time. Finish is wanted in larger 
quantities and there is a good call for wide 
boards. 


BALTIMORE, MD., July 30.—Fir prices here 
are better than they were for a time, but are 
held down to lower levels than they would 
attain if competition with other woods were 
less active. 


NEW YORK, July 31.—The demand for fir 
is rather brisk. Wholesalers continue to hold 
their prices very firm. There have been sub- 
stantial arrivals of late, and some lumber that 
has been sent in transit has been disposed of 
readily. Conditions in the harbor are un- 
usually satisfactory. Yards are not stocked to 
the extent they were a year ago at this time. 


CYPRESS 


ST. LOUIS, MO., July 30.—The greater part 
of the business in yellow cypress consists of 
mixed cars of select and FAS for the yard 
trade, and of shop and selects for planing 
mills. Scattered orders are coming through 
from coffin concerns and glass and box inter- 
ests. The volume was about the same as last 
week. Prices are firm. Trade in red cypress 
continues seasonably quiet. 


HEMLOCK 


NEW YORK, July 31.—Demand for the gen- 
eral run of hemlock items continues slow, 
with western lumber far more plentiful and 
in better demand than eastern hemlock. Part 
cargoes of West Coast lumber are more than 
ample for needs, but prices nevertheless are 
holding firm. There is a fairly good demand 
for timbers. 


WESTERN PINES 


CHICAGO, Aug. 1.—Idaho and Pondosa 
pines are moving fairly well to local retailers 
and industrial consumers. There has been no 
noticeable change in the price situation from 
a week ago. Arizona white pine is being ob- 
sorbed steadily by retailers and box factories. 
Mill stocks are about normal for this season 
of the year and prices remain firm. There was 
a good demand for California pines during 
July. Prices hold firm with advances likely 
on several items of shop which are scarce. 


KANSAS CITY, MO., July 31.—Demand for 
California pine is very good and retailers con- 
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tinue to buy heavily of No. 2 shop. There also 
is a good demand for common boards, small 
dimension and moldings. Millwork plants are 
keeping their stocks up, but not buying ahead. 
Prices on thick stock and shop are very firm. 


BUFFALO, N. Y., July 31.—Trade in the 
‘California pines has been rather quiet, but 
prices have been holding firm and mills con- 
tinue to report a shortage of stocks. This is 
manifest particularly in shop and better in 


:sugar pine. Indications point to a firm market 


for some time ahead, owing to the large num- 
per of orders the mills are receiving from 
other than eastern territory. Better demand 
jhereabouts is looked for next month. 


NEW YORK, July 31.—Some items of 
selects and common Idaho pine are scarce. 
Every representative mill in the Inland Em- 
pire, according to advices received here, has 
large order files. Prices are holding up at 
recent advances and there has been further 
stiffening during the last week. ‘ 


SOUTHERN PINE 


CHICAGO, Aug. 1.—Demand for southern 
pine has shown some improvement within the 
last week, both retail and factory consumers 
being well represented in the market. There 
is a good call for 2x6-inch No. 2 for caisson 
work. The Corn Belt is beginning to put out 
more inquiries for general yard stock. Prices 
hold firm, 


KANSAS CITY, MO., July 31.—Stocks at 
some southern pine mills are reported to be 
badly broken, and other mills report that 
assortments are running down, as a result of 
the increased demand this month. There is a 
large demand in Texas, and business is in- 
creasing in the middle West. Prices are show- 
ing greater strength and some advances are 
likely on the lower grades. No. 3 boards are 
reported quite scarce. 


CINCINNATI, Ohio, July 30.—Southé# bing 
is active again, with retailers buying freely 

dimension, sheathing and finish. Purchasés 
are made by out-of-town as well as by local 
retailers, and prices are generally firm, with 
a higher trend noticeable, especially in 6-inch 
and 8-inch No. 2 common. Prices of sheathing 
are up 50 cents to $1 a thousand. Other items 
are unchanged, but an advance is looked for. 


ST. LOUIS, MO., July 30,—<Activity in 
southern pine is- fair, and not much below 
expectations for this time of year. Prices are 
firm or show a strengthening tendency, owing 
to the scarcity of stocks. Country yards, 
wanting boards and dimensions for fill-in pur- 
poses, are still supplying most of the business, 
while city yards are generally quiet. No. 1 
dimension, 2x10- and 2x12-inch is available 
only in limited quantities. However, the pro- 
nounced shortage of 8-inch No. 2 boards, which 
was felt in St. Louis a few weeks ago, has 
beén relieved. Industrial trade is fair. 


SHINGLES AND LASH 


KANSAS CITY, MO., July 31.—Some mills 
are demanding $3 for clears, and from all 
reports that figure will be the general price 
before the end of the week. Stars are quoted 
as high as $3.50, while Rite-Grade stock is 
$2.60 for stars and $3.20 for clears. XXXXX 
stock is quoted up to $4. Lath demand is a 
little better, southern pine, California pine and 
redwood being in demand. Siding demand 
from country yards has also improved. 


NEW YORK, July 31.—West Coast shingles: 
were not selling so well during the last week, 
and yards generally seem to be buying spar- 
ingly and only when necessity dictates. There 
are large assortments in the market. Demand 
for and prices of eastern spruce lath have not 
changed in the last fortnight, the market con- 
tinuing in a healthy condition. 





(Concluded from Page 54.) 


lumbering and logging circles of that section 
and at the time of his death was financially 
interested in the Pe Ell Milling Co., of Pe Ell, 
Wash., and the Skukumchuck Lumber & Log- 
ging Co., of Tenino, Wash., besides the two 
Tacoma mills of which he was president. He 
is survived by a widow; one son, Wilbur Bu- 
chanan, and a daughter, Mrs. Mildred Hurlow, 
of California, also two sisters and a brother. 


MRS. S. H. FULLERTON died July’ 27 in 
Pasadena, Calif., following an illness of over 
a year. She was the wife of S. H. Fullerton, 
who is identified with extensive lumber inter- 
ests, among them the Chicago Lumber & Coal 
Co., Bradley Lumber Co. of Arkansas, and the 
Gulf Lumber Co. Prior, to moving to Pasa- 
dena, Mr. and Mrs. Fullerton had made their 
home in St. Louis, Mo., where both had a wide 
circle of friends. 


MRS. MARY C. MILLS, widow of Horace C. 
Mills, for many years treasurer of Taylor & 
Crate, wholesale lumbermen of Buffalo, N. Y., 
died at her home on July 26, aged 78. She 
was the daughter of James Crate, one of the 
founders of Taylor & Crate. Surviving are 
two sons and a daughter: James W. Mills, of 
Akron, N. Y.; Irving J. Mills and Mrs. Wil- 
liam I. Thornton, of Buffalo. 


CHARLES F. LARSON, for 35 years asso- 
ciated with the C. A. Smith Lumber Co., of 
Minneapolis, Minn., and well known in the 
lumber business in that section. died at his 
home there last week. He came to this coun- 
try from Stockholm, Sweden, in 1871. Mr. 
Larson, who was 79 years old, is survived by 
six children. 


W. ROBERT WILLIAMS, son of W. H. Wil- 
liams, well known eastern lumberman, died at 
Ocean City, N. J., on July 21, at the age of 20. 
The father was formerly with the May Lum- 
ber Co., of Pittsburgh, Pa., and is a director 
= a National Retail Lumber Dealers Asso- 
ciation, 





DAN A. MOSSMAN, of Huntington, W. Va., 
died at his home in that city on July 3, at the 
age of 68. Mr. Mossman had been prominent 
in the business and civic life of the city for 
nearly half a century. He was father of Rol- 
land C. Mossman, secretary-treasurer of the 
West Virginia Lumber & Builders Supply Deal- 


ers Association, and also of the Builders Sup- 
Ply Dealers Association of Huntington. Be- 
sides his son he is survived by his widow and 
two daughters, 


MRS. OREGON ELLIS GOETHE, wife of 
Albert T. Goethe, well known lumbermanh of 
the Jacksonville, Fla., section, died as the re- 
sult of injuries sustained in the crash of a 
section of the grandstand at the State Fair 
grounds in Jacksonville. She is survived by 
her husband, two sons, and one daughter. Mr. 
Goethe is a member of the firm of Goethe 
Lumber Co., operating sawmills at Olustee 
and Lake Butler, Fla, 


J. W. LAYNB, sales manager of the East 
Coast Lumber Co., Watertown, Fla., was found 
dead in the garage at his home in Lake City, 
Fla. on July 26. Mr. Layne was widely 
known in the Southeast. It is believed that 
he committed suicide because of financial 
troubles. He was a native of Texas, but had 
lived in Florida since early boyhood. He at- 
tended the University of Florida and upon 
leaving entered the service of the East Coast 
Lumber Co. as stenographer. His rise to posi- 
tion of sales manager was rapid. He was 50 
years old and leaves a widow. 


OLIVER O. ORT, prominent lumberman of 
Centralia, Wash., died in Seattle on July 26. 
He had been a resident of Centralia for 39 
years. Born in Pennsflvania, and a graduate 
of Lafayette College, Mr. Ort went West as 
a member of a government surveying party. 
Locating in Centralia in 1889 he formed a 


- partnership with S. E. Grimm in town plat- 


ting and surveying work. About 20 years ago 
he became associated with the Carlisle Lum- 
ber Co., and at the time of his death was in 
charge of its engineering work. A widow, one: 
son and two daughters, survive. 


SENECA B. ANDERSON, one of the South’s 


pioneer hardwood’ manufacturers, died at his: 


home at Plaquemine, La., after an illness that 
followed a stroke in February. He was 79 
years age. Mr. Anderson was born in Gen- 
esee eounty, New York, in 1849. He went to 
Tennessee in 1887, having become associated 
with the firm of N. B. Hall & Co., of, Benton 
Harbor, Mich. The company was later reor- 
ganized as the Anderson-Tully Co., and Mr. 
Anderson became its president. He remained 
in that capacity until three years ago when 
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Especially Adapted for 
Handling Lumber 


Designed for all kinds of yard use, 
the ORTON Crane Truck consists 
of a regular Model “V” crane mount- 
ed on a steel substructure equipped 
with rubber-tired steel wheels, with 
wide steel road wheels or with flex- 
ible crawling treads. 


Travels and steers in any direc- 
tion. Lifts loads varying from 10,000 
pounds at a 10-foot radius to 3000 
pounds at a 20-foot radius. Equip- 
ped with a 53-horsepower gasoline 
engine. Separate clutches for each 
operation. Write for Bulletin No. 44. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 








he organized the hardwood manufacturing 
firm ef 8S. B. Anderson & Son of Plaquemine. 
However, he remained a member of the board 
of directors of the Anderson-Tully Co., up to 
the time of his death. He was also a director 
of the Bank of Commerce and Trust Co., of 
Memphis. It was through the prescience of 
Mr. Anderson that the Anderson-Tully Co. ob- 
tained control of large tracts of timber 
throughout the alluvial delta of the Missis- 
sippi and was enabled to build up the exten- 
sive business of that concern. Mr. Anderson 
is survived by his wife and son, Judge Harry 
~ + eae, of the Federal Court, in Mem- 
phis, 


WILLIAM J. BURKH, president of the Vul- 
can Last Corporation, died suddenly at his 
home in Portsmouth, Ohio, July 27, of angina 
pectoris. Mr. Burke was the organizer of thé 
Vulcan Last Corporation and made a most re- 
markable record with that concern. He or- 
ganized departments for the manufacture of 
golf sticks as a branch of the last industry 
and also developed the flivver plane with much 
success. The firm operated large lumber mills 


at Antigo and Crandon, Wis., where hard ma- 
ple was manufactured for lasts, heels and golf 
clubs. Mr. Burke was well known to the 
wholesale lumber trade in Cincinnati, where 
he had many friends. * 


WILLIAM H. STIMSON, one of the found- 
ers of the Stimson Mill Co., Stimson Timber 
Co. and Stimson Land Co., of Seattle, Wash., 
died at his home in that city on July 29 at 
the age of 74. Mr. Stimson had been ill for 
a long period, but the shock of his wife’s death 
two weeks before hastened his own demise. A 
son, Charles W. Stimson, and two brothers, 
T. B. and F. S. Stimson, all of Seattle, survive. 


Trouble and Litigation 


BALTIMORE, MD., July 30.—There has been 
instituted in the court of claims at Washing- 
ton a suit in which John L. Alcock, head of 
the lumber exporting firm of John L. Alcock & 
Co., Baltimore, seeks to recover the sum of 
$360,704 from the United States Government 
as damages resulting from alleged interfer- 
ence with spruce and fir shipments during the 





World War. The proceeding is instituted 
under an act of Congress approved May 28 
which gives the court of claims jurisdiction 
over such matters and was expressly passed to 
afford citizens of this country such relief as 
it could be shown they are entitled to. An 
earlier action had been dismissed by the tri- 
bunal on the ground that it had no jurisdic. 
tion. The basis for the action goes back, 
according to Mr. Alcock, to 1913 and covers 
the period up to February, 1918, when he was 
engaged in purchasing large stocks of spruce 
and fir which he had already sold under con- 
tract to interests in Great Britain for the con- 
struction of airplanes. By February, 1918, it 
is set forth in the complaint, the Baltimore 
exporter had unfilled orders for more than 
5,000,000 feet of spruce, and 301 car loads of 
this lumber, which was of the ‘highest quality 
and commanded big prices, were in transit 
from the Pacific coast to Baltimore, to be 
trans-shipped here to England. When the 
United States entered the war, it is further 
contended, a special officer known as the chief 
of the Spruce Production Section of the Signal 
Corps, commandeered this lumber. As‘a result 
of the seizure, Mr. Alcock contends, he was 
unable to fill his contract obligations toward 
British customers, and sustained a heavy loss. 
The damages asked, according to the bill of 
complaint, include $163,247 to cover the cur- 
rent price of the lumber seized, plus losses 
alleged to have resulted from the varying 
market quotations and the cessation of the 
business during the period of Government con- 
trol. It is further alleged that the Signal 
Corps officer appointed for the purpose had no 
right in law to commandeer lumber shipments 
and to restrict forwardings, and that in fact 
other exporters defied him and continued to 
transport stocks to Europe, while the peti- 
tioner acquiesced. in the demands of the officer, 


Timber Land Sales 


ELKINS, W. VA., July 30.—The New River 
Lumber Co. purchased 2,500 acres of hardwood 
timber .lands in Raleigh County from John 
Earl McCreery, of Beckley, and William H. 
Sawyers, of Hinton. The timber, which is 
largely oak and poplar, will be cut into lumber 
at the bandmill of the company at the mouth 
of Falls Branch. 


TORONTO, ONT., July 30.—The Shevlin- 
Clarke Co., Minneapolis, Minn., and J. A. Ma- 
thieu, Fort Frances, Ont., were the successful 
bidders recently on timber limits put up for 
sale by the Ontario Department of Lands and 
Forests. The limits are located in the Rainy 
River district, and contain red and white pine. 
Mr. Mathieu acquired berth 41, containing 
3,500,000 feet of red and white pine, at $10.55 
a thousand board feet, and jack pine at $6.50 
a thousand, on the stump, Berths 42, 43, and 
small areas known as J. A. 13, J. A. 15, and 
J. A. 18, containing approximately 40,000,000 
feet, were bought by the Shevlin-Clarke Co., 
berth 42 costing them $12.13 a thousand and 
berth 43, $10.13. On the three small areas, the 
prices were $10.55, $10.83 and $10.83, respec- 
tively. By acquiring these timber areas, the 
two companies are enabled to continue their 
Fort Frances operations. In all of these cases 
the Crown has received more than its “Upset 
Price.” <A limited time is granted for removal 
of the timber, but both firms are planning 
upon early development, so as to ensure a 
steady supply for the mills. 


(SREB AAA 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E. 
Burnham, patent and trade-mark attorney, Con- 
tinental Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 
of inventor when ordering: 


1,677,898. Planing cutter. Johan O. Lifflander, 
Stockholm, Sweden. 

1,677,911. Box-strapping machine. Parvin Wright, 
Chicago. 

1,677,958. Combination trimming-saw and slab- 
kicker. Web M. Eddins, Barnett, Miss. 

1,677,963. Treatment of wood and _ product 
thereof. Bruce Ford, Philadelphia, Pa. 


1,678,279. Saw-filing machine. Benjamin A. 
Branch and George Schnurr, Long Beach, Calif. 

1,678,371. Hold-over guide for lumber-finishing 
machines and adjusting means therefor. 
Webb, Seattle, Wash., assignor to Stetson-Ross 
Machine Co., same place. 
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Semblance of Old Time Shipping 


Wetts, Micu., July 30.—The loading of two 
ships with lumber cargoes at the docks of the 
I. Stephenson Co. (Trustees) at this place 
during the last few days has restored a sem- 
bhlance of the old time cargo shipping activity. 
Vessels loaded with lumber at the Stephenson 
docks were the T,. S. Christie owned by the 
H. H. Hettler Lumber Co., of Chicago, and 
the Elmira owned by the R. T. Jones Lum- 
ber Co., of Tonawanda, N. Y. The Christie 
took a cargo of hardwood lumber destined for 
Chicago, and the Elmira took out a load of 
pine and other softwoods for the yards at 
Tonawanda. 

In former years a large part of the cut of 
the I. Stephenson Co, (Trustees) was shipped 
by vessel from the docks at Wells and the 
loading of two cargoes at one time was a 
common sight. In recent years the cut at the 
Wells plant has been shipped almost exclusively 
by rail and the presence of two ships simul- 
taneously taking on lumber cargoes at the 
docks attracted considerable attention. 


Remodeling Doubles Capacity 


In remodeling his house, this suburban home 
owner shifted his gables to very considerable 
advantage. Before he altered the shape of his 
house there was an east front gable. In the 
rear there was a smaller addition on the lean- 
to order with the same shaped roof. In the 














Suburbanite has two new gables and more 
rooms as a result of a remodeling operation 


alteration the smaller portion was cut down 
and a cross section was built overhead with 
both north and south gables. 

The result is that the owner has almost 
doubled his upstairs housing capacity. He 
has two more bed rooms, a larger bath room 
and clothes closets. Down stairs he has a fine 
new porch extending around end and side, 
and in front there is an entirely new portico 
entrance. Of course the entire improvement 
was worked out by the use of lumber. 

The building is now receiving a coat of 
paint and shortly will be one of the most at- 
tractive homes on Prospect Avenue in Park 
Ridge, Ill. 


Color Development as Sales Appeal 


Co.umsus, Onto, July 30.—That the de- 
velopment of color as a sales appeal for lum- 
ber is attracting attention even outside of the 
lumber industry is indicated in some editorial 
comment that recently appeared in “Modern 
Eloquence,” a publication devoted to digests of 
current events as discussed in public speeches 





by world leaders. At a meeting of the North-. 


eastern Retail Lumbermen’s Association last 
spring one of the outstanding addresses was 
made by G. A. La Vallee, vice president of 
the Marietta Paint & Color Co., Marietta, 
Ohio, on the subject of “The New Selling 
Era.” In his address Mr. La Vallee discussed 
the development of color and the more inten- 
Sive merchandising of lumber. Commenting on 
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New York, 350 Madison Ave. 





COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
BRANCH OFFICES: 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 



























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN : 


NORTHERN 
HARDWOODS 











this address in an editorial entitled “A New 
Selling Era,” Modern Eloquence says: 


The study of human wants and psychology 
as an adjunct to salesmanship has been carried 
so far in most lines that it would seem im- 
possible to discover any new sales appeals. 
But Mr. George A. LaVallee has discovered a 
business in which the appeal of lumber has 
been sadly neglected if not ignored altogether. 


There is no doubt that the lumber business 
has suffered from a lack of up-to-date sales 
methods. We are all acquainted with the local 
lumber dealer’s yard, usually tucked away 
down by the railroad and conspicuous chiefly 
for its ugliness. 

All this is now to be changed. Lumber is 
to be sold in studios. Samples of woods are 
to be finished and arranged in beautiful panels. 
Art in wood is to be brought prominently be- 
fore the public. Such developments.are logical 
and praiseworthy. Anything that will culti- 


vate an appreciation of color and the beauty 
with which nature has surrounded us is to be 
commended, 

The use of color in the home is a develop- 
ment of recent years and has in some cases 
produced unusual and harmonious effects. 
When applied to wood, however, the rule has 
been to hide what beauty nature has provided. 
If Mr. La Vallee’s ideas are taken up by the 
lumber industry and the public taught to en- 
hance, instead of hide the beauty of our native 
wood, not only will American homes benefit, 
but the lumber dealer discover a considerable 
increase in his profits. 





A LARGE delegation of leading Chicago busi- 
ness men recently made a study tour of the 
South, and on their return expressed astonish- 
ment at the extent of the resources and the 
aggressiveness of the business spirit of that 
section. 
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Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 
55 cents a line for two consecutive weeks. 
75 cents a lime for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
counts as two lines. 


Ne die ept the heading be ad 
o display exc . 
ited” _ 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cow must 
be in this office not later than ednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WANTED 


Experienced millwork estimator. Must be high 

grade man, good salesman and thoroughly under- 

stand special work. State age and salary desired. 
Address “‘G. 59," care American Lumberman. 





WANTED SALES MANAGER 


For wholesale business; must be competent and 
worthy of profit sharing contract. Give references 
first letter. 
THE MILLER-WELLS LUMBER CO., 
Cleveland, Ohio. 





WANTED AT ONCE 


Superintendent for a plant cutting approximately 
50,000 feet of logs daily. manufacturing same into 
fruit and vegetable packages. Plant motorized and 
equipped throughout with néw machinery. Must be 
capable executive, having had practical manufac- 
turing experience. Address: 

ROSELAND BOX COMPANY, INC., Roseland. La. 





WANTED—MILL FOREMAN 


Who understands California white pine operation. 
Must be educated. Thoroughly experienced with 
mill equipment and able to handle men. Prefer 
West Coast man, under 40 years of age, sober, 
ambitious. Good opportunity right man. 

Address “F. 52,” care American Lumberman. 





WANTED—LOGGING SUPERINTENDENT 


Must understand railroad and caterpillar logging. 
Pine operation. Good opportunity right man. 
Address “F. 53," care American Lumberman. 


WANTED—EXPERIENCED 
LUMBER COST ACCOUNTANT 


One who can take full charge of set of books for 
a good sized operation. Good opportunity for right 
man. Please give age, experience, references and 
salary expected in first letter in own handwriting. 
Address “F. 54,” care American Lumberman. 


WANTED—GOOD DETAILER AND BILLER 
For special millwork factory. State wages with 
application. 

Addres “F. 57," care American Lumberman. 


EXPERIENCED MILLWORK AND 


Cabinet work biller and detailer capable of han- 

dling large jobs. Position is steady if capable of 

doing the work. State age, experience and salary. 
Address “F. 66," care American Lumberman. 














WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands, THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- 
— LUMBERMAN, 431 8S. Dearborn St., Chicago, 





WANTED LOG BUYER 


For Kentucky and West Virginia. Also log buyer 
for southern Michigan and northern Indiana. 
Address “‘G, 57,” care American Lumberman. 














WANTED SALESMAN 


With Wisconsin and Illinois connection by good, 
reputable wholesaler on either salary or commis- 
sion and drawing account basis. Apply with ref- 
erence. 

Address “G. 58," care American Lumberman. 





WANTED COMMISSION CONNECTIONS 


Yellow Pine, Inland empire and West Coast, De- 
troit and Southern Michigan territory. 
Address “G. 61,” care American Lumberman. 


WANTED 


Salesrhen calling on consuming trade to sell Dimen- 
sion stock in Oak, Maple, Beech, Gum, Walnut and 
Magnolia Squares on strictly commission basis. 
Correspondence invited. THE W. A. NOBLE LUM- 
BER CoO., 1206 First National Bank Bldg., Cin- 
cinnati, Ohio. 








TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis, 
State age, experience, references and salary ex- 
pected. 

Address ‘“‘S. 119,” care American Lumberman. 





WANTED EXPERIENCED 


Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘“‘R. 124,” care American Lumberman. 


oy tad ESS tine: 49 





WANTED POSITION AS SALESMAN 


By an experienced Lumberman thoroughly familiar 
with White Pine, Long Leaf Yellow Pine, Southern 
Hardwoods, and Cypress. Personally acquainted 
with all the best trade in eastern Pennsylvania, 
northern New Jersey and greater New York. Can 
give reference, 

Address “C, 67," care American Lumberman, 


WANTED POSITION 


With large corporation, cruising or woods super- 
intendent 30 years’ experience cruising all kinds 
timber. Understand all details operating, best of 
references. . 
Address “E, 60," care American Lumberman. 


ACCOUNTANT AND OFFICE MANAGER 


University education, 38 years, married, with ex- 
tensive experience in all departments of manu- 
facturing and wholesale lumber business. Good 
recommendations. Desires a change. 

Address “D. 53,” care American Lumberman. 


POSITION WANTED 


As logging superintendent or cruising, in Southern 
States or tropical country, twenty years’ experi- 
ence. Best of references. 

Address “D. H.,” care American Lumberman. 


LATH MILL OPERATOR 


Fifteen years’ experience wants mill by day or 
contract. A-1 reference, 
Address “F. 63," care American Lumberman. 

















BAND SAWYER 
Twelve years’ experience. Hard and soft woods, 


good reference. 
J. C. BARTRON, Camden Ave., Marlinton, W. Va. 





LARGE WHOLESALER WANTS 


Good office man. Yellow Pine wholesale, railroad 
and yard experience preferred. Good opportunity 
for right man. 

Address “D. 61,” care Amercan Lumberman. 





WANTED—BY LARGE MANUFACTURER AND 


wholesaler a buyer thoroughly acquainted with 
the West Coast and Inlasmd Empire mills. Man 
with some knowledge of railroad trade be given 
preference. Only man of experience with good 
acquaintanceship of lumber mills will be given con- 
eee. Send photograph and reference if pos- 
sible. 
Address “C. 64," care American ldmberman. 








BAND SAW FILER WANTS JOB 


Fourteen years’ experience on good, fast mills. 
Hardwood preferred. Can report at once. Refer- 
ence if wanted. Address No. 2 COURT ST., Mar- 
linton, W. Va. 


WANTED BAND SAW FILING JOB 
Resaws or log saws. 
in large mills. A-1 reference. 

Address 1618 DODDS AVE., Chattanooga, Tenn. 


EXPERIENCED RETAIL YARD MAN 
Open for position about Aug. 15. Married, good 
education and can/furnish good references. 
Address “F. 78,’* care American Lumberman. 








Twenty years’ experience 








EXPERIENCED RETAIL YARD MAN 
Available September 1. Desires position as man. 
ager of small or one man yard. Illinois or Indiana, 

Address “G. 52,’”’ care American Lumberman, 





LUMBER SALESMAN WOULD LIKE POSITION 
Travel by rail. Any manufacturing point, Refer. 
ences. 

Address “G. 53,” care American Lumberman, 





POSITION WANTED 


12 years’ experience in lumber business, yard, office 
and sales. Chicago and suburbs, Age 29. Can fur. 
nish good reference. 

Address “G. 56,’ care American Lumberman., 


HIGH.CLASS LUMBER ACCOUNTANT 


Six years’ experience with large southern mills, 
Desires position anywhere. College graduate, ex- 
cellent character and competent. 

Address “F. 73,” care American Lumberman. 








WANTED 


Young man age thirty-two wants position with 
Lumber Company traveling, selling lumber, will 
work reasonable, or would take position as stenog- 
rapher. 

Write, CLAY DAVIS, Toccoa, Georgia 


WANTED—MANAGEMENT OF RETAIL YARD 


Lumberman, 16 years’ experience, wants nilanage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R. 112,’ care American Lumberman. 








WANT MANAGEMENT OF EASTERN YARD 


Lumberman with executive and organizing ability 
wants management of eastern retail yard with a 
good volume of business. 16 years’ experience, a 
clean record with A-1 references. Would some 
retired lumberman be interested in financing a 
proven lumberman in the East. 

Address “F. 69,’ care American Lumberman. 





POSITION WANTED 


As Millwork Estimator and biller by young man, 
seven years’ experience. Accurate, efficient and 
thoroughly familiar with various lists and markets, 
Salary $55.00 per week. 

Address “F. 68,’’ care American Lumberman. 








A MODERN WOODWORK 


MANUFACTURING PLANT 


centrally located, in an unlimited lumber supply 
territory, is in position to handle large and small 
orders of: 

Wood Automobile Parts 

Radio Cabinet Parts 

Furniture Novelties 

Toys and 

Miscellaneous Wood Parts 
finished or unfinished. Milling in transit privileges, 
modern kilns and up-to-date equipment assure low 
quotations. 

Address “P. 119,” care American Lumberman. 





LUMBER YARDS WANTED 


We want to buy several retail lumber yards in 
Indiana or Michigan. Would consider buying chain 
of yards. Advise best cash price and history of 
business. 9 

Address “F. 75,’’ care American Lumberman. 





WANTED—RETAIL YARD 


In a 1 or 2 yard town have about $20,000 income 

property in Detroit, Mich, Give full particulars 

as to sales, inventory and capital investment. 
Address “D. 61,’ care American Lumberman. 





ATTENTION PINE OPERATORS 
OR TIMBER OWNERS 


We have a modern 8’ band mill. We will be cut 
out within another year or sooner. We are !ooking 
for another mill site. Would prefer locating where 
we could buy logs delivered mill. Some large pine 
operator, having 75,000,000 feet to 100,000,000 feet 
hardwood timber, who would sell stumpage on 4 
pay as you cut basis, get in touch with us. We 
are financially able to handle the deal. 
Address “B. 50,” care American Lumberman. 

























WANT TO BUY FROM OWNERS 


20 to 125 million feet pine timber, Georgia or 
Alabama, 
Address “G. 54,” care American Lumberman. 





WANTED—FROM 200,000,000 TO 


500,000,000 feet pine timber located in Gulf Coast 
territory. BOX 176, Mobile, Alabama. 
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